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Views in yard of W. R. Comfort Sons, Palatine, Ill. Featured are: The attractive office and display build- 
ing; sample of disappearing stairway carried in stock; corner of show room, with china closet and door 
chime sets; F. H. Kuhlman, with firm 34 years, demonstrating overhead garage door. (See Page 34.) 









WHITE PINE MILLS: Winton Lumber Co., Gibbs, 
Idaho. 

SPRUCE MILLS: The Pas Lamber Co., Ltd., The 
Pas, Manitoba. 

PONDEROSA PINE MILLS: Somers Lumber Co., 
Somers, Montana.—Craig Mountain Lumber Co., 
Winchester, Idaho. 


The Winton organization, with mod- 
ern mills and new-day methods, 
keeps in step with progress. Since 
Winton started, 53 years ago, 
portant changes have come in the 
lumber business. Logging, mill meth- 
ods, manufacturing, all have 
changed. But Winton Quality never 
has changed. Through all these 
years our policy has been The Best 


im- 


Good Lumber For Over 53 Years 


August 26, 1939 


in Quality and Service for Winton 
Customers. And so it will continue 
to be. Let us supply you with all 
your needs in  softwoods — Idaho 
White Pine, Ponderosa, Sugar Pine, 
Western White Spruce, Douglas Fir, 
Western Hemlock, Red Cedar Siding 
and Shingles. If you haven’t been 
using Winton Service now is a good 
time to get acquainted with it. 
Write us today. 
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Here’s a Specification that will 


Sell More Millwork 


“Rot -&- Termite Proofed 
with PAR-TOX”’ 


Each step of the path from Mill to Home Owner, 
this specification can be made a powerful fac- 
tor in making sales. 


Everyone handling millwork is vitally con- 
cerned. Spread the news that the millwork 
YOU sell is Par-Tox treated—and that Par-Tox 
is the scientific toxic treatment tested and ap- 
proved by the highest authorities on wood 
preservation. 


Liberal samples and data on methods 
of application will be sent to mills on 
request. 


WATER REPELLENT 


qualities may be added to PAR-TOX 
solution if desired 


IRA PARKER & SONS CO. 


OSHKOSH, WISCONSIN 








Serving the Sash and 
Door Industry for 75 
years. 


AMERICAN LUMBERMAN, Published by The American L 
Street, Chicago, Il. 
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Beauty 
Utility 
Economy 


HILIPPINE 
MAHOGANY 


Wide-awake lumber dealers who keep pace with 
progress have great opportunities in the selling of 
Philippine Mahogany. This choice hardwood, with its 
richness and beauty, its fine fabric, its utility and 
economy, has won the approval of dealers, builders, 
wood-workers and cabinet-makers. This beautiful 
wood is ideal for Boats, Trim, Paneling, Doors, Furni- 
ture, Cabinet Work—for all hardwood uses. Fine for 
Timbers and Boat Keels. We have on hand at our 
San Pedro, California, yard all items for all purposes. 
Write us for information. 


WALTER G. SCRIM 


Ill W. 7th St., Los Angeles, Cal. 


Exclusive Distributors for 
Findlay-Millar Timber Co., Manila, P. I. 
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Says Efficiency Through Integration Is 
Need of Building Industry 


tant reasons for the increase in the 
volume of new construction since 
1937, says Col. Leonard P. Ayres, vice 
president of the Cleveland Trust Co. in 
its August Bulletin, is the fall in costs of 
construction. ”Since the end of 1935,” 
he continues, “the Federal Home Loan 
Bank Board has been collecting data on 
the cost of building a standard 6-room 
house, and the results give us more re- 
liable figures on the subject than have 
ever before been available. The data are 
collected on a uniform basis from 90 
cities as though the standard house were 
actually about to be built in each city. 
“The line in the upper part of the dia- 
gram shows for each month since the 
beginning of 1936 the change in the total 
cost of building the standard 6-room 


S goergana one of the most impor- 
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Decrease in Cost of Materials, Despite 

Rise in Cost of Labor, Has so Reduced 

Total Costs as to Stimulate Increase in 
Volume of New Construction 























house, if the average for that year is 
taken as being equal to 100. Costs rose 
steadily to August of 1937, when they 
amounted to 110.7. Since then there has 
been a decline which has carried them 
downward to 105.6 by May of this year. 
The average cost in 1936, which is taken 
as being equal to 100, was in reality 
about $4,863. The materials cost about 
twice as much as the labor. For the year 
1936 the average cost of the materials 
was $3,256, and the average cost of la- 
bor was $1,608. 

“The two lines in the lower part of 
the diagram represent the changes in the 
labor costs, and in those of the materials 
on the same basis that the average of each 
of them in 1936 is taken as being equal 
to 100. The two lines show that the 
entire reduction in the cost of building 
since the summer of 1937 has been due 
to decreases in the cost of materials. 

“Labor costs started at 98.1 at the be- 
ginning of 1936, and they had risen to 


111.5 by May of this year. Material 
costs were 98.7 at the beginning of 1936, 
and they increased to 110.6 by August of 
1937, but since then they have fallen to 
only 102.7 by May of this year. 

“These new costs data reflect in their 
details the greatest weakness of the con- 
struction industry, which is its almost 
complete lack of integration. It consists 
of great numbers of independent groups 
of artisans, laborers, architects, contrac- 
tors, manufacturers, dealers, and promo- 
ters, each seeking its own advantage. In 
some of the 90 cities, the labor costs for 
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this standard house are equal to only 
about one-quarter of the entire expense, 
while in other cities they amount to half 
of the total. In some of the cities the 
two sets of costs combined are about 
one-third greater than they are in others 
of the cities. 


“The construction industry operates 
under conditions which many earnest stu- 
dents of social problems would like to 
impose by law on most other industries. 
It represents a minimum of concentration 
of capital ; it is hardly at all monopolistic; 
it has great numbers of small independ- 
ent operating units; a large proportion 
of its labor is highly organized ; it is al- 
most completely independent of Wall 
Street. The important qualities in which 
it is sadly lacking are economy and effi- 
ciency.” 


What “Wisest of Men” (Not Solomon ) 
Thought About Expenses 


IPPING into an old book the other 
evening the reader’s attention was 
caught by this phrase: “A man 

ought warily to begin charges which once 
begun will continue, but in matters that 
return not he may be more magnificent.” 

The saying applies as well to a busi- 
ness, or to a nation, as to the generic man 
to whom it was originally directed. The 
sound principle of carefully watching 
one’s recurring expenses, to see that they 
do not exceed the capacity to meet them 
that was the basis of their original as- 
sumption, has never been better stated 
that in the above quoted lines from the 
gifted pen of Francis Bacon, English phi- 
losopher of the sixteenth century. If the 
language seems a trifle stilted for the 
present flippant age the reader may read- 
ily paraphrase it thus: “Watch your reg- 
ular, day-by-day overhead; but if it’s 
only for once, you may shoot the works” 
-—always, of course, with an eye to the 
inevitable pay day. 

But suppose we let the sage speak for 
himself, in his brief essay entitled “Of 
Expense,” from which even Benjamin 
Franklin himself might have obtained the 
germs of some of the maxims put forth 
over the pseudonym of “Poor Richard”: 

“Riches are for spending, and spend- 
ing for honor and good actions, therefore 
extraordinary expense must be limited 
by the worth of the occasion; for volun- 
tary undoing may be as well for a man’s 
country as for the kingdom of heaven. 

“But ordinary expense ought to be lim- 
ited by a man’s estate, and governed with 
such regard as it be within his compass, 
and not subject to deceit and abuse of 
servants, and ordered to the best show, 
that the bills may be less than the estima- 
tion abroad. 

“Certainly, if a man will keep but of 
even hand, his ordinary expenses ought 


to be but to the half of his receipts, and 
if he think to wax rich, but to the third 
part. 

“It is no baseness for the greatest to 
descend and look into their own estate. 
Some forbear it, not upon negligence 
alone, but doubting to bring themselves 
into melancholy, in respect they shall find 
it broken. But wounds can not be cured 
without searching... . 

“A man had need, if he be plentiful in 
some kind of expense, to be as saving 
again in some other: as if he be plentiful 
in diet, to be saving again in apparel; if 
he be plentiful in the hall, to be saving 
in the stable, and the like. For he that 
is plentiful in expenses of all kinds will 
hardly be preserved from decay. 

“Tn clearing of a man’s estate, he may 
as well hurt himself in being too sudden, 
as in letting it run on too long, for hasty 
selling is commonly as disadvantageable 
as interest. Besides, he that clears at 
once will relapse, for finding himself out 
of straits he will revert to his customs; 
but he that cleareth by degrees induceth a 
habit of frugality, and gaineth as well 
upon his mind as upon his estate. 

“Certainly, who hath a state to repair 
may not despise small things; and com- 
monly it is less dishonorable to abridge 
petty charges than to stoop to petty get- 
tings.” 

Lest some one criticize our headline— 
and insist that the crown of wisdom be- 
longs alone to Solomon, let it be recorded 
that Bacon was said by Alexander Pope 
to be “The wisest, brightest, meanest of 
mankind.” (We hate to drag in that 
last adjective but otherwise the quotation 
would not be complete.) And, also, there 
are those who still believe that Bacon 
was the real author of the plays and other 
writings almost universally attributed to 
one Will Shakespeare! 
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“The Forest That Was Yesterday” 


Issued as Release No. 7 of the 
Junior Forest Council of the Doug- 
las Fir Region, Seattle, this essay 
by Ben Hur Lampman, first pub- 
lished on the editorial page of The 
Oregonian, has a poignant timeli- 
ness because of the many forest 
fires this week reported raging 
along a thousand-mile front ex- 
tending from California to British 
Columbia. 


Somebody loosed a fire in the forest, 
and the tall, green centuries beeame pil- 
lars of smoke and flame. The red hun- 
ger gnawed and consumed them, and 
where the friendly forest whispered yes- 
terday there was only a wasteland of sal- 
low ash and the blackened spires and 
snags that had been trees. The broad 
spoor of the fire rested like a raw wound 
on valley and hill. And all that the forest 


had been, of coolness and shelter, of 
beauty and hymn, has ceased from the 
earth. The rains would come to heal the 
wound and mend the scar, but slow, long 
years must pass, another lifetime, before 
another forest should stand where it had 
stood. Somebody loosed a fire in the for- 
est, somebody who had loved it well. 
Somebody left a spark in the friendly 
forest and turned away. The spark crept 
redly and became a small, small flame. 
Then swiftly, terribly, the flame became 
both furious and vast, and the smoke of 
it darkened the sun, and the fawn and 
the doe together breathed of the flame 
and died. The grouse and the squirrel, 
the song birds, the quail, the multiple wild 
children of the forest, little and great, 
were trapped in the red hunger that ter- 
rified them. They died with the doe and 
her fawn. And where the shelter of the 
forest had been, there was no longer any 
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sanctuary, nor could there be another ref- 
uge such as yesterday there was, its cool- 
ness, and its sheltering shadows—not in 
a long, long lifetime. For years, although 
the rain would come to heal it, there 
would be only the silvered wraiths of 
trees. Somebody left a spark in the for- 
est, somebody who had found shelter 
there. 

Somebody loosed a fire in the forest, 
and the tall, green centuries that were 
trees crashed thunderously in the red wel- 
ter of it, hill to valley and beyond the 
crest. There where the streams were 
born, of hill springs where the deer had 
stooped to drink, the ash lay deep and all 
the slope was grayly barren. Not in a 
lifetime would the little streams that seek 
the river, the streams where trout were 
hidden, run so full again. Vine and 
creeper withered in the red breath of it, 
and the forest flowers were blackened in 
the ash that had been loam ; nor might the 
gentle earth that mothered them bring 
forth their like again. Somebody loosed 
a fire in the forest, somebody to whom the 
forest had been peace. 








ANNOUNCING A CONTEST 


Open to Every Lumber and Building Material Dealer, With These 


CASH PRIZES 


First . . . .- $25 
Second . . . $15.00 
Third . . . . $10.00 


Above prizes will be paid for Best, Second-best and Third-best letters written, by dealers, or responsible em- 
ployees, describing methods sucessfully used in merchandising woven wire fencing, barb wire, and fence posts. 








What have you found to be the best ways for dis- 
covering and contacting prospects, and closing sales? 
How do you display, demonstrate, or advertise your 
fencing? What sales ideas and arguments do you use 
to convince farmers that they need your fencing? 
Have you made a study of field layouts that enables 
you to sell fencing more efficiently? 


It is not expected that you will confine your letter 
to answering the above questions, which are intended 
only by way of suggestion. In fact it is not necessary 
to give a specific answer to any of them, if your letter 
deals with the general subject in a helpful way. 


Letters should not run less than 300 words, nor more 
than 1500 words; although merit alone, and not length, 
will decide. 

Yard or farm photographs showing any phases of 
fence merchandising, such as displays, demonstra- 


tions, stocks of fencing on hand in yard, well-fenced 
fields or pastures, will be welcome, and will have con- 
sideration in judging the letters; but not to the preju- 
dice of entries of equal merit not accompanied by 
photographs. That is to say, as between two letters 
of equal interest and value, one with pictures and the 
other with none, it is possible that good photographs 
might be the decisive factor. Good amateur photo- 
graphs will be acceptable. 


The contest is open to all principals and employees 
of retail lumber yards, provided the employee who 
writes the letter actually initiates and closes sales of 
fence. 


The editors of the AMERICAN LUMBERMAN shall 
be the sole judges. The contest closes Sept. 20, 1939. 


Address all letters to: Contest Editor, AMERICAN 
LUMBERMAN, 431 South Dearborn Street, Chicago, Ill. 
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Main Street "goes pioneer" for Centennial 


LUMBER DEALER IS 
“REAL PAL” TO 4-H 
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CLUB BOYS 26 

<. 3 
- * A 
Pride of their "4-H" boy owners just before the big crowds of visitors are expected, the young =: ‘.s 
owners get busy with pails, brushes and combs. The calves are = a ne 
Wasuincton, lowa—L. E. Wilson, marcelled like movie stars; and if the pigs don’t get their tails = that 
manager of the Eclipse Lumber Co.'s emb 
yard here, has long been guide, philoso- ing]: 
pher and friend to the local 4-H Club. L. E. Wilson, local Case 
his is at least the fifth successive year Eclipse yard man- that 
that the livestock exhibited by the young- MEE << wimur He omen SI ager, who imper- cout 
sters at the club fair has been stabled, on lll wi. i” sonated a great shot 
judged and shown in the alleys of the , pe mae Rensiinns i aan woes 
Eclipse main warehouse. The alleys are Centennial celebra- prey 
knee-deep in straw, and the fat and lazy tion — hence the but. 
prize animals take to it as the barn beard It 
they've been looking for all this time. In read 
former years the livestock exhibits con- ates: 
sisted solely of calves ; but this year pens ; held 
of pigs and sheep are included. These curled they at least get the bushy ends 1.80 
aristocrats of the barnyard are something combed. The yard foreman admitted with the 
to look at; for they show breeding, scien- resignation that the yard not only looked I the 
tific feeding and lavish care in every line. like a high-class barn lot but also smelled sery 
Just before the judges do their work, and like one. — : wien 
Mr. Wilson said that the lending of the ¥ 
space for the big exhibition creates good = 
Center and bottom cuts show interior of will for the yard among the young exhibi- ee 
: . tors and their parents. It also brings — 
main warehouse of Eclipse Lumber Co., many farmers to the yard; to see this fine Thi 


Washington, lowa, transformed into "dor- 
mitories" for the animal aristocrats shown 


by the local 4-H Club boys 


stock and to study the findings of the 
noted stock judges who make the awards. 
(Continued on page 42) 
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Attractive front of new building of F. P. Case & Sons (Inc.), Canton, Pa. 


EFFICIENT YARD ENJOYS 
ESTEEM OF COMMUNITY 


Away back last March we learned that 
Fk. P. Case & Sons (Inc.) had completed 
a new yard building at Canton, Pa., and 
that it was uptodate in every respect and 
embodied many excellent ideas. Accord- 
ingly we asked Vice President A. Henry 
Case to send some photographs, knowing 
that he owned a fine camera. Mr. Case 
courteously responded, sending some 
shots from which the accompanying views 
were selected. Space considerations have 
prevented running the pictures before, 
but a good yard job rates a story any time. 

It probably will be worth while to tell 
readers of the AMERICAN LUMBERMAN 
something about the big public opening 
held March 9-11, which brought some 
1,800 registered visitors to the yard. In 
the model apartment on second floor of 
the building, coffee and sandwiches were 
served to all, the wives of officers and the 
wives and daughters of employees acting 
as hostesses, showing visitors about, and 
pointing out the various features with ref- 





Henry Lehr, who did all designing and 
drafting for the new buildings 


erence to the new materials used. The 
model kitchen was used by the ladies for 
preparation of the refreshments. 

All of the employees wore a distinctive 





This "reminder" sign cost but little and 
accomplished much 











A. Henry Case, vice president; a diligent 
and resourceful executive 


uniform, consisting of a simple smock 
with the name “Case” lettered on the 
back. Each employee was assigned to a 
certain spot for the day and evening. 
There he took pains to greet everyone and 
answer all questions; and to initiate con- 
versation about the building, and the ma- 
terials sold therein. Each visitor received 
a souvenir—a yardstick, carpenter apron, 
pencil and pad, advertising matches etc. 

The Case concern has adopted the 
“Tested Selling Methods” course of 
salesmanship, and has been holding 
weekly meetings for its study. One of the 
employees acts as teacher, giving out the 
lessons, then asking questions, following 
which a sample selling discussion is given 
by a couple of the employees. 

The firm maintains a drafting depart- 
ment, which is in charge of Henry Lehr, 
and is well equipped for making designs 
and for giving advice regarding new con- 
struction and modernization jobs. It also 
has a woodworking shop for handling 
special jobs of sash, finish etc. 





A corner of the new sales room at 
the Canton yard 
































Looking Over a Small-Town 
“Out Where the Tall Trees Grow’ 


PoRTLAND, OreE., Aug. 19.—There is 
no sound reason why a lumber yard 
should not be equipped with good build- 
ings, standing plumb on their feet and 
well dressed up—any more than there is 
that the shoemaker’s kids should not have 
good shoes. E. D. Kingsley, owner of 
five yards in Oregon, is a believer in this 
principle, taking his own medicine, and 
using lumber in his own buildings as he 
would like to see his customers use it. 
His newest yard, located at Milwaukie, 
Ore., near Portland, was completed about 
three months ago. It is a good adver- 
tisement of his business, typical of what 
a modest-sized yard in a small town 
should look like. 

This new, all-under-cover yard is a 
structure 90 by 100 feet. There is a 
drive straight through the length of the 
building, and a covered drive adjoining 





Interior of office and sales room, 
showing the neatly arranged stocks 
of paint, nails etc. of Milwaukie 


Lumber Co. 








a shed on the north side. The kiln-dried 
lumber is stored vertically in bins in the 





Note sturdy construction of shed; 
pillars resting on concrete footings 


main building, while the common is kept 
in the shed. All loading and unloading 
are under cover. 
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LEFT—New 
building of Mil- 
waukie Lumber 
Co., Milwaukie, 
Ore. 





RIGHT — Local 
Manager Ro b- 
ert E. Mars- 
land 





At the left side of the main entrance is 
a showroom 8 by 18 feet. In reality, it is 
a sort of glorified show window, but with 
room enough to get around in for persons 
who wish for closer examination of the 
millwork and other samples on display. 
Almost the whole front of this is taken up 
by a crystal sheet glass window 10 by 16 
feet, composed of 2 by 4 foot panes. 

Balancing this on the other side of the 
main driveway entrance is the office space 
20 by 28 feet. This also contains shelv- 
ing for supplies on one side, with counter. 
In front of the counter is a space about 
10 by 20 feet, which gives ample waiting 
space for customers, and also for more 
display. The front of the combined office 
and display room has the same type of 
plate window. The interior finish is wall 
board painted a light shade. To the rear 
of the office is a small general utility and 
supply storage room. 





This space, over the office, is used for 
storing the stocks of doors, roofing 


and other bulky items 
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As will be seen from opposite photo- 
graph, most of the main building is oc- 
cupied by the vertical stock bins. How- 
ever, above the office, and reached by a 
stairway off the main driveway, is a 
good-sized room for storing felt, doors 
and other bulky articles. 

All the under part of the building is 
completely drained with tile, and all col- 





Main driveway and vertical storage 
bins in new Milwaukie (Ore.) yard 





umns rest on substantial concrete piers. 

Other yards owned by E. D. Kingsley 
are at Portland, Hood River, Scappoose 
and Klatskanie, Ore. The manager of 
the new yard at Milwaukie is Robert E. 
Marsland. 


Unorthodox Exterior Marks This 


An unusual looking lumber yard is that 
of the Bear Lumber Co., Montgomery, 
Ala., shown on this page. The building, 
which houses the entire operation, includ- 
ing lumber and material storage bins, was 
designed and used for many years as of- 
fice and warehouse for a wholesale gro- 
cery, drug and liquor firm. A few years 
ago, after having lain idle for some time, 
it was offered for sale at public auction, 











and T. L. Bear, owner of the lumber 
company, bought it with the idea that a 
few changes would make it ideally suited 


for his yard. It is a mill type building, 
equipped with a sprinkler system, and 
located close to a main railroad line, hav- 
ing a siding at the rear. Three stories 
and basement, it extends 150 feet along 
the side, and 215 feet along the front. 
“The location,” said Mr. Bear, “an- 
swers our need for a downtown store with 
adequate display space, and eliminates the 
necessity of operating a store in one place 
and a yard in another. We are right 
between the commercial district and one 
of the biggest industrial areas, and a 
block away from the railroad station. The 
corner is about as heavily travelled by 
pedestrians and automobiles as any in the 
city. The people that pass here, and the 
opportunities we have to attract them 


with good displays, have been responsible 
for building up a big volume of retail 
sales.” 

The main entrance is through the door 
at the corner. Inside, one finds himself 
in a large room devoted to the display 
of an exceptionally large stock of Sar- 
gent paint for both interior and exterior 
use. Here, a salesman is on hand to wait 
on customers, and to discuss their paint 





This building contains 


the office, display 
rooms and storage 
bins of the Bear 


Lumber Co., Mont- 
gomery, Ala. 





needs with them, while they are seated 
in comfortable chairs facing the paint 
shelves. To the left are the private of- 
fices of Mr. Bear and other officials of 
the company. At the right front is a 
wide arch leading to another large room, 
which is subdivided into a series of al- 
coves for the display of other material 
and equipment. Among these is an at- 
tractive kitchen display complete with 
cabinets, sink, stove and refrigerator. 
Another alcove, set apart by two walls, 
contains wallpaper and other wall cover- 
ings. One of the partition walls holds an 
exhibit of glass brick set in a realistic 
wall with wood siding and downspout in 
place, while the other carries brick sample 
panels. Another alcove, entered through 
a Georgian Colonial doorway, has screen 
and panel doors displayed in a rack, 
while adjacent to this is an open recess 





Southern Yard 


containing rolls of linoleum, with walls 
and ceiling used to demonstrate the ap- 
plication of insulating wallboard. Other 
alcoves show various types of wood con- 
struction with insulation in several forms, 
applied; builders’ hardware, windows, 
and other items now standard in modern 
retail yards. 

Remaining front space is rented to 
stores in other lines of business. Behind 
the office and display rooms, the ware- 
house section has been equipped with 
lumber and material bins differing in no 
particular respect from the usual types. 
The basement, first and second floors are 
used for this purpose, and at present the 
top floor lies idle. 

Mr. Bear, a native of Indiana who went 
to Montgomery in the early years of this 
century, is assisted in the conduct of the 
business by his four sons, all of whom 
have graduated from Washington and 
Lee University. 

In addition to display and storage 
space, the company maintains a mill. On 
the day the AMERICAN LUMBERMAN rep- 
resentative called at the yard the St. 
Louis Cardinals baseball team was play- 
ing an exhibition game with the local | 
nine. Mr. Bear, possibly because he is 
a baseball fan, and possibly because he 
wanted to preserve the lives of numerous 
mythical grandmothers, closed the shop 
for the afternoon, and let all of his men 
off to attend the game. 





A WOVEN-WIRE waste paper bas- 
ket filled with a heap of rent receipts was 
placed in the window of an Iowa realtor’s 
office. Someone had hand-lettered two 
words to hang on the basket: “Wasted 
Years.” Of thousands of ideas canvassed 
by the brokers division of the National 
Association of Real Estate Boards for 
best visual presentation of the home own- 
ing idea, that was voted the simplest and 
the most effective. 
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Since We Started 
Merchandising 


= 
There Have Been = 


No Itinerant Crews 


In Town 


Over a thousand roofs of all 
kinds sold and applied in nine 
years, with a high mark of one 
hundred and fifty in one year, 
is the result of an effective and 
continuous roofing sales cam- 
paign carried on by the Solie 
Lumber Co., Janesville, Wis. 
Janesville is a city with a pop- 
ulation of about 22,000, lo- 
cated in the south central part 
of the State. Ten years ago, 
itinerant roofing applicators 
were reaping a rich harvest in 
the city, and S. S. Solie, head 
of the lumber company, esti- 
mated that they were selling 
and applying about fifteen car- 
loads of roofing a year. Mr. 
Solie, considering this fact, 
decided that that market 
should be his, and resolved to 
get it and hold it. At that 
time no lumber yard in Janes- 
ville was selling roofing. 

Looking over the roofs in 
town, Mr. Solie decided on the 
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Above—House with worn stucco siding stripped off by applicator 


crew of Solie Lumber Co., Janesville, Wis. 


Below—Same house with 


new brick siding applied by company's applicator crew 


kinds he should handle, and 
promptly made arrangements 


to lay in stocks. Next, he rea- 
soned, he should have a list 
of prospects, a sales organiza- 
tion, and an applicator crew, 
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Ask us to show you samples of these 
beautiful fire-safe shingles and esti- 
mate the cost of fortifying your home 
with this better rooting. 








the last so that he could take 
complete responsibility for the 
roofs he would sell. 

To get prospects, he 
launched an advertising cam- 
paign, using direct mail sup- 
plied by the manufacturers 
whose roofing products he was 
selling, and newspaper space 
each week. The direct mail 
pieces are prepared under the 
name of the Solie Lumber Co. 
and mailings have been made 
regularly since the time the 
company took on a line of 
roofing. 

It took time, of course, to 
get under way and begin to 





Sample of 2x 6-inch 
ads used by Solie 
Lumber Co. in Sat- 
urday issue of local 
paper, and of 6xé6- 
inch ones used in the 
following issues of the 
local paper 





sell roofs in volume, and 
while the one thousandth roof 
was applied in the ninth year, 
there were one hundred and 
fifty roofs in that year alone. 
In this, the tenth year, it is 
expected that the ninth-year 
record will be equalled at 
least. Thus, the next ten years 
should show a much larger 
total. 


ROOF SURVEY WAS BASIS 
OF PROSPECT LIST 


Three years ago Mr. Solie 
decided that his method of 
getting prospects left too 
much to chance. What he 
wanted was an accurate pic- 
ture of the conditions of the 
roofs in Janesville, so that he 
could go to the owners of 
premises where roofs needed 
replacing or repairing, with- 
out waiting for them to come 
to him. To get this picture he 
employed six men to make a 
house-to-house survey. On 
foot, these six men covered the 
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entire city, noting the street 
address of every house where 
the roof appeared to be in 
poor condition, Eleven hun- 
dred houses in this city of 22,- 
000 people were so noted. The 
list was then taken to the City 
Hall to get the names of the 
owners of the houses on the 
list. It was then an all-owner 
list. The list was then divided 
into two parts—rented and 
owner-occupied. Those on the 
latter were solicited direct, 
and to those on the former, 
letters were sent telling them 
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field for the outside salesman. 

“The survey,” said Mr. 
Solie, “cost about two hun- 
dred dollars, and it was cer- 
tainly worth it, for it enabled 
us to step up sales. 

‘Some factors in the build- 
ing industry here were a little 
skeptical when we started ap- 
plying roofs, but we soon put 
them at their ease. Now we 
are applying roofs for many 
general contractors. 


USES ADS, SALESMAN AND 
APPLICATOR CREW 


or five issues. When we have 
run the entire series we begin 
a new one on another type of 
roofing. 

“We keep one salesman out 
all the time on roofing alone, 
and we have a full-time crew 
of three applicators which we 
keep busy all through the 
year. At peak seasons and 
when we have several big jobs 
on hand, we add another crew. 
Our jobs comprise roofs of all 
sizes and kinds, the largest be- 
ing a re-roofing job of over 
200 squares of built-up. 
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of our work for follow-up pur- 
poses. As soon as we finish a 
job, we enter it under the 
owner's name in an alphabeti- 
cal list, and include the kind of 
roof, the size, the price and 
the year in which it was done. 
In mid-spring of each year we 
send a letter to everyone on 
the list, regardless of when the 
job was done. In the letter, 
we ask if the roof is satisfac- 
tory, and suggest that if any- 
thing is wrong we want to 
know about it, and make good. 
The value of these letters is 





that the roofs of their rental 
properties were in bad condi- 
tion. The letters got a lot of 
replies that were converted 
into sales, and the owner-oc- 
cupied list was a very fertile 


series. 


“We run our advertising in 
We select one type of 
roof, and run a 2x6-inch ad in 
the Saturday issue of the local 
paper, then follow this up with 
6x6-inch ads in the next four 


FOLLOW-UP ENSURES CUS- 
TOMER SATISFACTION 


“One interesting thing we 
do, which is probably differ- 
ent, is the keeping of a record 


that they convince our custo- 
mers that our interest in them 
does not cease when their bills 
are paid. Since we started, 
there have been no itinerant 
roofers in Janesville.” 








in them. 








Declamation 


Entirely without that old horse-and-buggy re- 
gard for long standing tradition, and without au- 
thority, the AMERICAN LUMBERMAN hereby is 
moving Hallowe’en ahead one week to October 23. 

This action is being taken in behalf of the Sis- 
terhood of Witches of America, the members of 
which think that their annual convention will not 
receive its just publicity when followed so closely 
by Thanksgiving. Since the S. W. A. girls have 
always straddled wood broomsticks and encour- 
aged cats to walk board fences at Hallowe’en time, 
it is proper that a publication representing the 
lumber industry should take a protective interest 


Then, again, it behooves us not to forget the 
amount of business which annually comes to retail 
lumber yards the day after the witches have been 
around. Fences must be repaired, gates replaced, 
material for new porch steps purchased, and other 
prankish damage corrected. We must keep the 
interest of the old girls in mind, and give them a 
hand in maintaining the status of Hallowe’en! 

















Wood Design Data Appear in 
Revised Edition 


“Wood Structural Design Data,” as revised 
by Frank J. Hanrahan and Richard G. Kimbell, 
of the National Lumber Manufacturers’ Asso- 
ciation technical staff, and arranged primarily 
for convenient use by the structural designer, 
architect, engineer and technical student, has 
been issued in a second edition of 296 pages, 
and incorporates recent research findings on 
wood with complete text material, formulas and 
data for the design of wood structures. It is 
generally recognized as the standard authority 
on wood design. In either text or tabular form 
it contains detailed data on such items as phys- 
ical, chemical and mechanical properties of 
woods, timber quality-strength relations, a glos- 
sary of lumber terms with standard abbrevia- 
tions, American Lumber Standard sizes with 


cross sectional area, moment of inertia, section 
modulus and other properties. Tables give safe 
working loads. for standard sizes of wood beams 
when limited by either deflection or bending 
strength requirements, also safe allowable loads 
for laminated and plank floors and for wood 
columns. The following supplements to the 
volume contain additional technical information 
useful in wood design: 


No. 1 Working Stresses for Structural 
Lumber. 


No. 2 Bolted Wood Joints—Safe Loads on 
Common Bolts. 


No. 3 Maximum Spans for Joists and Raft- 
ers. 

No. 4 Wood Columns—Safe Loads (includ- 
ing spaced columns). 

No. 5 Wood Trusses—Stress 


Coefficients, 
Length Co-efficients and Angles. 


Price of Volume 1 alone is $1, and Volume 1 
with supplements, $1.25. 


Colored Movie of Lumber 
History Proves a ''Wow" 


Tacoma, WAsH., Aug. 19.—The Weyerhaeu- 
ser Timber Co.’s colored motion picture, “Trees 
and Men,” depicting the history of the luniber 
and logging industry, with emphasis on the 
modern methods employed in harvesting and 
protecting timber crops from fire, has been 
viewed by more people than any other industrial 
film ever produced. This was revealed here 
by Roderic Olzendam, public relations director 
of the Weyerhaeuser Timber Co. The film’s 
audiences have passed the 6,500,000-mark, he 
said. Two hundred copies of the film were 
made, a short and a long version being avail- 
able. The picture, shown first in January, 1938, 
has been circulated through the 48 States, 
among schools, clubs, church and fraternal 
groups, any audience that requested it, and the 
demand continues, according to Mr. Olzendam. 
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Methods That Have Pro 


For This Georgia Dealer Should 

Do as Well Elsewhere --- Neat 

Trucks, Free Park Benches and 
Full Stocks, Are Factors 


Smart ads, keeping small stocks of 
everything a cash customer could want, 
and quick delivery are the three most im- 
portant contributing factors to the large 
volume of small cash sales that are the 
bread and butter of the W. T. Harvey 
Lumber Co., Columbus, Ga., managed by 
W. E. Gross. 

“Well painted trucks traveling in and 
around the city, and about 300 wooden 
benches made in our shop and set in 
prominent public places are the best ads 





“We have a 


we have,” said Mr. Gross. 
fleet of six delivery trucks which we com- 
pletely repaint every year at a cost of 


about twenty dollars apiece. The ex- 
pense is more than justified by the adver- 
tising results we get from neat equipment 
on the city streets—and the trucks are 
on the streets just about all day. We 
also have a full-time automobile mechanic, 
and a shop for him to work in. We loan 
the park benches to anybody who wants 
them for spring, summer and fall use. 
They carry the name of our company, 
of course. At the end of the year we pick 
them all up and repaint them for the next 
year. They cost us about three dollars 
apiece to make and set out. They keep 
the name of W. T. Harvey Lumber Co. 
in practically every public and semi-pub- 
lic gathering place in town.” 

The company attempts no scheduling 
or regular routing for its trucks, and finds 
it unnecessary to do so. The only policy 
in connection with deliveries of even the 
smallest quantities of material is alacrity. 
It is obvious, of course, that no company 
can afford to send trucks racing about the 
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city all day with small fractional loads, 
and to eliminate the need for any such 
expensive delivery service, small cash-sale 
business has been built to large volume. 
In the past year the number of retail cus- 
tomers has been increased greatly, and at 
present it is usually possible to pick up a 
full truck load of small orders for any 
given part of the city in an hour or less. 

“We prefer to do the bulk of our busi- 
ness in this way,” said Mr. Gross, “par- 
ticularly since most of the old contrac- 





One of the fleet of 
six trucks maintained 
by W. T. Harvey 
Co. for quick deliv- 
“7 of small cash 
sales. The trucks are 
repainted every 
year and therefore 
always presenta 
neat appearance 





tors in town are gone. Many of the new 
ones are not dependable, or purchase their 
materials with too much consideration for 
price. We have weeded the contractors 
out, and have selected a small list of three 
or four that are the only ones we will do 
business with. We do no contracting 
ourselves, and when a customer comes in 
here for a new home we recommend one 
of our selected contractors to him. The 





The yard of the W. 
T. Harvey Lumber 
Co. is equipped with 
a large resaw, here 
shown. With it, 
rough lumber is 
dressed, and culls 
are cut into roofing 
strips 
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duced Results 





Above cut shows, in center, the large 
dry kiln in yard of W. T. Harvey 
Lumber Co. 





net result of this policy has been to in- 
crease our volume of business eight to 
ten percent for the first few months of this 
year. This increase is particularly grati- 
fying to us, because most of it is in small 
cash sales. We were shooting for this 
kind of increase. We have to have large 
volume to take care of the cost of our 
delivery service. It is a sort of turn about 
proposition. We can’t give the rapid de- 
livery service our customers get without 
large volume, and conversely, we can’t 
get the large volume we have without 
being able to give the service.” 

The policy of the company is to carry 
rounded lines of the more heavily de- 
manded materials, such as paint, builders’ 
hardware, nails, glass, sash and doors etc. 
and at least some stock of the slower 
moving items. Mr. Gross said that he 
sells nails, paint and a paint brush with 
practically every lumber order that goes 
out. 

“We try to have all the materials that 
might be called for, even though some 
of them may be needed very rarely, and 
in sizes, grades or colors that are likely 
to be wanted,” continued Mr. Gross. 
“We have found that creating a reputa- 
tion for being able to supply any building 
need keeps our customers coming and 
adds new ones to such an extent that we 
can afford to carry the comparatively 
small inventory of slow moving goods 
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that we have to supplement our large 
stocks of popular items. Wire fence and 
chicken wire are among the items that do 
not move rapidly around here, but we 
carry both in a number of meshes and 
sizes, and we are always able to take 
care of the needs of any farmer. We 
carry grates and fire brick, and make 
wooden medicine cabinets and fireplace 
mantels in our shop. We carry a stock 
of surveyors’ stakes, cut 18 inches long 
and bundled, made from scrap lumber. 
Another item made from scrap lumber is 
well circles. We keep four or five hun- 
dred on hand all the time for the country 
trade. We sell a lot of stakes and circles 
profitably, and even if there was no di- 
rect profit in them, we would still carry 
them as items which get people to come 
to our yard. Then, we have a repair de- 
partment for any kind of minor repair 
work a customer might want done.” 
Illustrative of some of the repair jobs 
taken in the yard was a marred door and 
part of a frame of another, which were 
brought in by a customer for re-building. 
A large and completely equipped mill is 
a part of the yard. Here, the company 
makes all of its own doors and windows, 
and executes contracts for all kinds of 





A stack of park 
benches in yard of 
W. T. Harvey Lum- 
ber Co., ready for 
delivery about town, 
for comfort of the 
public 





special millwork and cabinet work. A 
drafting department makes sketches, and 
detail and working drawings for all cabi- 
net work undertaken in the mill. In the 
yard is a large homemade dry kiln and 
the largest resaw in town. Lumber is all 
purchased rough, then dried and dressed 
in the yard. Culls are put through the 
resaw, cut into roofing strips, and sold 
off. A radio call system connects all 
parts of the several buildings, covered 
lumber sheds and outside piling space. 

Just behind the office is the most com- 
pact display room the writer has ever 
seen in a lumber yard. The room is 11 
feet long and 12 feet wide. In it are dis- 
played several kinds of flooring, a number 
of wall and ceiling treatments, two types 
of window, roofing, brick, hardware, a 
fireplace, and panel and screen doors on a 
specially built rack. Everything except 
the roofing, brick and doors are applied 
as they would be in a home. 

The door display rack is interesting. It 
consists of two planed and varnished 
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pieces of 2x6 set flat, one on the floor, 
and the other high enough to clear doors 
that rest on the lower sill. The lower sill 
is equipped with buttons on which rest 
the doors, with slightly hollowed rails to 
fit over the buttons. The top 2x6 is 
drilled for the insertion of wooden pegs 


29 


that project a half-inch or so into the top 
rail of the doors. In effect, the doors are 
hinged at top and bottom. They are read- 
ily removable, when it is desired to re- 
place with the others. All that is neces- 
sary is to remove the peg at the top, and 
slide the doors out of place. 


Lumber Dealers Can Learn 
From Realtors’ Methods 


So similar are the aims and even the tech- 
nique of the sales work, keeping of records, 
follow-up methods etc., employed in a success- 
ful realtor’s office, to those that produce results 
for lumber dealers in selling homes and mod- 
ernizing jobs, that the following condensation 
of an article which recently appeared in the 
National Real Estate Journal under the title 
“Operating Methods For The Small Realty 
Office,” is of interest and value to lumber 
dealers. The article is by Paul Bomberger, of 
Bomberger Bros., realtors at Modesto, Calif., 
a city of about 20,000 population. The office 
staff consists of three salesmen, bookkeeper, 
stenographer, an insurance man, and the two 
Bomberger brothers. 


We have been in the real estate business 
here since the spring of 1922, said Paul Bom- 





berger, and the longer we are in the business, 
the more we realize that it is impossible to 
find the answers to many questions that come 
up in the matter of operating such an office. 
However, we have, out of our experiences, come 
to some definite conclusions on some matters, 
and it is a proven fact that if a salesman is to 
be successful in selling anything, he is going 
to have to know thoroughly that which he sells 
and all surrounding conditions, including com- 
petitive offerings. 

A salesman cannot be competent to advise, 
on the same day, as to whether a certain house 
is the best buy available, a certain lot the best 
buy, and a certain store room at the lowest pos- 
sible rent and best suited for the prospective 
tenant, the quality of soil of a specific piece of 
land, how it irrigates, the possibilities of grow- 
ing this, that and the other crops, and many 
other things. 

I am convinced that too many of us try to 
accommodate our clients by trying to sell every- 
thing they want us to sell, with the result that 
we do not have time to thoroughly see if 
what we are offering is really competitive or 
is really worth the money we are asking for it. 

We have a lady in our office who specializes 
in selling homes and residential lots. She was 
a former stenographer with us and her work 
has been very satisfactory. We have another 
salesman specializing in irrigated farms and 


giving most of his attention to that line. 

We have in our office a card index file which 
gives the name, address, legal description and 
the assessed value of every parcel of real estate 
in our county owned by people who live out- 
side of the county. This index contains over 
3,000 names, with people located practically in 
every county in California and the majority 
of different states in the United States. The 
reason we put the assessed value on the card 
is that if there is no assessed value for im- 
provements, then we know immediately that it 
is unimproved property. We send out form 
letters to these people telling them that we have 
learned from the records that they own prop- 
erty in Stanislaus County, and we would like 
to know if they would care to sell it, borrow 
money on it, want us to manage it, or would 
they like to exchange the property for property 
located near where they are now living. 

We have been doing this a number of years 
and have found it to be quite profitable. We 
get some good buys this way. It keeps our 
office before these 3,000 people, and we have 
made many exchanges as a result of it. 

Our experience shows us that it pays to 
write many letters. You should realize when 
you go to a prospective purchaser to sell him a 
property that perhaps he has not been thinking 
about buying and his mind has not been dwell- 
ing on real estate; therefore, he does not get 
— of the ideas you are trying to tell 

im. 

I find that it helps to sit down and carefully 
plan a letter, outline it first before you write 
it, and then put your sales talk in letter form 
with short paragraphs, each paragraph really 
conveying some definite facts that cannot be 
disputed. Never put general statements in a 
letter such as “this is the best buy.” The thing 
is to prove it. 

After the letter is thoroughly put together, 
with all the facts one after the other set out 
and the letter closed with a clinching statement 
summing up the facts, then in a day or so fol- 
low the letter by a personal call. You will find, 
in the first place, you are gaining the prospec- 
tive purchaser’s confidence whether or not he 
buys, because you presented the facts in the 
way he could understand them. In the second 
place, he is going to speak wel! of you, and 
he is going to respect your information and ad- 
mire your thoroughness and aggressiveness. 
Also, he is going to pass all those good facts 
and data on to his friends and quote you. 

I find also that prospective buyers many times 
take these letters home and study them over 
in their leisure. 

My experience has been that even the busiest 
man will read a long letter providing it tells 
him something interesting. I have sent letters 
to people regarding various properties knowing 
only that they have the funds to buy it. I did 
not wait for them to show any interest in buy- 
ing any real estate. I find that really the only 
necessary qualification to make a man a pros- 
pect is that he has the finances with which to 
buy the property. 

We have made sales to many people who had 
never thought about buying the type of prop- 
erty we sold them and have been very glad we 
called certain properties to their attention. 
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REALM OF THE RETAILER 


Providing Modern Shelter Raises Living Standards 





Every once in a while, when making, 
between calls, a comparatively long jump 
that requires driving through most of a 
hot, sultry afternoon, there is need to in- 
voke some form of mental gymnastics to 
keep awake. Going south in the middle 
of Ohio recently, we suddenly emerged 
momentarily from a semi-comatose state 
to the realization that we had better pull 
up at the side of the road and go com- 
pletely comatose, or do something to snap 
out of a lethargic stupor before we rolled 
our car into a ditch. We decided on the 
latter course—or, if we didn’t, it will be 
better to say that we did, because the boss 
has a habit of reading these things before 
they go to press, and he might be dis- 
turbed if he thought that we spend our 
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afternoons sleeping at the side of the 
public highway. 

Therefore we immediately cast about 
for something to think about, or if that 
is too dignified a term for what happens 
in what we fondly refer to as our brain, 
call it cogitate or ruminate. Oddly 
enough, the first thing that came to our 
mind was an indistinctly remembered re- 
mark made to us several weeks ago by 
Otto Lay, in Kewaskum, Wis. Just why, 
in our hasty search for mental provender, 
Otto’s remark should clamor for recogni- 
tion is a matter that would require ten 
pages of solid type that nobody would be 
interested in, and we are not sure that it 
would expiain anything anyway. 

Otto’s remark referred to his respon- 
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sibility for choosing what materials would 
and would not be used in the construction 
and maintenance of town homes and farm 
homes and buildings in and around Ke- 
waskum. He construes his chief function 
to be that of purchasing agent for build- 





Front view of re-built Taylor Lumber 
Co. yard, Viroqua, Wis. Siding is 
Milcor metal bungalow 





ing materials for his community, just as 
in a socialistic community he might have 
been appointed to that job. Thus, 
whether he wills it or not, by operating a 
lumber yard he becomes responsible for 
the livability of the homes in his commu- 
nity. Otto probably did not say just that 
in describing the retailer’s function, but 
he meant something pretty close to that. 

If that is true—and we believe it is 
especially true in smaller towns—the re- 
tail lumber and building material dealer 
is in a position of eminent responsibility 
not fully appreciated in some quarters. 
Most people will rank industries and pro- 
fessional services in order of their impor- 
tance to mankind, with food and shelter, 
respectively, at the top of the list. We 
are not now interested, however, so much 
in industries as we are in the retail busi- 
ness services needed to maintain life un- 
der contemporary conditions. 


Services of Provider of Shelter 
Deserve Wider Recognition 


Services, and particularly retail serv- 
ices, are too often taken for granted. They 
deserve closer scrutiny, wider recognition 
and greater apreciation. The doctor who 
dispenses medical service, and the minis- 
ter who dispenses spiritual solace, get 
them, and neither is fundamentally 
as important as the local grocer and 


the local lumber dealer, whom few 
people ever consider as of much 
importance to the vital business of 


living. There is something dramatic 
about the feats of an operating surgeon, 
or the results brought about by the medi- 
cine of a physician. There is something 
soul stirring about the manner in which 
a minister of the Gospel affects the moral 
tone of a community. Even the local 
clothing shops and millinery establish- 
ments get more attention than the grocer 
and the lumberman—because they feed 





Wall at left of entrance to Taylor 

yard. Locating nail bins in front of 

counter has stepped up sales con- 
siderably 
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--And Here’s Wisconsin Yard 
That Expresses Its Pride in 
Materials Offered by Beaut- 
ifying Own Plant, and In- 


viting Community to See 


ego, beautify the people who don their 
wares, and satisfy vanity. But, what 
about the man in the white apron who 
chooses the food the town will eat, and 
thus provides people with the first essen- 
tial to life, and the man with the pencil 
behind his ear who chooses the materials 





View of rear of display room of Tay- 

lor Lumber Co. Note counter, and 

wall and ceiling treatment. Private 

office is at left. Door at right leads 
to basement 





from which the town’s shelters shall be 
fashioned, and who today fashions, 
finances and builds most of them? 


His Sales Efforts Are Raising 
Standards of Living 


We have been eating for too many 
thousands of years, and occupying shel- 
ters for too many thousands of years, for 
people to pay much attention to the men 
who provide food and shelter. They suf- 
fer from acceptance. We know nothing 
about the grocery business, but some- 
times we think we know something about 
the building material business. We are 
sure that Otto is right, and while we did 
not pursue his remark with him, we are 
sure that he shares our belief that select- 
ing his wares wisely is performing only a 
part of his function. People resist change 
and improvement. That is the history of 
mankind. Change and improvement must 
be sold to them, and the lumber dealer of 
today, while he may in most cases believe 
himself to be activated by a profit motive 
in his ever increasing merchandising con- 
sciousness, actually is being spurred on, 
even if sub-consciously, by his desire to 
have the people in his community enjoy 
the comfort that assemblies of modern 
building materials can create in a home. 


Modern Dealer’s Yard Shows Own 
Pride in Materials Offered 


He begins by expressing his own pride 
in the use and possession of the materials 
he has to sell—he modernizes his yard 
and office and sales room, and he dis- 
plays both his utility and beautifying and 
preserving materials in most effective 
settings. We dislike the word “showman- 





View of wall at right of Taylor en- 

trance. Shelves stop eight feet be- 

hind window to provide display space 
on floor 


ship,” as applied to the great surge of 
merchandising consciousness that has en- 
veloped the retail lumber and _ building 
material industry. We do not believe it is 
showmanship. We believe that the hun- 
dreds of beautiful retail lumber yards that 
blossom each year are just manifestations 
of awareness on the part of dealers of the 
beauty and comfort they have to sell, and 
realization that the service they have to 
offer in their communities is at least as 
important and beneficial as that offered by 
any other professional or business man. 
Described here, because it is typical of 
what is happening all over the country 
and in no sense unusual, is the new yard 
of the Taylor Lumber Co., Viroqua, Wis. 
The entire building, housing office and 





display room, storage rooms and lumber 
bins, is 72 feet across the front and 130 
feet deep. The shed can be extended to 
the rear, and still leave adequate space 
for storing hard materials outside and for 
transferring materials from the lumber 
bins to trucks through sliding doors in 
the side of the shed. The entire exterior 
is faced with Milcor 8-inch metal bunga- 
low siding. This is a galvanized metal 
product with a %-inch butt. It was used 
to conform to the fire ordinance govern- 
ing construction in the business section 
of the city. Roll roofing on 1x8-inch ship- 
lap covers the roof. Two overhead garage 
doors ten feet wide, made by the Con- 
vertible Door Manufacturing Co., are in- 
stalled at the front of the 24-foot wide 
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driveway. At the back of the driveway with nails. The customer sees at once 


are two sliding doors, faced with sheet 
metal. 

In the basement, in addition to a warm- 
air coal-fired heating plant, is a toilet and 
shower room for employees. The con- 
crete basement floor is treated with 
Truscon waterproofing. The floor in the 
display room is Century of Progress type. 
Walls are covered with Nu-wood board 
divided into large panels by inch-wide 
special moulding painted blue. The ceil- 
ing is of Nu-wood tile, and is laid in five 
different patterns for display purposes. 
The room which houses the display room, 
offices and toilet, is 24x50 feet. The main 
entrance is centered, and flanked by win- 
dows five feet wide on either side. The 
windows are not equipped with display 
bulkheads on the inside. Instead, coun- 
ters and shelving are stopped about eight 
feet behind the windows to permit the 
erection of floor displays that can be seen 
easily through the windows. On the right 
are paint shelves, kept filled with an invit- 
ing stock. In front of the shelves is a 
counter with color samples ranged on it, 
and below are matching plaster and 
waterproofing. Above the shelves, a 
number of roofing and siding panels are 
on display. 

At the left are the builders hardware 
cabinets, and in front of them is a coun- 
ter for display assemblies. The counter 
contains nail bins, thus bringing this item 
prominently to the attention of all who 
enter the store. 


Attractive Appearance Brings 
Increase in Sales 


“We are very well satisfied with this 
new yard in every way,” said Mark Ped- 
ersen, manager. “Being bright and clean, 
it attracts many more women customers 
than it ever drew before, and that in- 
creases our sales very materially. Hav- 
ing nails out in front, and attractively 
displayed, certainly stepped up sales of 
these up, too. Any number of people 
come in here with no intention of buying 
nails, but just because we have them 
where they can be seen, may buy them. 
And it is a lot easier to sell them with 
a scoop in your hand, already half filled 





Layout of re-built Taylor Lumber Co. 


yard. A large space behind’ shed 
provides for expansion if needed 


that he can make the purchase with the 
loss of only another half-minute. If, on 
the other hand, he sees no nails in sight 
when you suggest them, he gets the idea 
that you might have to run out in the 
back, and perhaps take close to five min- 
utes to fill the order. The place for nails 
is right out in front where people can see 
them, and where they can be weighed 
and sold with no loss of time. 

“Here is an item,” continued Mr. Ped- 
ersen, “that is a very good seller. You 
don’t have to advertise them or push 
them in any way. They just sell them- 
selves right off the counter card.” 

This reference was to drawer pulls and 
knobs, the grips on which are California 
ware. The line carried in this yard is 
distributed by Hibbard, Spencer, Bartlett 
& Co., Chicago wholesalers. The items 
are assembled on an attractive counter 
display stand. 

At the rear of the store is Mr. Peder- 
sen’s private office, a toilet and wash 
room, and a shallow alcove for display- 
ing bolts. The office has knotty pine 
walls, Bruce oak block floors and Nu- 
wood walls. 

In the driveway just outside the office 
is a new Howe scale. Lumber bins are 24 
feet deep, 9 feet wide, and are stepped 
down in one-foot increments to conform 
to the slope of four feet from the front 
of the building to the back. At the back 
of the lumber bins is a plank walkway 
four feet wide. 
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In the storage room opposite the office 
and display room, doors are piled flat, 
and rack walls will be provided to store 
window sash in the same way. Finish 





Typieal cross-section of new Taylor 

Lumber Co. shed. Outside founda- 

tion wall and foundations for inside 
posts are all concrete 





lumber is stored in the attic above the 
office and display room. From that loca- 
tion it is easily lowered to trucks in the 
driveway below. A _ Little American 
floor sander is kept in the display room, 
except when it is out on a rental basis. 

The formal opening of the new yard 
was on a Saturday afternoon. It was a 
good day for farmers to work in their 
fields, with the result that attendance was 
undoubtedly cut down. In spite of this, 
however, thirteen hundred people regis- 
tered, and about two thousand attended 
the opening. The population of the town 
is about twenty-eight hundred. 





Income from the Farm Woodlot 


An illustrated pamphlet entitled “The Farm 
Woodlot—A. Source of Permanent Income,” 
by I. V. Anderson, was recently released by the 
Northern Rocky Mountain Forest and Range 
Experiment Station, Missoula, Mont. This is 
one of very few publications dealing with the 
forest management problems of the western 
farmer owning Ponderosa pine woodland. That 
the farm woodlot is important to western farm- 
ers is indicated by the consumption of forest 
products. Farmers in Montana use 3,795,000 
fence posts each year, and those in western 
Montana keep the home fires burning with 20 
to 25 cords of wood per year. 

Included in the pamphlet are specific recom- 
mendations for grazing of livestock, protection 
from fire and other agencies, and harvestinng 
trees from the woodlot. To enable the farmer 
to market his trees on the basis of their value 
for lumber, the author has presented a rel- 
atively simple tree-grading system. These tree 
grades are recommended for valuation of Pon- 
derosa timber stands throughout much of its 
western range. 
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WOEDENDENT LUMBER CO: 


OmaHA, NeEs., Aug. 21.—The Inde- 
pendent Lumber Co., of this city, held 
open house Aug. 16, 17 and 18, to allow 


its friends, neighbors and all other 
interested people of the city to inspect its 
fine new $50,000 building at 40th and 
Leavenworth Streets, said to be one of 
the most modern office and display build- 
ings of its kind in the United States. The 
offices are finished in knotty pine panels, 
with walnut trim; and furniture is of wal- 
nut. Acoustic ceilings on first and sec- 
ond floor, as well as the floors themselves, 
are of Azrock Tile. 

The accompanying photographs show 
the modern appearance and layout—ex- 
terior and interior—of this fine new 
structure, devoted entirely to the lumber 
trade, inasmuch as the second floor is oc- 
cupied by the Nebraska Bridge Supply & 
Lumber Co., for its business offices and 
sales department. 

The first floor has an exceptionally fine 
large display window, as will be observed 
from one of the accompanying pictures. 
Other views herewith show the well ar- 
ranged display and salesrooms of the In- 
dependent company, officers of which are 





Modern arrangement and display of building accessories are features in the new retail 
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Special attention to 
merchandising and 
display facilities was 
given in designing 
the fine new build- 
ing of the Inde- 
pendent Lumber 
Co., Omaha, Neb.., 
recently completed 
and opened for 
public inspection 





D. J. Sibbernsen, president; R. C. 
Rhoads, vice president and treasurer; H. 
E. Bintz, secretary. 

The former offices of the Independent 
Lumber Co., at 3915 Leavenworth Street, 


33 


New Offices Win 
| Much Praise 


are to be retained pending arrangements 
for their future usage, the entire valu- 
able property lying adjacent to the Mis- 
souri Pacific Belt Line tracks. 





OUTHERN lumber manufacturers, 
who individually and collectively 
through their various associations 

and rate bureaus have succeeded in con- 
vincing carriers of the necessity of estab- 
lishing more equitable rates on lumber 
shipments to the North and East, should 
use these new rates as added income in- 
stead of passing the reduction on to the 
buyers. If the reductions, slated to be- 


come effective Sept. 1, are passed on to 
the buyers, Southern shippers will im- 





Modernistic in design and effective in use are these new display fixtures in the store of 
the Independent Lumber Co., Omaha 





plant of ihe Independent Lumber Co., Omaha 


mediately lose the position which they 
have struggled several years to obtain, and 
will, in addition, offer carriers convincing 
evidence that the reduction was unneces- 
sary. If mill prices were too high—and 
they are now too low by as much as $10 
per thousand, in many instances—there 
might be somé excuse for such a proce- 
dure. Production costs are due to in- 
crease Oct. 24, with a further shortening 
of straight-time working hours per week 
and an increase in the hourly wage scale, 
as set forth under the provisions of the 
Wage-Hour Act. No progressive and 
industry-minded buyers, in view of the 
added cost confronting the manufacturer, 
should seek to capture the benefit of any 
rate reduction, and any manufacturer 
passing on the reduction would be foolish 
to do so. 





34 


Retailer's Sales 


cl 


[Continued from Front Page] 

PALATINE, ILL., Aug. 21—A line of 
home equipment which belongs in the 
stock of a retail lumber and building mate- 
rial dealer, but one that is seldom seen, 
was found recently at the W. R. Com- 
fort Sons yard by an AMERICAN LuUM- 
BERMAN representative. The line referred 
to is packaged disappearing stairways. 

It was learned from C. E. Comfort, 
senior partner of the company through 
having been associated with it for the past 
40 years, that about ten of these stairways 
are sold annually. They are bought mainly 
by home builders who desire access to 
their attics without putting in permanent 
stairs which take up space. The firm 
stocks the line of a well-known rmanufac- 
turer, and finds that the stairway that 
folds into a panel 24x52 inches is the 
most practical in most cases. Being of 
that size, it can be fitted into the ceiling 
of a closet inconspicuously. It is made to 
take care of ceiling heights up to and in- 
cluding ten feet, and retails for $24. 

Customers who don’t know much about 
the stairways are given a visual demonstra- 
tion of how they work right in the Comfort 
office. One of the units is fitted into the 
ceiling of a hall which runs the length 
of the display room and office building, 
and is pulled down whenever some em- 
ployee wants to goto the storeroom above. 


ANOTHER INTERESTING SPECIALTY 


While on the topic of merchandise at 
the Comfort yard which is not usually 
handled by a retailer, it is well to mention 
another line of goods. In a corner near 
the entrance is a display of several sets 
of tubular door chimes such as the com- 
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pany sells. They are an item that appeals 
to builders of new houses, and likewise 
are bought by owners of existing homes. 
W. R. Comfort Sons operates on a plan 
whereby a customer has the option of 
buying a “packaged” house, or of having 
only the materials bill figured at the yard 
and letting the contracts himself. Be- 
tween fifteen and eighteen new dwellings 
ranging in price from $2,500 to $15,000 
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have been sold by the company in the past 
six months. 

One of the best examples of confidence 
in a concern ever heard was that shown 
in the Palatine firm by an unknown es- 
tate owner northwest of Chicago. He 
hurried into the office of the lumber com- 
pany one morning, tossed a bundle of 





The red cedar shingle 
stock seen here, in 
yard of W. R. Com- 
fort Sons, Palatine, 
ill., was being added 
to the day this pic- 
ture was taken, with 
the arrival of a car- 
load, third in 1939 





blueprints and specifications on the coun- 
ter, and instructed Mr. Comfort to start 
delivering materials. The project turned 
out to be a one-story 298-foot long struc- 
ture, with living quarters on one end and 
stables on the other. Among the larger 
items going into the building were two 
carloads of rock wool insulation, and slate 
for the entire roof. The rambling resi- 
dence cost $100,000, and during its whole 
construction period the owner only called 
at the lumber office three times. 

Mr. Comfort and his brother, W. R. 
Comfort, Jr., are proud of the company’s 
high reputation and govern the business 
at all times so that it won’t be tarnished. 
They are the sons of W. R. Comfort, Sr., 
who started the yard at its present loca- 
tion in 1874. Perhaps the two brothers 
are more proud of the company’s credit 
record than anything else. They well may 





Two yardmen ready 
to continue the un- 
loading of a carload 
of lumber into one of 
the W. R. Comfort 
Sons trucks 





be for here it is: The firm has discounted 
every invoice for over 65 years, and never 
allowed one to become past due! 


FIREPLACE UNITS SELL WELL 


About 80 percent of the new houses 
sold by the two brothers have fireplaces, 
and practically all of them are equipped 
with Heatilators which circulate warm air 
to all parts of the room. The company 
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With Stock of 


Disappearing Stairways : 


put in its first stock of Heatilators six 
years ago, and sells around thirty a year, 
Model 34-H, the largest size which can 
be used with an 8x12 flue lining, is the 
most frequently sold number, according 4% 
to C. E. Comfort. Many of the installa- © 
tions are made in summer homes at the 
several lakes within a twenty-five mile 


radius of Palatine. It has been found that 
cottages are very satisfactorily heated by 
fireplaces so equipped, since the places are 
not occupied anyway in extreme cold. 

Architectural work for houses costing 
$7,000 and less is done in the office by 
“Charlie” Foulkes. Mr. Foulkes garnered 
his drafting knowledge through a manual 
training course in high school and self 
instruction since then. When he is 
“stumped”’ on a fine point he goes to the 
local architect and gets straightened out. 
In return for the professional favor, Mr. 
Foulkes is able to advise his friend about 
materials very frequently. 


OVERHEAD DOORS ON MOST 
GARAGES 


At least 90 percent of the new garages 
sold by W. R. Comfort Sons are fitted 
with overhead doors. The products of ~ 
two manufacturers are stocked, and a 
smart way of displaying them is em- | 
ployed. A double garage in the lumber © 
yard is fitted with the two different makes, ~ 
which furnish potential buyers with a fine 
“laboratory” view of what each will do 
when installed. . 

The company employs ten yard men 7 
regularly, and usually has two or three | 
extras at work. The Comfort brothers © 
are justifiably proud of keeping the entire 7 
personnel on the payroll throughout the © 
lean years. After the depression was two 
or three years under way, the workmen 
marched into the office one day and the 
spokesman stated that the group was vol- 
untarily going on a three-day week since 
business did not warrant their full-time 
employment. It proved to the manage- 
ment of the company that good treatment 
of the men pays real dividends in their 
loyalty and co-operation at all times. 
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BILL OF MATERIAL 


CONCRETE AND BRICK WORK: 


15 yards concrete 

1180 concrete blocks 

1 cleanout door 

| thimble 9 in. 

40 lin. ft. 8xi2 flue liner 


100 face brick 
Fire brick 


Field stone for chimney 
| ash dump 

| damper 

1 lintel 


Mortar for masonry 


LUMBER AND MILLWORK: 


4 pes. 2x8—14 No. | plates 

4 pes. 2x8—12 No. | plates 

4 pes. 2x8—1i0 No. | plates 

50 pes. 2x8—1i2 No. | joists 

3 pes. 2x8—14 No. 1 joists 

2 pes. 2x8—10 No. | joists 

96 pes. cut bridging 

900 ft. ix6 No. 2 D&M 

600 lin. ft. 2x4 No. | plates 
200 pes. 2x4—8 No. | studs 

25 pes. 2x4—12 No. | studs 
1300 ft. ix8 No. 2 shiplap 

1500 ft. 34x8 clear beveled siding 
4 rolls waterproof paper 

50 pes. 2x6—12 No. | ceiling joists 
18 pes. 2x6—14 No. | rafters 
34 pes. 2x6—10 No. | rafters 
800 ft. ix4 No. 2 roof 

it squares (6-in. wood shingles 
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Lumberman House Plan No. 246 
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2 pes. 2x8—18 No. | hip 
2 pes. 2x8—14 No. | hip 
330 lin. ft. «x6 clear finish 
150 lin. ft. 234-in. crown 
170 lin. ft. 34-in. quarter round 
5 pes. 4-0x8-0 %4-in. 3-ply 
775 ft. %¢xlY2 clear oak flooring 
8 pes. 1x8 No. 2 ties 10-0 
5600 wood lath 
door 2-8x6-8 1% 5X 
plank frame 
basement plank stair 
grade box stair 
outside door frame 3-0x6-8 134 
outside door frame 2-8x6-8 134 
twin window frames 24x24 2 Its. 
twin window frame 24xi6 2 Its. 
single window frames 20x24 2 Its. 
single window frames 26x24 2 Its. 
single window frame 24x20 2 Its. 
gable louvre frames 6 lin. ft. txt2 shelving 
windows 24x24 2 Its. 1% div. 12 Its. a 
windows 24x16 2 Its. 136 div. 12 Its.  ahecalt Cacgeetes 
windows 20x24 2 Its. 1% div. 12 Its. gla. eaeeaied 
mantel shelf 
set kitchen cases 


235 lin. ft. shoe 


windows 26x24 2 Its. 1% div. 12 Its. 
window 24x20 2 Its. 1% div. 12 Its. 
outside door 3-0x6-8 134 2 pan. 6 Its. 
outside door 2-9x6-8 134 3X pan. | It. 
doors 2-6x6-8 1% 2 pan. 

doors 2-4x6-8 136 2 pan, cellar sash 10x12 3 Its. 13% 
door 2-0x6-8 1% 2 pan. HARDWARE, ETC.: 

ins. jambs, stops 300 Ibs. 


porch col. 8-in., 8 ft. 
pair shutters 
cellar sash frames 


nails 

{ coal chute 

188 Ibs. sash weights 
4 hanks sash cord 


16 sides door trim 
16 sides window trim 
220 lin. ft. 5Y2 base 


Complete Blueprints, Specifications and List of Materials, $3.50 


cellar sash sets 
cylinder lock set 
mortise lock set 3T 
mortise lock set 1T, bath 
mortise lock sets IT 

3 pairs 4x4 butts 

8 pairs 3/2x3'2 butts 

16 sash locks 

16 sash lifts 

10 pair cabinet hinges 

14 cabinet pulls 

10 friction catches 

400 yards plaster 


SUBCONTRACTS: 


Painting, Plumbing, Heating, Electrical 
Sheet metal. 
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RM. 


LIVINY Rm 
15-9, \N-3 


BRICK AND CONCRETE WORK: 


12 yards concrete 

| cleanout door 

1 9-in. thimble 

28 lin. ft. 8x12 flue liner 
720 8-in. concrete blocks 
84 6-in. concrete blocks 

616 common brick 


168 face brick 
Mortar for above 
300 yards plaster 


LUMBER AND MILLWORK: 


| pc. 6x6—14 No. | posts 
3 pes. 2x8—8 No. | girder 
3 pes. 2x8—16 No. | girder 


Complete Blueprints, Specifications and List of Materials, $3.50 


8 pes. 2x8—12 No. | plates 

82 pes. 2x8—12 No. | joists 

6 pes. 2x8—8 No. | joists 

1 pe. 4x4—12 No. | post 

720 ft. ix6 No. 2 D&M 

75 pes. cut bridging 

650 lin. ft. 2x4 No. | plates 

250 pes. 2x4—8 No. | studs 

14 pes. 2x2—8 No. | studs 

10 pes. 2x4—12 No. | ties 

2 pes. 1x6—12 No. | ridge 

40 pcs. 2x4—I16 No. t rafters 
1300 ft. 1x8 No. 2 shiplap 

§50 ft. x4 No. 2 S4S 

4 pes. 2x4—10 No. | rafters 

9 squares 16-in. 5X wood shingles 
8 squares |8-in. stained shingles 
4 pcs. 6x6—8 clear fir posts 

2 nes. 2x10—10 No. | fir 

2 pes. 2x10—12 No. | fir 

36 ft. 1x4 flooring, stair 

1 pe. 1xt0—14 clear finish, stair 
3 pes. 12-ft. clear finish, stair 

2 pes. 10-ft. clear finish, stair 

3 pes. 1x8—12 clr. finish, stair 

| pe. 16-ft. clr. finish, stair 

75 lin. ft. %4-in. cove 

1 pes. 1xt2—12 No. 2 shelvirg 
400 ft. 3qxt2 clear oak flooring 
4 rolls waterproof paper 

5 pes. 4-0x8-0 4-in. 3-ply 

4 oes. 1x12—8 clr. finish 

80 lin. ft. 1x6 clr. finish 

200 lin. ft. 1x2 clr. finish 

75 lin. ft. 234-in. crown 

6 pes. 1x6—10 cir. siding. blinds 
1 pc. Ix4—12 clr. finish, blinds 
4200 wood lath 


WINDOWS AND DOORS: 


5 cellar frames 10x12 3 Its. 

5 cellar sash 10x12 3 Its. 136 gla. 
| outside door frame 3-0x6-8 

| outside door frame 2-6x6-8 

5 window frames 24x24 2 Its. 





| window frame 24x14 2 Its. 
4 window frames 24x20 2 Its. 


5 windows 24x24, 2 Its., 1%, top 6 Its. 
ala. SS 


| window 24x14, 2 Its., 155, top 6 Its. 
gla. SS 


4 windows 24x20 2 Its. 

| outside door 3-0x6-8, 134, 6 pan. 

| outside door 2-6x6-8, 134, 3 pan., I It. gla 
4 doors 2-6x6-8, 134, 2 pan. 

3 doors 2-0x6-8, 13, 2 pan. 

| door 1-6x6-8, 13%, 2 pan. 

8 inside jambs 

18 sides door trim 

8 sides window trim 


INSIDE MILLWORK: 


2 thresholds 

190 lin. ft. 5/2 base and shoe 
110 lin. ft. picture molding 
20 lin. ft. hook strip 

8 lin. ft. pole 

| medicine case and hardware 
| set kitchen cases 


HARDWARE: 


300 pounds nails 

180 Ibs. sash weights 
2 hanks sash cord 

5 cellar sash sets 

1 cylinder lock set 

1 mortise lock 3-T 

| mortise lock {-T bath 
7 mortise locks 1-T 
3 ors. 4x4 butts 

8 prs. 32x32 butts 
10 sash locks 

10 sash lifts 

9 prs. cabinet hinges 
13 cabinet pulls 

9 friction catches 
Flashing 


SUBCONTRACTS: 


Painting, plumbing, heating, electrical 
and sheet metal work 


t 
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“Good Neighbor Week” Boosts Town and Trade 


Pigua, Ono, Aug. 21.—The J. A. 
Shade Lumber Co., the Root Lumber & 
Coal Co., and the Beckert Co. recently 
co-operated with other merchants in 
Piqua in staging a unique Good Neigh- 
bor Week campaign which sent civic 
loyalty zooming to new heights, and re- 
vived trade. Piqua had been plagued by 
poor business, by the tendency of many 


citizens to sit back and wait for govern- 
ment to bring improved business condi- 
tions, and in this respect the city was no 
different from many others. Then, over- 
night, business men woke up. What their 
city would be, they said, depended upon 
the citizens themselves, all working as a 
unit. The result was a civic and business 
building campaign which had a gratify- 








Timely Tip for Dealers 


Taking advantage of the universal interest in the national game, the 
Mouton Lumber Co., of Lafayette, La., fixed up a display window that 
stops the baseball fans in their tracks; and as about everyone is included 
in that category it may be said the window “bats 1.000 percent.” On the 
plate glass expanse of the show window appears in large capital letters 
the legend, “It’s A Home Run Hit.” Between the first two words of the 
legend, (in the top line), there is an actual baseball, which apparently has 
been batted squarely through the glass, and has lodged there. This illusion 
is effected by sawing a standard baseball in half and gluing one of the 
halves on the outside surface of the glass—then, with chalk, lines were 





drawn on the glass, to simulate the cracks that would have been made had 
the baseball actually been driven into the window. The “Home Run Hit” 
which the company featured in the display window was the modern 
bathroom and hot water heater sold by the company. The special occa- 
sion which made this baseball idea particularly timely was that the day 
the AMERICAN LUMBERMAN representative visited this yard the Angelina 
Baseball League was playing its opening game in Lafayette, so that the 
display had a strong local tie-up. However, this display could be used, 
in any community, at any time during the baseball season, as interest 
in the game is perennial, and not dependent upon local manifestations. 








ing success, viewed from all angles. 

Piqua’s original Good Neighbor Week 
(held May 14-19, 1939) has done much 
toward improving business conditions, 
but its greatest achievement is that it has 
aroused the whole city to a better civic 
consciousness, involving the duties of 
each citizen to his community. Joe M. 
Dine, a local real estate dealer, originated 
the Good Neighbor Week idea, and as 
general chairman and all-around booster, 
was largely responsible for its sweeping 
success. “This plan,” he says, “was 
successful, and served the purpose for 
which it was intended; to weld our citi- 
zenship together for one week, and to 
make our people aware that ‘Piqua Is a 
Good Town’ and that the green grass is 
under our feet right here at home. All 
organizations in Piqua joined the move- 
ment, and thus we were able to accom- 
plish a great deal. Prior to this civic 
awakening, our town, like thousands of 
others, had sort of lost faith, and knock- 
ers appeared on all sides. Out of the 
awakening grew a non-partisan commit- 
tee, to serve as a clearing house, and to 
work out a future program for our city, 
without overlapping, and getting all 
groups to co-operate and co-ordinate.” 

In a letter which was sent to all or- 
ganizations and leading citizens, the 
Piqua Civic committee, composed of 
many retailers, said: “To reaffirm our be- 
lief in the government of a free people, 
we are holding a Good Neighbor Week, 
to inspire wisdom and self sacrifice in the 
cause of justice among our citizens, to de- 
velop an understanding that the liberties, 
happiness and freedom of our citizens are 
the paramount responsibility of each in- 
dividual . . . to awaken civic responsibil- 
ity, to renew friendships by an old fash- 
ioned revival of visiting friends and 
neighbors; to extend the hand of friend- 
ship to all; to forget and forgive petty 
slights and quarrels between friends and 
neighbors, to create civic pride, unity, and 
a pull-together spirit on all matters that 
affect our homes, our business and our 
community.” 

And this is how Piqua citizens carried 
out their Good Neighbor Week; a down- 
town headquarters was established, for 
meetings, information and distribution of 
supplies. The campaign opened on a 
Sunday morning with an appeal to all 
citizens to go to church—some church— 
and if possible to start the Good Neigh- 
bor movement by having members of the 








38 
different churches visit some other 
church than their own. Ministers 


preached sermons on being a “good 
neighbor.” Each church had a commit- 
tee at the door, on entering and leaving, 
saying on entering, “Hello Neighbor,” 
and upon leaving, “Good day, Neighbor.” 

On Monday, every church bell, school 
bell, fire bell and factory whistle rang and 
blew to indicate the start of Good Neigh- 
bor Week. People going to work were 
requested to greet their employers with 
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This Exhibit Home Attracted 
Many Visitors 


PARAGOULD, ARK., Aug. 21.—The new 
Exhibit Home, built by the Hickson- 
Rogers Manufacturing Co., which han- 
dles lumber, sash, doors, roofing, cement, 
etc., was opened for public inspection 
Aug. 6, remaining open afternoons and 
evenings for the balance of that week. On 
the first day—which was Sunday—502 
people visited the home, and during the 
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Exhibit Home built by Hickson-Rogers Manufacturing Co., Paragould, Ark., in co-opera- 
tion with the Chamber of Commerce of that city 


“Hello Neighbor.” Streets were deco- 
rated with “Hello Neighbor” signs, and 
“Piqua Is a Good Town.” Store win- 
dows also carried similar copy, as did 
merchants’ newspaper advertisements. 
Every employee, merchant and citizen 
wore a “Hello Neighbor” button, and 
greeted everyone in this manner. During 
the week, neighbors called on families and 
friends in their own neighborhood with 
such a greeting. Citizens also telephoned 
friends, using the greeting, and asked 
them to carry on the endless chain of 
Friendly Goodwill of the Good Neighbor 
Week. 

Merchants also left their stores and 
visited other merchants, using this 
friendly greeting; factories and public 
utilities held open house; schools devoted 
a few minutes of class instruction in all 
grades, to tell the story of co-operation. 
Each store put a printed sheet in every 
package, reading, “Hello, Neighbor. 
Piqua Is a Good Town. Have you done 
your good neighbor deed for today? For 
your own sake and God’s sake, be a good 
neighbor.” Milk bottle hangers (5,000 
of them) helped publicize the project; 
theaters ran screen trailers; 25,000 mer- 
chants’ package stuffers were sent out. 
Good Neighbor Week came to an end 
with a big civic dinner, with Gov. John 
Bricker of Ohio as the speaker, and with 
the organization of a permanent non-par- 
tisan civic committee of 25 members to 
carry on where the Good Neighbor com- 
mittee left off. All this shows what mer- 
chants can do when they are willing to 
work co-operatively as a unit. 


balance of the week 335 more passed 
through it. 

The accompanying photograph shows 
the attractive and livable layout of this 
home, which was a community enter- 
prise, put over through the co-operation 
of the Chamber of Commerce, the lumber 
company, and the local merchants who 
subscribed for advertising space for a big 
full-page splurge in the local daily news- 
paper, which aroused public interest, and 
brought the people out for the “open 
house” visitation days. 

The Chamber of Commerce sponsored 
a contest with prizes of $25, $15 and $10 
for the three best home plans submitted— 
or for the ones nearest approximating 
those used for building the Exhibit 
Home. There were 128 entries in this 
competition, and some very good ideas 
and leads were obtained from them, ac- 
cording to B. A. Morgan, of the Hickson- 
Rogers company. 

Incidentally, Mr. Morgan remarked to 
the writer: “We always look forward to 
receiving the AMERICAN LUMBERMAN, as 
we get quite a few ideas from it.” 





Makes Yard Better Looking and 
More Efficient 


Possibly some useful hints for dealers 
planning to remodel their offices and 
warehouses may be gleaned from what 
has recently been done along that line by 
the Carl Junction Lumber Co., Carl Junc- 
tion, Mo. The interior of the office was 
completely renewed by a new edge-grain 
pine floor, coated with floor enamel, while 
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the side-walls and ceiling were covered 
with fir wallboard, and paneled. This 
was given one coat of white shellac and 
two coats of clear varnish, the lattice used 
for panel strips being stained dark oak. 
New electric lights were installed. 

“The improvement that has helped 
most in the handling and the appearance 
of our stock,” said C. C. Graves, partner 
and manager, to the AMERICAN LuMBER- 
MAN, “was the installation of new racks 
in our showroom, for our stock of doors 
and windows; also a new rack which 
holds all of our wallboard, insulation 
board and sheetrock, each length in a bin 
of its own. Thus the stock not only pre- 
sents a good appearance but is kept 
straight and in clean condition. Another 
advantage is that we can tell at a glance 
when we are running short of any length, 
of any of the various items.” 





Here's an Interesting Roadside 


Billboard 


A representative of the AMERICAN 
LUMBERMAN driving into Marquette, 
Mich., recently, about four’miles outside 
the city limits found his attention at- 
tracted by an interesting roadside bill- 
board, advertising F. B. Spear & Sons, 
lumber dealers. This sign was made of 
log cabin siding—a very popular item in 
this Upper Peninsula resort country. A 
roof on the sign board was covered by 
wood shingles. The sign invites people 


to ask for hints for cabin building. When 
the AMERICAN LUMBERMAN representa- 
tive asked Phil Spear if he could trace 
any business to the sign, he told the fol- 
lowing story: 

Some days ago two women from Tulsa, 
Okla., were driving along the road and 





Unusual billboard, built of log cabin siding, 
with roof of wood shingles 


saw the sign. Needing a little cash they 
came into the office, presented proper cre- 
dentials, and asked to have a check 
cashed. Mr. Spear gladly cashed the 
check. (No, this story doesn’t end like 
you think!) On the morning that the 
AMERICAN LUMBERMAN representative 
was in Mr. Spear’s office, he sold these 
ladies the material for a $3,000 summer 
home. “That one order paid for this 
sign,” said he. The picture on the sign- 
board is attractively colored. 
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Yard Is Reopened Under New 
Ownership 


TEKAMAH, Nes., Aug. 21. — The 
Howell Lumber Co., successor to the E. 
W. Bryant Co., was accorded a hearty 
welcome by hundreds of people in the 
Tekamah territory, when the large lum- 
ber yard was officially reopened for busi- 
ness on Aug. 5, with a special program 
of demonstrations and contests. 

The ladies’ nail-driving contest and the 
Sisalkraft tearing game provided a lot of 
fun for the crowd, and cash prizes for the 
winners. 

Ralph Howell, his son Jim, and Mr. 
and Mrs, Earl Howell, of Fairbury, were 
here for the occasion; and Lon Howell, 
another member of the firm, and his son, 
Harold, of Marysville, Kan., were also 
on hand to meet the people of the Te- 
kamah territory and assist Manager A. B. 
Rice with the opening program and ac- 
tivities. 

The lumber yard had been closed for 
several months, undergoing complete re- 
modeling and stocking. Many carloads 
of new building materials have arrived 
and the stocks of coal and_ other 
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merchandise for fall demand will be com- 
ing into the yards in the near future. 
Visitors were given an opportunity to 
tour the yards, and there were many com- 
plimentary remarks in regard to im- 
provements, conveniences for loading, and 


QO, 


See the Classified Department— 
may find just what you 
are looking for 








the large stock and variety of materials 
now available. 

The Howell brothers expressed sin- 
cere appreciation for the fine reception 
given their company on the opening day, 
and say they are deeply impressed by the 
friendly spirit of the people of the Te- 
kamah community, and by the splendid 
farming territory into which their new 
venture brings them. 
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Advice to the Dealer in Hand- 
ling Oak Flooring 


Pertinent advice concerning the han- 
dling of oak flooring to prevent unneces- 
sary damage and loss has been presented 
by the National. Oak Flooring Manufac- 
turers’ Association from time to time. In 
urging dealers to exercise care in han- 
dling and storing oak flooring, the asso- 
ciation points out that the product leaves 
the factory in perfect condition and that 
the lumber used in its manufacture has 
been air-dried, kiln-dried, cooled, and 
then accurately milled. In short, it has 
been expertly handled, and has become a 
valuable commodity itself deserving of 
proper care in handling, both in distri- 
bution and consumption channels. Under 
no circumstances should it be roughly 
handled nor its liability to damage 
through careless treatment disregarded. 
In the hands of the truckmen, dealer and 
floor layer it should be valued for its 
condition and intrinsic worth. 

Before shipping, oak flooring is stored 
in dry, well ventilated warehouses. It is 
then shipped in box cars, and ordinarily 
reaches the dealer in good condition. It 





Tourist Cabins Built By 
Lumber Dealer 


Here is a tip good for lumber dealers 
in most any town, of any size. L’Anse, 
Mich., is located in the Upper Peninsula, 
just at the beginning of the famous cop- 
per country. Thousands of tourists pass 
through L’Anse each season, and Mr. 
Armstrong, of the Armstrong-Thielman 
Lumber Co., of L’Anse, decided that his 
village should capitalize on this tourist 
business. The village maintains a water 
power plant two miles outside of the city, 
near a waterfall. The village has kept 


the ground around the power plant land- 





Tourist cabin, cov- 
ered with log siding, 
built by Armstrong- 
Thielman Lumber 
Co. for the village 
of L'Anse, Mich. 





scaped, maintains a lawn, and has pro- 
vided tables, electric stoves and ovens, 
and the entire grounds are electrically 
lighted at night, so that the inhabitants 
of L’Anse have a very beautiful place for 





Inside of tourist 
cabin built by Arm- 
strong-Thielman 
Lumber Co., L'Anse, 
Mich. It is equipped 
with bunks of log- 
ging-camp style 








holding family picnics. Mr. Armstrong 
decided that this was not enough, as there 
was considerable business to be had in 
renting overnight cabins; so, under his 
supervision, the village has constructed 
two small and two large double cabins 


as an experiment. All the cabins are 
built of log siding, varnished. The inside 
is covered with standard wallboard. The 
cabins are electrically lighted, with elec- 
tric stoves for cooking, when desired, and 
electric heating. That the experiment 
will be successful is proven because each 
night people are turned away. One pic- 
ture herewith reproduced shows one of 
the small cabins located among the birch 
trees on a hill above the power house. 
Another picture shows the inside of the 
cabin, with bunks logging-camp-style, in- 
stead of beds. Here is an opportunity for 
dealers to sell some material at a profit 
—make it convenient for tourists to stay 
in your town, and advertise your commu- 
nity as one desirable to visit. 
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should not be unloaded in rainy weather, 
and when the atmosphere is damp each 
truck-load should be covered with a tar- 
paulin from car to warehouse. It should 
never be piled in open sheds, due to its 
tendency to absorb moisture, which 
causes swelling and impairment of accur- 
acy of the mill work. Moreover, ab- 
sorption of moisture will later cause 
shrinkage after laying, which leaves an 
open, unsightly joint in the finished floor. 

Oak flooring should never be laid in a 
new building while the walls and plaster 
are damp; in fact, it should be the the last 
equipment installed in the house or build- 
ing. It is most important that brick, 
stone work, concrete and fireproof filling 
be thoroughly dry before the flooring is 
laid, or taken into the building. In winter 
building, both residential and otherwise, 
flooring should never be Jaid without first 
heating the building. There is always 
dampness in cold atmosphere in new 
buildings. This invariably leads to trou- 
ble, both in laying the floor and the sub- 
sequent use. 





Yard's Birthday Party Big 
Success; Cost $32.50 


Although some weeks have elapsed 
since the event here described took place, 
a good job well done is always news, and 
readers will find the details here given 
concerning the anniversary party of the 
Tuckerton Lumber Co. (Inc.), Tucker- 
ton, N. J., of marked interest, especially 
to any who may be planning a similar 
event. Interviewed by the AMERICAN 
LUMBERMAN, Fred N. Bunnell, Jr., sec- 
retary and treasurer of the company, 
said : 

“T do not know how our anniversary 
stunt would work in a city or a very large 
town, but I believe any dealer in a town 
of from 1,000 to 5,000 would be pleased 
with the results obtained. Tuckerton has 
approximately 1,500 population, and 
there is a small town on either side of us, 
each of about 400 population. From the 
total population of about 2,300, by news- 
paper advertisement and mail (general 
delivery) we drew about 350 people in 
two days. We call our affair a Birthday 
Anniversary Party. 

“Through co-operation of the jobbers 
with which we place our business, and 
some manufacturers, we obtained a sup- 
ply of samples. We also purchased some 
(360) 10-cent items, which cost us 27 
cents a dozen. One paint company gave 
us 1,000 yardsticks, another gave us 
regular 30-cent retail cans of enamel. 

“We made up a bag of these samples 
for each person who came to our store 
on either of these two days. 

“You might be interested to know just 
what each person received. To the ladies 
we gave the following—all in a bag (ex- 
cept the yardstick) : About eight mailing 
stuffers advertising products which we 
handle; a yardstick; sample bottles of 
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furniture polish, silver polish; paint 
cleaner; a 10-cent bottle of white shoe 
cleaner; a 30-cent (retail price) can of 
enamel. 

“To the men we gave: Mail stuffers, 
yardstick, sample bottle of furniture pol- 
ish; a sample 6-inch rule; a sample 
pocket knife whetstone; a 30-cent can of 
enamel. 

“Each person that came to the store 
signed his name and address in a register. 
Each was numbered, and the last evening 
two numbers were drawn and two door 
prizes were given away. The prizes were 
a $5.50 fishing reel, and a $5.50 electric 
iron. 

“Our total expense in connection with 
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this party was only $32.50. We were 
very well pleased, and hope to make it 
an annual affair.” 


Exhibit at State Fair to Promote 
Conservation 


Syracuse, N. Y., Aug. 21.—The largest con- 
servation exhibit, with emphasis on wildlife, 
ever seen in New York State, will be presented 
at the State Fair this year by the Conservation 
Department of Albany and the New York State 
College of Forestry. The interior of the In- 
stitutions Building at the fair will have the 
appearance of forest environment. Dr. Justus 
Mueller, of the zoology department of New 
York State College of Forestry, is painting 
some of the backdrops, which will be the largest 
handpaintings ever seen at the State Fair. 














Cribs 


By helping the farmer solve his bumper corn 
crop problem, the Southern Pine Association 
has provided the retail lumberman with an- 
other source of business. First plans and spe- 
cifications for a 900 bushel corn crib have been 
sent out by the association to Corn Belt deal- 
ers. These plans will enable the dealer to 
furnish pre-cut structures and construction 
plans to farmers and give the dealer the op- 
tion of doing his own pre-cutting or of having 
it done by the mill. 

It was not until 88 percent of several hun- 
dred retailers contacted approved of the pro- 
posal that the Southern Pine Association 
started to develop the program. While 50 
percent of the lumber dealers were not equipped 
to do pre-cutting, 75 percent of those were so 
interested in the plan that they asked for in- 
formation concerning equipment for such in- 
stallations. 

According to Albert S. Boisfontaine, assist- 
ant SPA secretary, the plan is partly based 
on the fact that the farmer is not often 


Pre-Cut Corn 


Lumber Sales; 


Assist Farmers 
to Build 


Boost 


equipped to do a perfect job of sawing, al- 
though he usually does his own building. Lum- 
ber that is mechanically cut to size assures 
him a better structure, with less loss of time, 
and creates a greater sense of satisfaction with 
the use of wood. 

When the dealer orders pre-cut structures 
from the manufacturer, the cut-to-fit pieces will 
come in a bundle, each piece marked for its 
proper place in the corn crib. If the retail 
yard wishes to pre-cut for its own trade, the 
retailer performs the marking service, drawing 
material from yard stock as needed and fol- 
lowing the cutting list provided, which speci- 
fies the exact size to which each piece must be 
cut, and identifies the numbering system for 
assembling by the farmer. 

Mr. Boisfontaine pointed out that pre-cut 
lumber buildings could be erected without the 
use of expensive labor, and that the plans sent 
out have met the approval of agricultural en- 
gineers and definitely meet the needs of the 
Corn Belt. 


BILL OF MATERIALS FOR SPA PRE-CUT CORN CRIB 


No. ye. Size No. Pcs. Size 


Sills 6”x10”x8’-0” | Flooring- 
2 6”x10"x5’-1” |Shipl’p 30 1"x6"x12’-0” 
Joists 33 2”x6"x6’-0” 15 1”x6"x8’-0” 


Fascia 4 1”%x4”x8’-11%4"” 
1%x4”x8’-0” 
Siding Cut 


2”x4"x12’-0" 


Studs 19 
19 2”x4”x10’-0” 





2 2"%x4"x10'-10" lat Job =0.2-—«1"x6"x12’-0” 
2 3°ué"s11'-6" 1 1”x6"x8’-0” 
Plates 8 2”x4"x12’-0” |Doors 28 1”x6”x8’-0” 
4 2”x4”x8’x0” Cribbing 6 1”%x6”"x12’-0” 
Rafters 17 2”x4”x8’-0” 3 1”x6”x8’-0” 
Braces 4 1”°x6”x8’-6” Cribbing 
4 1”x6”x8’-6” Door 8 1”%x6”"x8’-0” 
4 1”%x6”"x12’-0” 16 1”x6”x8’-0” 
Ties 7. 2”x6"x6’-0” Crib- 
Braces 6 1”x6”x8’-0” bing 54 1%x6"x12’-0” 





No. Pcs. 
27 


Size No. Pcs. Size 
1°x6"x8'-0" 


Door 4 1”x6"x7’-0" 
"x6"x12'-0" Cleats 2 1”%x6”x1’'-8 : 
Pi Matt 1 1"x6"x4’-4 1%" 
. 16 1”x6"x1’-8” 
Siding Cut 32 1”x6”x1'-6” 


Siding 18 
9 


” ” , ” 
at Job 2 1"x6"x12"-0" | mascia 
1”x6"x1'-2" Side Ele- - ie — 
PR inn Log, ge vations 2 1”x4”x8’-0 
1” x6"x2"-4 Removable 


” ” , ” 
1”x6"x4’-9” Boards . ae IEP 
” 6”x6’'-0"” a ve 

1"x Roofing 

Siding 1 1”x6”x6’-0” Shipl’p 14 
417 «61°s6?x0’-0” 21 

13. 1”x6"x3’-10” 1 

2 1”°x6”x3’-10" 14 


2 
1 
2 
9 
2 1"x6"x3’-9” 
2 
2 
8 


1”x8"x6'-214"” 
1”x8”x8’-0” 
1”x8"x12'-0” 
1”x8"x8’-2%" 
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This Master Woodworker saw has been in 
mill service about four years at the yard 


There is always interest in a story con- 
cerning people who make a comeback 
after they have been down for a while. 
That’s why we remember with admiration 
George Washington’s rise following his 
defeat at Fort Duquesne, and Jimmy 
Braddock’s climb from relief rolls to the 
world’s heavyweight championship. That’s 
why, too, there is interest in the story of 
Mr. and Mrs. Norman Roth of Pontiac, 
Mich. 

Before the depression, Mr. Roth had a 
lumber yard in Pontiac; after it had con- 
tinued a couple of years, he didn’t. His 
father-in-law loaned him $25 to live on, 
but Mr. Roth negotiated for a trailer with 
the money instead. He went out in his 
automobile and dug up a few lumber 
sales, delivering the orders with the 
trailer hooked behind his car. This pro- 





cedure went on until the couple had a 
little toehold. 

About five years ago, they purchased 
ten acres of land just beyond the city lim- 
its and built a tiny office and a shed. Mrs. 
Roth handled the office work, sold mate- 
rials to customers who came to the yard 
while her husband was away, and in gen- 
eral did her share of the pushing. A 
short time after they had bought the prop- 
erty, the highway between Lansing and 
Pontiac was put in and skirts the Roth 
acreage. The opening of the road was 
a boon to their business since it brought 
about the development of some lake prop- 
erty into summer vacation spots with the 
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Retailer and Wife 


ON WAY UP AGAIN 
AFTER BEING DOWN 


resultant need for building materials. 
Most of the business coming to the yard 
from the scores and scores of lakes within 
the firm’s trade territory is cash and 
carry, according to Mrs. Roth. Typical 
sales include: lumber for a pier or a dock, 
new screen doors and window screens, 
paint for the exterior of a cottage, or 
sometimes a garage. While the AmEr- 
ICAN LUMBERMAN representative was in 
the office, several sales were made to va- 
cationers who were enjoying themselves 
by fixing up their small holiday houses. 


SIGNS ALONG HIGHWAYS 
ADVERTISE BUSINESS 


It should not be assumed that the Roths 
just sit and wait for business to stalk in 
the door. At the time of the writer’s call 
they were beginning to erect small road- 
side signs bearing the company name and 
address. The accompanying picture of a 
directional bench was snapped in a little 
resort center a few miles from the yard. 

Business warranted increasing the size 
of the office several months ago, and a 
wing was built onto the original small 
structure. This fall it is hoped that the 
balancing wing may be added to the other 
side. Nu-Wood was used on the walls 
and ceilings of the addition built, and not 
only brought admiration but sales. The 
dealer. hopes to add another shed, also, 
to his layout before snow flies. To con- 





A delivery truck 
being loaded in front 
of one of the firm's 
sheds which bears the 
company name in 
large letters 





Mr. and Mrs. Norman 
Roth who are making 
a comeback in the 
lumber and building 
material field of Pon- 
tiac, Mich. 





serve space in the two small sheds which 
now serve the business, the lumber stands 
on end instead of being stacked in piles 
in the bins. 

After the size of the office building has 
heen increased by the addition of a display 


Ba: 4 


> FOLLOW THIS ROAD-: 
ROTH LUMBER CO. 
, 3360 ELIZABETH LAKE ROAD PHONE 6910 





A directional bench in front of a drug store 
at a nearby lake resort publicizes the firm 


room and another shed has been erected, 
it is the intention of Mr. and Mrs. Roth 
to call in a competent landscape gardener 
and have the ample grounds around the 
buildings improved. They believe that a 
dressed up yard is as beneficial to busi- 
ness as almost anything else a dealer can 
do. 

It was said that about $2,500 worth 
of paint products left the yard in the past 
year. The company carries a representa- 
tive stock of building materials such as 
insulation, nails, wire screening, cement, 
and wallboards. Mr. and Mrs. Roth are 
progressing cautiously on their comeback 
trail, and are building solidly as they go. 
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H. P. KENDALL 
North Tonawanda, 
ws Bet 


President, 
Creo-Dipt Co. 








H. P. Kendall, president and general manager 
of the Creo-Dipt Co., announces that it is now 
introducing to the trade a, moisture-resistant 
insulating board, to be used as the under course 
for the new Creo-Dipt Zephyrs. This new 
board, 48x16 inches in size, greatly reduces 
labor costs, is tough and stands abuse and han- 
dling. It contains an asphalt composition which 
gives great resistance to water absorption. 


Have Parallel Sides; Are Square Butted 


The Creo-Dipt Zephyrs were introduced to 
the lumber trade about six months ago for the 
double wall or double course method of ap- 
plication. These Zephyrs are 18 inches long, 
deep textured (machine processed) red cedar 
shingles to give the hand-split effect. They 
were promoted after the Creo-Dipt Co. found, 
from actual experiments, that it could not rec- 
ommend its regular Creo-Dipt stained shingles 
for this double walling. The regular Creo- 
Dipt stained shingles, being %- to ™%-inch off 
parallel, caused wide openings, and it was nec- 
essary for each shingle to be trimmed and 
planed. The Zephyrs overcome this obstacle 
by being square butted and jointed, with all 
parallel sides. 


Provide Deep, Horizontal Shadow Lines 


The New York Herald Tribune of July 23 
discussed Zephyr red cedar shingles in a long 
news article, in which it mentioned that in order 
to make a home really attractive, it must have 
the appearance of belonging to its site. The 
article pointed out that the new Zephyrs accom- 
plished this, because they give the house deep 
horizontal shadow lines. As Herald Tribune 
further stated, the new Zephyrs offer more eye 
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value for the money, and are not really expen- 
sive, because approximately twice the area is 
covered as with the ordinary single course 
method of laying. 


Shingles Cartoned with Rust-Proof Nails 


The Creo-Dipt Zephyrs are packed in cartons 
14/14 courses to the carton, two cartons to the 
square. When laid at 14-inch weather exposure, 
one square will cover 100 square feet. And 
with every square of Zephyrs, Creo-Dipt fur- 
nishes one and one-half pounds of special rust- 
proof, zinc-coated nails, having a small head for 
the butt nailing. The Zephyr Board is 48x16- 
inches, packed 22 pieces to the square. One 
square contains 117% square feet of board and, 
when laid at 14 inches to the weather, under the 
Zephyrs, will cover 102 square feet. 





For this Peter Kuntz affili- 

ated yard at Cincinnati, 

Zephyr cedar shingles, 

with 14-inch exposure 
were used 





In line with Creo-Dipt’s 100 percent lumber 
dealer policy, Mr. Kendall states that all sales 
have been, and will continue to be, made through 
the dealer. The Weatherbest Corp., an affili- 
ate of the Creo-Dipt Co., is promoting the sale 
of Mercury red cedar shingles and Mercury 
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There’s More Than Eye Appeal in These New 
PROCESSED CEDAR SHINGLES 


Surface Has Hand-Split Look and Deep Horizontal Shadow Lines; 
Insulating Under-course Provides Economical Double Wall 


insulation board, which are exactly the same 
as Zephyr shingles and board. 


New Shingles Win Wide Response 


The response to the merchandising to date of 
the new Zephyrs has been way beyond the ex- 
pectations of the Creo-Dipt Co. The company 
plans to continue most aggressively with this 
merchandising. Full-size Zephyrs, with the 
Zephyr Insulation Board as an under course in 
attractive panel style, are now being distributed 
by its salesmen to lumber dealers throughout 
the country. These panels are in a new shade 
of gray, known as No. 444, which has long 
wearing qualities, and is an attractive medium 
shade. The sales so far are running about 50 
percent prime white, and about 40 percent in 
the new shade of gray; the other 10 percent in 





other regular Creo-Dipt colors. After the prime 
white Zephyrs are applied to the building, one 


brushcoat of the Creo-Dipt double-strength 
white is sufficient to produce the whitest white 
it is possible to manufacture, and is very dur- 
able. 





Lumber Dealer Is “Real Pal” To 4-H Club Boys 


(Continued from Page 22) 
The important thing about the fair and 
the thing Mr: Wilson is most anxious to 
promote is the fact that this experience 
helps interest the youngsters in farming 
and shows them that farming can be a 
highly skilled occupation. 

“We like to think,” he said, “that this 
area of Iowa is an especially rich garden 
spot. Farming is our most important in- 
dustry, and if it is to be a good industry 
it must have trained young farmers com- 
ing on. The youngsters develop interest 
and skill, and they find that handling 
stock is fun. Several experienced farm- 
ers have told me they’d rather have a 
good 4-H Club boy with them when they 
buy stock than to have the help of a ma- 
ture farmer. The boys know their stuff ; 
and in judging stock they can nearly al- 
ways take their elders.” 


For several years Mr. Wilson has had 
classes, or rather groups, of youngsters 
working at stated times and under good 
supervision in his yard carpenter shop. 
They’ve made model buildings. Mr. Wil- 
son believes, however, it’s better for them 
to work on full-scale buildings; such as 
portable hog houses and the like. The 
models involve too much whittling; rip- 
ping up boards into the small strips that 
are in correct scale. There is more to 
be learned, he thinks, from building with 
full-size lumber and making units that 
can really be used. These youngsters 
who work in his shop are largely from the 
country schools. Town youngsters get 
manual training both in junior and in sen- 
ior high school. It takes a good bit of 
planning to find times when country boys 
can come to the shop. The idea, he 
thinks, is a good one; for there is as much 


of real value to be learned about farm 
buildings as about animal husbandry. 

Washington was combining two cele- 
brations ; the 4-H fair and the centennial 
celebration of the town’s founding. The 
city had gone pioneer ; sun bonnets, hoop- 
skirts and whiskers. Especially whisk- 
ers; mutton chop, gates ajar, portiere. 
’forty-Niner, collision mat and Confed- 
erate Yell. Inoffensive citizens went 
about looking like bulldogs biting angora 
muffs. Mr. Wilson’s vigorous circuit of 
beard recalled a famous photograph. Sure 
enough, he had been chosen to imperson- 
ate Abraham Lincoln in the historical pa- 
geant. The shops down town were fixed 
out with slab fronts and with humorous 
signs. The parade was thirty blocks long. 
The centennial celebration began Aug. 8 
and continued for three days. 
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WISCONSIN CLUBS 


Sixty Tee Off in Hoo-Hoo Tournament 


MILWAUKEE, Wis., Aug. 21.—Sixty golfers and guests took part in 
the Hoo-Hoo golf tournament held at the Stoughton (Wis.) Country 
Club, and a dinner at the clubhouse at the conclusion of the event. Wil- 
liam W. Craig was chairman of the committee in charge. Prize awards 
went to W. M. Seaberg, Old Ben Coal Corp., low gross of 76; Earl W. 
Hadland, Alpha Portland Cement Corp., 73 for low net; R. F. Gros- 
nick, West Side Lumber Co., Watertown, blind bogey. 





Sheboygan-Calumet Meets Informally at Resort 


CrystaL Lake, Wis., Aug. 21.—The regular monthly meeting of the 
Sheboygan-Calumet County Lumbermen’s Club was held at Pfrang’s Re- 
sort here, with 16 dealers present. Otto Tagge, A. A. Laun Co., New Hol- 
stein, and president of the club, presided over an informal meeting, which 
included a talk by Lon Kuntze, Pantzer Lumber Co., Sheboygan. The 
September meeting is set for the 12th, at a place yet undecided. Sales- 
men in the territory will be extended an invitation to attend. 





Big Crowd of Portage Clubmen Attend Stag 


Co_umsus, Wis., Aug. 21.—The annual stag party of the District 
of Portage Lumbermen’s Club marked the regular monthly meeting held 
at the Columbus Country Club here. Approximately 150 lumbermen 
and friends attended the afternoon and evening of entertainment. Bob 
Walker, State association president, presided over the festivities, fol- 
lowing a golf tournament in the afternoon. Other guests were J. L. 
Burt, past State president, Wausau; Jeff Heath, State treasurer, Bril- 
lion; Alfred Mintzlad, Grafton, director; James Drought, Milwaukee, 
association counsel; Ken King, association field secretary, Milwaukee; 
Kobert Caldwell, Columbus. Golf awards went to L. J. Nash, low gross 
74; D. M. Olson, Madison; A. H. Mintzlaff, and E. M. Balzer, Rib 
Lake, blind bogey. 





Fox River Club Discusses Tested Selling 


APPLETON, WIs., Aug. 21.—A conference on selling via Tested Selling 
Methods featured the monthly meeting of the Fox River Lumbermen’s 
Club, which was presided over by Al Ihlenfeld, Kaukauna, secretary 
of the club, in the absence of Eugene Fountain, Appleton, and Tom 
Kuether, Neenah, president and vice president, respectively. Speakers 
included Don Montgomery, State secretary; H. P. McDermott, man- 
ager of the mortgage department. At the election of officers, Otto 
Lieber, Lieber Lumber & Millwork Co., Neenah, was named president 
and E. F. Ihlenfeld, Kaukauna, renamed secretary-treasurer. 





Cloverland Elects New Slate of Officers 


Ontonacon, MicH., Aug. 21.—John Hamar, Hamar-Quandt Co., 
Houghton, Mich., has been elected president of the Cloverland Retail 
Lumbermen’s Club, succeeding Tom Hawley. Elected to the vice presi- 
dency was E. J. Tousignant, Ontonagon; reelected secretary-treasurer, 
E. E. Dickson, Iron Mountain; directors, H. M. Buswell, for one year; 


A. H. Proksch, Iron River, two years, and Tom Hawley, for three 
years. 





Employees of Northwest Line Yard Enjoy Picnic 


Waseca, MINN., Aug. 21.—The fourteenth annual picnic of the Bots- 
ford Lumber Co. of Winona was held at the Lakeside Country Club 
here recently, with forty-six company yards in Minnesota, Iowa and 
South Dakota represented by more than four hundred guests. Mr. and 
Mrs. D. A. Galligan were hosts at the outing for the twelfth time. Two 
hundred eighteen prizes were awarded for various sports, bridge and 
“freak” events, among them 67 prizes for children, one for each child 
in attendance. Winona sent the largest delegation, numbering 57, in- 
cluding Mrs. O. M. Botsford, widow of the former president of the 
company, and G, F. Streater, president, and his family. Musical enter- 
tainment by an orchestra during the dinner was one of the features of 
the event. GL. Geise, of Winona, won the Botsford golf trophy for 
the third time, becoming its permanent possessor. 





Sales Club to Plan Fall and Winter Program 


_Battrmore, Mp., Aug. 24.—The Baltimore & Washington Lumber 
Sales Club plans to renew its work for the fall and winter at a meeting 
called for Sept. 11 at the Longfellow Hotel, here, when George \’. 
Frederickson, of the Weyerhaeuser Sales Co., president, will occupy the 
chair and when a program for the ensuing period will be outlined. A 
dinner will be one of the features of the meeting. 
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French Equatorial Africa. Okoumé logs ready for shipment. 


Plywood Manufacturers! 


Cigar Box Manufacturers! 


Demand and Use OKOUME 
From the French African Colonies. 


Okoumé is a pale salmon pink wood of fibrous but very 
homogeneous texture, without alternating hard veins and 
softer parts. 


Its specific gravity is of about 38 lbs. per cubic foot in 
the green state; its shrinkage is very small, both tangenti- 
ally and radially; the sapwood is narrow and hardly dis- 
tinct from the heartwood. 


It is one of the very few woods that can be peeled in 
thicknesses ranging from 1/128th to 1/6th of an inch and, 
when put through the dryer, present perfectly smooth sur- 
faces free from any cracks or splits. 


Moreover, it can very readily be glued. 


Okoumé is imported in fully cylindrical logs 12 feet to 
36 feet in length and 30 inches and more in diameter. The 
European countries already consume 400,000 tons yearly 
and seek this species for the manufacture of cigar boxes 
and all kinds of plywood either intended to be used as it is 
(wood visible) or covered, by gluing, with veneers of 
figured species, for cabinet-work and decoration.* 


For further particulars and for samples apply either to 
the American importers, or preferably to the Comité 
National des Bois Coloniaux, 16, Rue de la Paix, Paris 
(Information can be supplied by that same Committee 
respecting all French colonial timbers for cabinet-work, 
which are liable to be of interest to the American trade). 


Specimens of Okoumé, mahogany, and various French 
colonial woods are, furthermore, to be seen at the New 
York World’s Fair (Palace of France and Her Overseas 
Empire). 





*That from Libreville is mostly récommended for cigar boxes, while that from 
Port Gentil often yields the finer plywoods. 
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Lower Loan Rates Stimulate Building 


Dollar Volume of Building Shows 
Big Gain for Seven Months 


The dollar volume of total construction con- 
tracts awarded in the 37 Eastern States during 
the first seven months of 1939 amounted to 
$1,999,247,000, which is 30 percent ahead of the 
same period last year, according to statistics 
compiled by the F. W. Dodge Corporation. 

Non-residential building, with a valuation of 
$88,501,000, for July, 1939, has shown a 22 per- 
cent increase over July of last year, which is 
better than the 19 percent increase that existed 
at the end of the first half. Included in this 
non-residential figure for July is $17,404,000 
for manufacturing buildings, which is 10 percent 
ahead of June this year and 80 percent above 
July of 1938. 

The residential contracts awarded for July, 
while $2,566,000 or 2 percent below June, are 
25 percent ahead of July last year. Considering 
just one- and two-family houses, however, July 
equalled June of this year. 





Comparative Survey of Illinois 
Building for July 


During the month of July, 2,859 building per- 
mits were issued in the 166 reporting cities of 
Illinois, according to figures released by the 
State Department of Labor. This number of 
permits is 8.9 percent less than the 3,139 re- 
ported by the same cities for June. 

The estimated dollar cost of building activi- 
ties covered by permits issued in July amounted 
to $8,273,252, which is 6.9 percent less than the 
estimated cost of proposed building activities 
based on permits issued in June. The 6.9 per- 
cent decrease from June to July, 1939, is con- 
siderably greater than the average decrease of 
2.1 percent from June to July for the eighteen- 
year period, 1921 through 1938. 

Comparison of the volume of building permits 
for July, 1938 and July, 1939, shows that dur- 
ing the latter month there were 20.4 percent 
more building permits issued for construction of 
buildings at a 34.4 percent greater estimated 
cost. Both the number of permits issued and 
the estimated costs for prospective building, 
therefore, indicate a large increase in volume 
of building activities over July, 1938. 


July ‘Permits by Types of Buildings: Over 
one-half, or 51.3 percent, of the $8,273,252 esti- 
mated total cost for prospective buildings based 
on July, 1939, permits was for new residential 
building, 29.9 percent of the total was for new 
non-residential building, and the remaining 18.8 
percent of the total for additions, alterations, 
repairs and installations. 


Comparison of June and July Permits by 
Types of Buildings: The decrease in number 
of building permits for July as compared with 
June was relatively similar for each type of 
building activity. There was a 9.6 percent de- 
crease in number of permits for new residential 
buildings, a 6.4 percent decrease in number of 
permits for new non-residential buildings, and 
a 9.3 percent decrease in number of permits for 
additions, alterations, repairs and installations. 

The estimated cost of new residential build- 
ing covered by July, 1939, permits was 8.8 per- 
cent less than the estimated cost of new resi- 
dential building covered by June permits, while 
the estimated cost for new non-residential build- 
ing was 8.5 percent less than for June, and the 
estimated cost of additions, etc., covered by July 
permits was 2.0 percent greater than that cov- 
ered by June permits. 


Comparison of July, 1938 and July, 1939; 
Permits by Types of Buildings: The estimated 
cost of new residential building for permits is- 
sued in July, 1939 was 47.3 percent greater than 
the estimated cost of new residential building in 
permits issued in July, 1938. The estimated 


cost for new non-residential building was 13.6 
percent greater than for July, 1938, and the esti- 
mated cost for additions etc., was 42.0 percent 
higher than for July, 1938. Thus, the greatest 
relative increase in prospective building expen- 
ditures has been for’ residential types of build- 
ings. 





Insurance Company Cuts Rate 
of Interest on Homes 
to 4 Percent 
MILWAUKEE, Wis., Aug. 21.—The North- 


western Mutual Life Insurance Co. announced 
from its headquarters here recently that it has 


-reduced interest rates on residential mortgages 


to 4 percent. This is the third interest rate 
reduction by the company since October of 1935. 
At that time it was cut from 5% to 5 percent, 
and the previous commission abolished. In Jan- 
uary, 1936, there was a drop to a 4% percent 
rate which has prevailed until the decrease a 
few days ago. 

According to Karl Maier, Jr., superintendent 
of residence loans, the company is equipped to 


One-Family Home Is Most 
Favored Type 


The individual, one-family, home is still the 
fond hope and dream of the majority of the 
people of this country. The four-fifths of 
Americans who live outside of big cities have 
adopted all the manners of the metropolitan 
one-fifth except the taking it for granted that 
small-and-moderate-income people will live 
mostly in apartments. Far from succumbing 
to this pattern they are more likely to win in- 
creasing numbers of metropolitans to their own 
home-and-yard ideal, and the failure of the 
proposed $800,000,000 appropriation for public 
housing is an influence in this direction. 

Such is the opinion of Clarence T. Rice, 
Kansas City, Kan., president of the United 
States Building and Loan League, based on 
his study of current building and of applica- 
tions for home purchase and construction re- 
ceived by member savings, building and loan 
associations of the League. 

Mr. Rice said that only 13.3 percent of the 
multi-family dwellings built the first four 
months of 1939 were in cities of less than 








Reversing the French freight car system of removing 40 men to load 8 horses, the 
Louisiana Central Lumber Co., Clarks, La., has retired 48 mules, to load trucks and skid 


logs with 8 new tractors. 


Above: two of the tractors skid logs 





negotiate and service loans in some 81 cities, lo- 
cated mostly between Minneapolis on the north, 
Nashville on the south, Omaha on the west, and 
Cleveland on the east. Most cities with over 
40,000 population in that area are being served. 
Loans are likewise being made in San Diego, 
Los Angeles, San Francisco and Seattle. 

The company has, also, changed its interest 
payment schedule. Borrowers formerly had to 
make semi-annual payments, but under the new 
plan they may pay monthly, quarterly, or semi- 
annually. Most of the new 4 percent loans will 
be for twenty-year terms, it is said, except on 
older residences, on which they will be shorter. 
All loans will be for 50 percent. 





CoNSTRUCTION contracts in sixteen Southern 
States for July reached the highest figure in the 
past nine months, The contracts, totaling $85,- 
102,000, brought the seven-months total for 
1939 up to $537,582,000, which was the best for 
any similar period since 1930. Privately financed 
work of the general building and industrial na- 
ture during the first seven months amounted to 
$158,627,000, of which 64 percent was general 
building and 36 percent industrial. The July 
total, second highest among the months of 1939, 
is a gain of 11 percent over the figure for July, 
1938. 


100,000 and a large proportion of this 13.3 
percent represented public housing projects 
rather than the keen observation of private 
industry that these multiple-units were wanted 
and could be made profitable. Moving of fam- 
ilies to the suburbs from their apartments in 
cities has also accounted for a large increase 
in home building in the villages and towns 
which surround the metropolitan areas proper, 
the current lending activity of savings, building 
and loan associations shows. One evidence of 
this is the stability, or rise, of rents in one- 
family homes as compared with some soften- 
ing of prices in apartment rents. 

People’s choices of the kind of homes to 
live in are largely influenced by the customs 
of those with whom they socialize or work, 
said the League president, continuing: In the 
1920’s when there was a large influx of people 
from smaller cities into metropolitan areas, 
families who had never lived in a rented 
Place or in other than a one-or-two-family 
house in their home towns, got used to the 
new notion that living in an apartment was 
just as respectable. Consequently, the home 
building of the 1920’s was almost half in the 
multi-family field. Ten and fifteen years 
later, thousands of those same families form 
the backbone of the trek to the suburbs 
where they can have homes again. Transpor- 
tation has improved, metropolitan areas are 
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giving more attention than ever before to 
through-highways from the center of the 
city out and so the census of 1940 is likely 
to show a somewhat different proportion of 
the population as to types of dwelling units 
than did that of 1930. 

The one-family home is about as American 
as anything that this country has developed 
in its 163 years lifetime. It is something that 
people with our temperament and our ideas 
of freedom have found sympathetic to their 
nature. Continental Europe, where public 
housing in multiple units has received so 
much attention, is different from us in that 
it takes multiple-housing so much more for 
granted. But even at that immigrant people 
from those countries are the most eager for 
home-ownership when they get on their feet 
in America. So it would seem that, by and 
large, one-family homes are the natural de- 
sire of a freedom-loving and freedom-appre- 
ciating people. 

Mr. Rice cited the two-thirds increase in 
dollar volume of home building during the first 
half of 1939 over 1938, indicating that $2 out 
of every $3 spent for new building in the first 
six months was for a one-or-two-family home. 
In 1928, last year of the boom, these more pri- 
vate types of homes constituted less than half 
of the building, according to Mr. Rice. 





Hospitality for Realtor- 
Legionnaires 


Realtor-Legionnaires planning to attend the 
national convention of the American Legion in 
Chicago, Sept. 25 to 28, have been invited by 
President Paul C. Loeber of the Chicago Real 
Estate Board to make use of the Chicago 
Board’s headquarters during their stay, to lunch 
in the Board’s skyline dining room, and to rest 
and meet their buddies in the lounge. The in- 
vitation comes in a note to the National Asso- 
ciation of Real Estate Boards. 

The Chicago Board’s headquarters are at 32 
West Randolph street, in the northern part of 
Chicago’s loop district, a block from State street. 





Savings and Loan Association 
to Cut Rate Sept. | 


A reduction of the rate paid on savings and 
investment shares from 4 to 3 percent after 
Sept. 1 has been announced by Arthur G. Erd- 
mann, president of the Bell Savings Building & 
Loan Association, Chicago. The rate of divi- 
dends on shares now on the books of the as- 
sociation is not affected. 

On all paid up, prepaid and optional shares 
subscribed for on Sept. 1 and thereafter, the 
rate will be 3 percent, and payments on the 
existing optional shares after that date will 
be at the above rate. The decrease in return 
is significant since it shows more about the 
general investment trend than any amount of 
forecasting or economic guesswork. 





Expect Greatest Gathering of 
Architects Ever Held in U. S. A. 


Wasuincron, D. C., Aug. 21.—Architects 
of many nations will convene in Washington, 
Sept. 24 for the fifteenth International Congress 
of Architects. The organization meets for the 
first time in the New World, at the invitation 
of the Congress of the United States and Presi- 
dent Roosevelt. 

The seventy-first convention of the American 
Institute of Architects will be held concurrently 
with the Congress, and will be attended by dele- 
gates representing .15,000 American architects. 
The sessions of both bodies will last one week 
and are expected to attract the largest number 
of architects ever assembled in this country. 
Housing experts, city planners, and authorities 
in allied fields will participate in the proceed- 
ings of the Congress and the convention. 

World problems of planning, population, con- 
temporary architecture, government participation 
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in building, and the function of public authority 
in determining the artistic worth of proposed 
structures feature the agenda of the Congress, 
announced by the committee on organization 
appointed by Secretary of State Hull. 

The Congress will have five official languages 
—English, French, German, Italian and Spanish. 
Papers may be submitted, and discussions may 
be conducted in any one of these tongues. The 
Government of the United States, the American 
Institute of Architects, and the American Sec- 
tion of the Comite Permanent International des 
Architectes will act as hosts. 





Construction Industries Lift 
Voice Against Press Attacks 


San Francisco, CaAuir., Aug. 21.—For the 
purpose of devising ways and means for off- 
setting injurious articles appearing in maga- 
zines and the current press condemning the 
building industry in general, the co-ordinating 
committee of the construction industries section 
of the San Francisco Chamber of Commerce 
held-an important membership meeting here on 
Aug. 17. 

Phil T. Farnsworth, of the California Red- 
wood Association, was chairman of the meet- 
ing. 

The committee pointed out that nothing is 
more damaging to the present building program 
than the criticisms offered by so-called experts, 
which are entirely unfounded, and are destroy- 
ing progressive programs now being inaugu- 
rated by all building industry organizations 
throughout the country. 





July Chicagoland Permits Gain 
30 Percent Over 1938 


New building in July in the Chicago suburban 
area amounted to $3,641,011, making it the 
largest seventh month since 1931. Permits. is- 
sued in July of last year amounted to $2,801,- 
731, making this year’s increase over last 30 
percent. July 1939 was 12 percent over the pre- 
ceding month. 

The city of Chicago showed a great gain, 
also, in the amount represented by building per- 
mits. In July of this year the figure was $3,- 
153,885 as compared to $1,965,850 in the seventh 
month of 1938. 

Of the $3,641,011 representing building per- 
mits in the suburban region in July, $2,508,962 
will go into 388 new houses. In July of 1938, 
only 253 houses costing $1,760,539 were started. 





Survey by Bank Reveals Far 
West Gain in July 


San Francisco, Cauir., Aug. 2i1.—The 
amount of building activity in the Far West as 
indicated by the value of permits issued in fifty 
leading cities showed a decline in July from 
the previous month, but a gain over July a year 
ago. The July (1939) value of permits was 
$18,603,487, a decline of 14 percent from June, 
but 6 percent greater than for July a year ago, 
according to Bank of America business review. 
Although July (1939) permits showed a gain 
over a year ago, the rate of increase was much 
less than the average of 27 per cent maintained 
during the first six months of this year over 
like 1938 period. 

The cumulative value of permits in the fifty 
cities during the first seven months of this year 
was $143,589,633, as compared with $116,179,- 
712 in the same period a year ago. 

Building activity in California showed better 
results than in other sections of the West. Per- 
mits in 32 California cities were valued at 
$15,058,910 in July (1939) a decline of only 
5 percent from the previous month, and 14 per- 
cent higher than during July a year ago. 

Permits issued for the construction of new 
residences in eighteen leading western cities 
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WITH CALBAR PRESSURE GUN 


Use Caulk-O-Seal in the New Vulco 
Fibre Cartridge lined with cellophane. 
Special construction of Calbar High 
Pressure Gun and Cartridge eliminates all 
backfiring and leakage. Quick action. No 
waste. Always clean. Caulk-O-Seal is super- 
plastic, weatherproof. Holds fast. Easy to 
apply. Comes in Tubes, Cans, Drums, CAR- 
TRIDGES. Black and 12 Colors. Send for Color 
Chart. Order direct or through your jobber. 


CALBAR Paint & Varnish Co. 


Manulacturers of Technical Products 
2612-26 N. MARTHA ST. PHILADELPHIA, PA. 





Gives Siding Jobs Improved 
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On every Asbestos 
Siding job, where ap- 
pearance is essential, 
you can save valuable 
time, simplify fitting 
at corners and along 
window and door 
frames, give added pro- 
tection, by using indi- 
vidual zinc corner strips. . . . Made of 
oxidized zinc ... will not stain. Lengths 
suitable for any Absestos Siding Shingle. 
For complete details write 


DOUBLE GRIP BRASS CLIP CO. 
211 S. Main Street Kokomo, Ind. 


—= TEMPORARY 


SILOS 


ORDER FROM 


MATTSON 


The farmer will have his bi 
need these MATTSON Portable Cribs to store the 
corn and keep it safe. Lumber Dealers: Here’s a 
great profit-earning line to sell. Get into this busi- 
ness now. Learn about MATTSON Cribs, Silos, 
Snow Fence, Yard and Ornamental Fence. Made 
of stiff, sturdy pickets, securely woven between 
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corn crop. And will 


heavy wire cables. 


WRITE RIGHT NOW FOR DESCRIPTIVE LITERATURE, 
prices and full information. 


Mattson Wire & Mfg. Co., Joliet, i 


Branches throughout the corn belt. 






FROM THE BARN DOOR HANGER 
TO THE TINY CABINET HINGE 


Every item of Stanley Hardware is built and 
priced for the satisfaction of you and your 
customers, and advertised so it will sell easily 
and profitably. Catalog No. 61 describes the 















line. The Stanley Works, New Britain, Conn. 


HARDWARE FOR CAREFREE DOORS 


MEET ME IN CHICAGO 


19 N. CLARK STREET 


IN THE CENTER 
OF THE LOOP 








46 


were valued at $8,271,000 in July (1939), a de- 
cline of 20 percent from the previous month 
and 5 percent lower than July a year ago. July 
is the first month this year in which the value 
of new residential building permits has been 
lower than the corresponding month a year ago. 
However, July (1939) permits are still rela- 
tively high for that month, being greater than 
any other comparable month, excepting that of 
1938, in the past ten years for which data are 
available. 





ILLinois Wire and Manuracturine Co. 


oliet, Illinois 








0ST TO mOSsT 
WHO VISIT BALTIMORE! 





Baltimore’s newest. largest 
and finest hotel—700 rooms, 
equipped with every luxury 
and modern convenience. 
Fine restaurants serve the 
world - renowned food that 
has made Baltimore a Mecca 
for “gourmets”; bars and 
lounges feature drinks mixed 
in the time-honored Mary- 
land manner. Rates from $3 
to $6 single. 


LORD BALTIMORE 
fole¢ 


TIiM ARY 
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What the Associations Are 
Planning and Doing 


Meetings to Be Held 


Sept. 12-13—National Association of Woodwork 
Jobbers, Edgewater Beach Hotel, Chicago. 
Annual. 


Sept. 14-16—Pacific Coast Wholesale Hardwood 
Distributors Association, Palace Hotel, San 
Francisco, Calif. Annual. 


Sept. 21-22—National Hardwood Lumber Associa- 
tion, Lord Baltimore Hotel, Baltimore, Md. 
Annual. 


Sept. 25-29—United States Building & Loan League, 
Atlantic City, N. J. Annual conference. 


Oct. 16-20—Wood Products Section, National Safety 
Council Atlantic City, N. J. Annual meeting. 


Oct. 20-21—Florida Lumber & Millwork Associa- 
tion, Ponte Vedra Beach, Fla. Semi-annual. 


Oct. 24-27—National Association of Real Estate 
Boards, Biltmore Hotel, Los Angeles, Calif. 
Annual, 


Nov, 28-25—Society of American Foresters, St. 
Francis Hotel, San Francisco. Calif. Annual. 
Jan, 9-11—Indiana Lumber & Builders Supply As- 


sociation, Claypool Hotel, Indianapolis, Ind. 
Annual. 


Jan. 30-31, Feb. 1-2—Michigan Retail Lumber Deal- 
ers Association, Book-Cadillac Hotel, Detroit. 
Annual. 





Group of Western Retailers Holds 
District Semiannual Meeting 


Loncview, WaAsH., Aug. 19.—Approximately 
forty-five lumber dealers, members of the West- 
ern Retail Lumber Dealers Association in the 
region bounded by Seattle and Portland and in- 
cluding eastern Washington, held a district 
meeting at the Hotel Monticello here last week 
end. The session was the first of the semi- 
annual district meetings which the association 
has decided to hold, supplementing the annual 
district meeting to be held in February. Cy 
Sweet, manager of the Long-Bell Lumber Co.’s 
retail yard here and vice president of the asso- 
ciation, was host. E. E. Le Valley, of Belling- 
ham, is president of the group, and W. C. Bell, 
of Seattle, is association managing director. 





Northwestern Association Reports 
Gratifying Gains In Membership 


MINNEAPOLIS, MINN., Aug. 21.—Stressing 
the services the lumber dealer can add to his 
business and to his chosen line of work, Presi- 
dent L. H. Piper, of the Northwestern Lum- 
bermen’s Association, has addressed letters to 
all non-members in the territory, urging them 
to join the organization. Secretary Ormie C. 
Lance reports that more new members joined 
the organization in July than in any month for 
a long time, and that the July figures promise 
to be passed by those for August. 





Roofer Manufacturers Association 
Considers Trade Outlook 


CoLtumsus, Ga., Aug. 21.—What will happen 
at lumber mills of this section on Oct. 24, when 
under the Federal Wage and Hour law the 
hourly cost of labor will advance to 30 cents, 
and hours will be shortened, was one of the 
questions seriously discussed at a regular meet- 
ing of the Roofer Manufacturers Association 
held here on Aug. 15. 

It was the opinion of some of the members 
that as a result of the increased pay and shorter 
hours the cost of production will be up by 
around $1.50 a thousand; while manufac- 
turers and wholesalers present told of some re- 
cent slight advances in prices, and a stronger de- 
mand, doubt was expressed that these will im- 
prove sufficiently to take care of the increased 
cost. Some indicated their intention to close 
down, as a matter of necessity, unless there 


should be a marked increase in prices. It has 
been estimated that the present cost of roofers is 
around $15 per thousand, while efforts to obtain 
$16 to $17 are disappointing in some cases. 

The next meeting of the association was 
scheduled for Tuesday, Sept. 12, unless a called 
meeting be deemed necessary to hear a report of 
the committee on obtaining further recognition 
in the markets of R.M.A grade marking. 

H. D. Hecker, of Birmingham, Ala., repre- 
senting the Testing Laboratories, of Pittsburgh, 
Pa., was a visitor, and a guest at the luncheon 
held at the Ralston hotel at 1 o’clock. 

There was a general discussion, with the rail- 
road men present, of the possibility of a reduc- 
tion in freight rates from this territory to east- 
ern and middle western markets. 





Mississippi Dealers Hold Conference 
On Building 


Bitox1, Miss., Aug. 21.—Discussion of prob- 
lems relative to building operations under FHA 
was effected at a meeting of the Mississippi Re- 
tail Lumber Dealers’ Association held here on 
Aug. 12. No formal program was presented, 
the session serving as a round-table for repre- 
sentatives of the lumber and building materials 
industry, the FHA and affiliated lending organ- 
izations, and others. Those taking an active 
part in the session included: F. H. Cannon, of 
Clarksdale, president of the dealers’ organiza- 
tion; Peter Pate, FHA director; W. R. Mc- 
Gann, chief FHA underwriter; Powell Hall, 
chief architect; J. C. McGee, of Jackson, and 
— Bandi and Robert Neibling, of New Or- 
eans. 





Groups of Indiana Dealers Meet to 
Study Selling Methods 


INDIANAPOLIS, IND., Aug. 21. — Nearly 50 
members of the North Central Indiana district 
of the Indiana Lumber and Builders Supply 
Association met recently at Kokomo and “went 
to school.” John Dillon, of the Indiana Uni- 
versity, taught the first section of “Tested Sell- 
ing Methods,” which concluded with a demon- 
stration with one of the members as the cus- 
tomer. It was decided to perfect a permanent 
setup in the district for meetings to further 
study “Tested Selling Methods.” 

A meeting is to be held in Kokomo Aug. 28, 
and at Logansport Aug. 29, at which further 
lessons will be given. Salesmen, truck drivers, 
and all dealers in the district have been invited. 

A meeting of the district dealers will be held 
Sept. 14 at Galveston, Ind., with L. L. Mc- 
Donald of the Galveston Lumber Co. as host. 
Ace G. Needler of Upland, Ind., president of the 
district, will have charge. 





Indiana Directors Elect Vice President 
and Fix Dates for Annual 


INDIANAPOLIS, IND., Aug. 21.—At a recent 
meeting of the board of directors of the Indiana 
Lumber and Builders Supply Association, held 
in Indianapolis, G. R. Dye, of Monon, was 
elected vice president to fill the vacancy created 
by the resignation of Harry Allen, of Green- 
castle, past president of the association. It has 
been a rule of the association at the annual 
convention to demote the previous president and 
make him a vice president. Many thought this 
was putting the cart before the horse so the 
change was made. 

At the same meeting dates were fixed for the 
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next convention as Jan. 9, 10 and 11 at the 
Claypool Hotel in Indianapolis. According to 
R. W. Slagle, executive secretary, the arrange- 
ments for the convention will be much the same 
as in previous years. Exhibits will be on sev- 
enth and eighth floors of the hotel with business 
sessions in the assembly hall on the eighth floor. 

A special committee to develop arrangements 
consists of : Phil Bash, Huntington Lumber Co., 
Huntington, chairman; James W. Higbee, Pin- 
nell-Coombs Lumber Co., Lebanon; Paul Mc- 
Gill, Allen Lumber Co., Fort Wayne; President 
J. Frank Smith, Battle Ground, and Secretary 
Slagle. 
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Long Island Dealers Organize 


Lone Istanp, N. Y., Aug. 21.—The forma- 
tion of the Long Island Building Material 
Dealers Association, Inc. and election of officers 
is announced. Heading the organization is 
Howard Myers, chairman. S. Lewis Ham is 
vice chairman, and Dan Cooney, secretary. 

On the board of directors are: George 
Adams, Harold Ash, Howard Brower, Stanley 
Cox, Ralph Flamberg, Irving Kleet, Norman 
Meaney, Thomas B. Minuse, Harry Schmidt, 
Jack Shapiro, Frank Silverman and Ed Wen- 
dler. 


Among the Lumbermen’s Clubs 


New Highway Markers Guide Tour- 
ists to Cradle of Hoo-Hoo 


The birthplace of the Concatenated Order of 
Hoo-Hoo, Gurdon, Ark., is now called to the 
attention of tourists approaching that town on 
U. S. Highway No. 67 and State Highway No. 
53 by highway signs installed through co-oper- 
ation of the Order of Hoo-Hoo, the Gurdon 
Board of Trade and the State Highway Depart- 
ment. 

Hoo-Hoo had its inception at Gurdon in 
January, 1892, and for several years a monu- 
ment with plaque commemorating this event 





has stood in Central Park there. A few years 
ago floodlights were placed at the foot of this 
monument, and within the last month highway 
markers, like the one shown in the cut, have 
been installed, calling-attention to this historic 
site. 

The signs are built of matched lumber with 
heavy molding, on oak posts and are attractively 
painted in the Hoo-Hoo colors, yellow and 
black, and carry the Hoo-Hoo symbol of the 
Black Cat with the be-nine tail. 





West Coast Lumbermen Battle for 
Honors in Annual Golf Tourney 


Tacoma, WasH., Aug. 19.—Leo Ristvet, a 
draftsman for the John Dower Lumber Co., of 
Tacoma, captured the individual championship 
of the 19th annual Tacoma Lumbermen’s Club 
golf tournament at the Tacoma Country and 
Golf Club Aug. 11. He scored a gross 75 for 
the 18 holes of play. Corydon Wagner, of Ta- 
coma, vice president of the St. Paul & Tacoma 
Lumber Co., and many times winner of the 
tournament in previous years, was runner-up. 

Everett and Shelton battled it out for the 
team championship, with the Everett team tak- 
ing the title by a two up count. The winning 
team was composed of Ed Stuchell, C. H. Crui- 


shank, Charles Westrom and Les Melly. Shel- 
ton was the defending champion. 

F. E. Weyerhaeuser, of St. Paul, captured 
the Northwest Lumbermen’s handicap event, 
with a 90—21—69, while Harry Kendall, of St. 
Paul, was runner up with an 84—14—70. L., E. 
Burdon, of Everett, took the Class A handicap 
with a 79—10—69. Bill Lindell, of Olympia, 
was runner-up with an 82—12—70. In the 
class B event, handicaps 13 to 18, Charles Bur- 
key of Tacoma was first with a 79—10—69. 
Roderic Olzendam, of Tacoma, was runner-up 
with an 89—17—72. Class C honors, for those 
with handicaps of over 18, went to Sam Sizer, 
of Tacoma, with a 96—27—69. Charles Ingram, 
also of Tacoma, was runner-up, with an 89— 
19—70. 

The Corydon Wagner trophy for members of 
the West Coast Lumbermen’s Association was 
won by the donor with a 75. The award for 
low net in the same division went to F. E. 
Weyerhaeuser, with 80—21—69. The Douglas 
Fir Export award in the low net division went 
to E. G. Griggs II, of Tacoma, with an 81—10 
—71. Corydon Wagner, of Tacoma, gained 
permanent possession of the Victor Larsen tro- 
phy for low net score over a four-year period. 
Special awards went to Al Kneeland, of Shel- 
ton, for the longest drive off the 16th tee, and 
to Paul Pigott, of Seattle, for being closest to 
the pin on the sixth. 


Michigan's Old Guard Enjoys 
Weekend Get-together 


GRAYLING, Micu., Aug. 21—The Old Guard 
Lumbermen of Michigan met here, August 19, 
for a picnic. About 75 men were present, and 
represented most of the principal cities of lower 
Michigan. President P. A. Gordon, Charles 
Weeks, vice president, and J. V. Sharkey, secre- 
tary-treasurer, were all on hand. 

Perhaps, the highlight of the event was an old 
fashioned lumberjack dinner at the Hartwick 
Pines C.C.C. camp. Several were called on for 
remarks, including “Tee” Hanson of Grayling 
who told some of the city’s early history. Jim 
Dewey, Bay City, led in group singing and sang 
several solos. 


Water Carriers to Protest Bulk 
Rail Rates to California 


San Francisco, Cauir., Aug. 19.—Lumber- 
fleet operators and tidewater sawmill interests 
are reported ready to protest strongly any pro- 
posals for new low bulk rates on rail lumber 
shipments to southern California. 

Los Angeles interests said to be considering 
the matter desire new and lower rail rates be- 
cause of the recent lumber yard strike in that 
area, which saw some twenty-seven vessels tied 
in in their harbor nearly six weeks. Losses ran 
into millions, it is reported. The southern 
California district seeks assurance of a con- 
tinued supply of lumber for its current build- 
ing boom. 

Pacific Lumber Carriers Association and a 
group of tidewater mill operators are reported 
only awaiting filing of the new rate proposals 
with the Interstate Commerce Commission be- 
fore swinging into action against the plan. 
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BALTIMORE 
to the FORE 


In the hardwood trade from the Atlantic 
to the Pacific and from the north woods 
of Canada to the Gulf of Mexico, all 
eyes will be turned to Baltimore for the 


42ND ANNUAL 
CONVENTION 


OF THE 


NATIONAL HARDWOOD | 
LUMBER ASSOCIATION 


LORD BALTIMORE HOTEL 
BALTIMORE, MD. 


September 21-22, 1939 


Here are the reasons why: 


(1) Business is definitely improv- 
ing and everyone wants to 
know: how far will it go?— 
how long will it last?—what 
does it mean to me in my 
business?—how about 1940, 
an election year? 





(2) Fashions and tastes are rap- 
idly changing. How are hard- 
woods affected? What 
changes in merchandising 
methods are necessary? Is 
the hardwood trade in a rut? 
What is the best way to im- 
prove our profit position? 


(3) Certain changes are recom- 
mended in the grading rules. 
Are these changes expedient 
and desirable? What do these 
proposals mean in marketing 
practices? 


(4) Meeting old friends; making 
new acquaintances; enjoying 
good fellowship and lively 
entertainment; exchanging 
ideas; getting the benefit of 
the constructive program of 
interesting speakers and val- 
uable discussions;—all these 
attractions and more assure a 
strong attendance at this im- 
portant convention. 


Any inquiries relative to the Con- 
vention should be addressed to: 


NATIONAL HARDWOOD 
LUMBER ASSOCIATION 


J. W. McCLURE, Secretary 














59 E. Van Buren St., CHICAGO, ILL 
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We do not make the Most 
Oak Flooring, but we Do 
make the BEST 





OAK FLOORING 


--CAREFULLY SELECTED LUMBER-- 
--PROPERLY KILN DRIED-- 
--PRECISION MACHINED -- 


INSURES BEAUTY, FINISH AND 
UTILITY 


W. R. WRAPE STAVE COMPANY 


Post Office Box 182 
LITTLE ROCK, ARKANSAS 





Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 





Amemcanfiimberman 


August 26, 1939 


Fifty Years Ago-- 


This Mill Machinery Expert Put Hard-won 
Knowledge Into Book on Saw Hammering 


| That all of his many friends in the trade may join in congratulations to a pio- 
neer in improving methods of conditioning the major tool of the lumber industry, 
the saw, the AMERICAN LUMBERMAN secured from J. H. Miner « brief story of his 
varied and interesting experiences, for publication in celebration of the fiftieth anni- 
versary of his issuing a “thesis” on saw hammerings, after a course in the university 
of hard knocks, and graduating to the position of recognized authority on sawmill 
equipment that he has since held——Ev1tor.] 


J. H. Miner, president J. H. Miner Saw 
Manufacturing Co., Meridian, Miss., on July 
14 observed his 78th birthday. He was born in 
Kemper County, Miss. He began work in his 
father’s sawmill at the age of 10, “doodling” 
sawdust. When 12, he was assistant block 
setter. At 19 he took a job of sawing for I. I. 
Barber, Hickory, Miss., and it was here that he 
saw the first emery wheel used for gumming 
saws, but the gumming took the tension out of 
the saws; and he discovered that by warming 
the center of the saws before starting up, they 
would run all right. 

In 1882, Mr. Miner went to the Kirkpatrick 
mill in Hinds County, which was a large 2-story 
plant using two saws, neither of which would 
run properly. His heat treatment on these saws 
was successful. It was at this time he decided 
to try his luck hammering saws, but the pro- 
prietor of the mill was 
not certain about his 
ability and made him 
guarantee his work. 
After working on the 
saw about a week, he 





J. H. MINER 
Meridian, Miss.; 


Pioneered Improve- 
ments in Conditioning 
of Saws 





GILBERT NELSON & CO. 


Public Accountants 


332 S$. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 











| Builders’ Commercial Agency 


ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 








Telephone Randolph 4893 Collection and Mechanics Liens 








—— PRINTING 


Regular Statements—1,000 $2.55; 2,000 $4.75; 
5,000 $8.00. Delivered prices. Terms Net 10 
days. Special prices on Letterheads & En- 
velopes. Write for Free samples. 


MAYFIELD PRINTING CO., - Mayfield, Ky. 








FRED C. KNAPP, Portland, Or. 
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WESTERN TIMBER LANDS 














had to ship it to the fac- 
tory, and the cost was 
$29.67. The exact cost 
is still very vivid in his 
memory, as well as the 
mistake he made while 
hammering the saw. 

He, then, began to study saw hammering, and 
bought books on the subject to gain information. 
He was convinced that there was something in 
hammering a saw and wrote Emerson & Smith, 
at Beaver Falls for information. For some 
charts, they wanted $50, which Mr. Miner man- 
aged to send them in instalments. There was a 
lot of good information in these instructions, but 
readers were cautioned about hammering near 
the collar or eye of a saw. Mr. Miner thought 
this was a mistake, because the real trouble with 
his saws was that they had gotten tight in the 
eye, and the more the saws were hammered in 
the body, the tighter the eye became. He figured 
that if heating the saws near the collar would 
make them better, certainly hammering would do 
the same thing. The result of an experimental 
hammering was successful, and he disproved the 
old theory that a saw should not be hammered 
in or near the eye. 


Relates Hammering of Saw to Gumming 


About this time there came out the Bur gum- 
mer, which was made by Mixter, of Plymouth, 
Mass. J. W. Horne, near Utica, Miss., had his 
sawyer gum out a saw with dull cutters and 
it got into bad shape. Mr. Miner heard of 
his trouble and was anxious to get over there 





and try his luck at hammering the saw. How- 
ever, he made a miserable failure of the job, 
and wrote Emerson & Smith in an effort to 
find out what the trouble was. They replied 
that saw hammering was a trade secret, and 
there was little they could do for him. He could 
not describe the condition of the saw, so he was 
completely lost. This saw had been gummed 
only part of the way around, and, by experi- 
menting, he discovered that only part of the saw 
needed hammering; whereas he had been ham- 
mering the saw all over. After discovering 
this, he confined all of his work to that part 
of the saw which had been gummed, and got 
it to running. 


Goes to Fast Mills to Learn More 


About this time there was a lot of talk about 
the fast mills in Louisiana and Texas, and, as 
Mr. Miner was anxious to learn all he could 
about high speed saws, he made a trip over 
there. It was here that he first learned about 
high speed saws, and he got most of his infor- 
mation from George Sweat. 

In 1883 he got a job with R. F. Learned, at 
Natchez, Miss. This mill was using. 64-inch 
8-gauge saws. These being so large, it was hard 
work getting them to run properly. In 1885, on 
account of low water, the mill got out of logs 
and closed down. Mr. Miner got permission 
to go to Baton Rouge to accept a job with 
W. L. Burton. It was there that he ran his 
first broken saw, which was first drilled to 
prevent the crack from extending farther into 
the saw. 

In 1888 he met Daniel Simonds and Milo 
Covel at the Cotton Centennial Exposition in 
New Orleans, where took place the largest and 
fastest sawing contest ever held. Simonds’ 56- 
inch 6-gauge 80-tooth saw stood up to 23-inch 
feed in a 12-inch cut. Mr. Simonds gave Mr. 
Miner good points about a saw, and enabled 
him to get out his first book on hammering. 


After Misadventures, Enters Saw Business 


In 1890, Mr. Miner was seriously injured in 
a railroad accident, and the doctors recom- 
mended a change in climate, preferably the 
Mississippi coast, as they said that he had but 
a short time to live. It so happened that the 
doctors were wrong in this case. After moving 
to the coast, he set up a small repair shop and 
his health began to improve. With the advent 
of the 1893 panic, he closed the shop and became 
associated with the Soule’ Steam Feed Works 
in Meridian as vice president. It was here that 
he met Mr. Hinton, of Lumberton, Miss., of the 
firm of Camp & Hinton. Mr. Hinton made 
such a tempting offer that Mr. Miner resigned 
his position with Soule’ and accepted the job 
of filer at this mill, which at that time was the 
fastest circular in the United States. In about 
ten years the mill burned, and Mr. Miner went 
into the saw business as his sole occupation. 

He was the first man in the South to punch 
tempered plates; and, in punching out a com- 
plete circle for inserted tooth saws, many of the 
saws were broken. He then got up a punch 
in the shap of a half-moon, which was a little 
improvement. Then he discovered the spiral 
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round punch, which avoided breakages, and this 
type of punch is still in use today. In 1919 he 
moved the plant from Lumberton, Miss., to 
Meridian. 

Today Mr. Miner is enjoying the best of 
health, and is still active in the firm of J. H. 
Miner Saw Manufacturing Co. He is the 
father of sixteen children, eleven of whom are 
still living. Associated with him at Meridian 
are three of his sons. Mr. Miner does not fish, 
hunt nor golf; and says that if a man is inter- 
ested in his work, he will get enough recreation 
from it to take the place of any outside diver- 
sion. Even today he continues to make improve- 
ments in the manufacture of saws, and every 
once in a while comes up with a new idea. 





Hemlock Being Sawed by 
Indian Mills; Start Soon 
on White Pine 


Neopit, Wis., Aug. 22.—A visit to Neopit, 
home of the Menominee Indian Mills, found 
J. V. Quinlan, recently appointed manager, just 
about settled in his new capacity, after a period 
of inspecting and reviewing the Reservation 
property and operations. 

He recently spent several days in the timber 
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stands with Richard Delaney, supervising for- 
ester, going over his future cutting plans. There 
are from six to seven hundred million feet of 
mature timber, consisting of assorted hardwoods 
and hemlock, and including one hundred and 
fifty million ‘feet of northern white pine. 

The operation is on a 30-year selective-cutting 
cycle plan, which calls for a cutting of 35 per- 
cent of volume the first ten years, 25 percent 
ten years later, and 25 percent during the third 
decade. Thereafter, logging will be resumed 
on other lands that have been selectively logged 
during the past thirteen years. Plans are based 
on production of twenty million feet of lum- 
ber a year, hot logging year ’round by trucks 
and trailers. 

A dipping vat is being installed where all 
good hardwoods and white pine will be given 
a chemical bath to prevent stain, and special 
attention will be given also to prevention of 
end-check and crosser blemish. All energies 
will be directed toward producing lumber to 
meet the requirements of the more exacting con- 
sumers, with particular catering to users of 
special items. 

Current cutting is principally hemlock, but 
early plans call for the sawing of two million 
feet of choice northern white pine logs now 
in the pond. The mill has the most modern 
equipment, and new Moore fan kilns and com- 
plete planing mill facilities. 


Western Hemlock and Cedar Becoming 
Popular in United Kingdom 


Vancouver, B. C., Aug. 21.—There is in- 
tense activity in the lumber industry of this 
Province. It is practically assured that United 
Kingdom market will take a billion feet of 
British Columbia lumber in 1939. Probably be- 
cause of the greatly increased market in the 
United Kingdom, fir and hemlock exports to the 
United States have shown a large decrease. 
Most important United States market for Brit- 
ish Columbia lumber is the Atlantic coast. C. H. 
Grinnell, manager of Associated Timber Ex- 
porters and Seaboard Lumber Sales Co., esti- 
mates British Columbia shipments to Atlantic 
coast of United States for 1939 will not exceed 
fifty or sixty million feet. On the other hand, 
fir and hemlock have been getting into places 
in the United Kingdom they were never used 
before. This is a particularly encouraging point, 
because experience has been that wherever these 
woods have been introduced they have been able 
to hold their market. Their opportunity has 
come this year because of the scarcity of Baltic 
woods. Baltic countries reduced their output 
this year, for the reason that in their anxiety 
to increase exports most of them have been 
overcutting their safe schedule during the past 
few years. 


Red Cedar Now. Popular in Britain 


An interesting phase of the situation, although 
in regard to volume of much less importance, 
is the growing demand for western red cedar in 
the United Kingdom. Up until 1934, red cedar 
was practically unknown in the British Isles. 
Since then it has been tried out sparingly, and 
only because of the efforts of the trade promo- 
tion bureau. Long established habits are hard 
to change, but nevertheless the popularity of 
western red cedar is gradually increasing in 
England. There has been some demand created 
for red cedar shingles, known as cedar tile over 
there. Up to date, shipments of shingles are of 
very minor importance. But for the first six 
months of this year, the United Kingdom took 
more western red cedar lumber than did the 
United States. Another interesting fact is that 
half of the amount was common grades. Items in 
demand are: Drop siding, 42-inch California 
“Rustic” siding, Nos. 1 and 2 common feather 
edge bevel fencing, common 32-inch tongue and 
groove solid wall core stock, and short clears in 
the rough cut from shop lumber. Exporting the 
latter item has had some effect on the supply 


of clapboards and short siding that normally 
goes into the New England territory. 


Cedar Lumber Oversold and Advancing 


Cedar siding manufacturers are badly oversold 
on practically all items. The market is stronger 
than any time for the past ten years except 
possibly for a very short period in 1937. Prices 
of this siding are about $1 below the peak of 
1937, but the supply-demand ratio will undoubt- 
edly force further raises. Siding customers who 
delayed ordering earlier in the year are now 
offering business to their regular sources of sup- 
ply, on the basis of a price to be named by 
producer, and shipment made when possible. It 
is entirely a sellers’ market. Cedar lumber 
shipments are limited only by the capacity of 
cedar mills. In the shingle mills, however, in 
spite of increased demand, their huge capacity 
makes necessary the restraining of production, 
notwithstanding that shingle consumption will 
reach 8 million squares for the first time in 
many years. 

The cedar log input of the Province exceeds 
mill production, so that, in spite of increased 
volume of business, there is no strengthening 
of the log market. However, if the large de- 
mand for cedar in the Old Country continues, 
there are great potentialities for this market, 
and there seems to be no reason to expect any- 
thing but greater expansion. 


United States Takes Higher Grade Cedar 


Total exports of red cedar lumber for the 
first six months this year showed an increase 
of 50 percent over those of the same period 
last year. Shipments during that time to the 
United States and the United Kingdom were 
respectively : 


United Kingdom United States 
f M ft 


M ft. ° 
JAN. ..ceeeee 1,875 $ 54,868 2,838 $150,079 
Feb. ..ceeee 2,216 ,497 2,935 144,323 
Mar, ...-+0- 3,488 103,873 3,729 203,862 
APP. wo ccces 3,774 104,196 2,420 137,683 
May ....++0- 3,996 101,908 2,763 144,208 
JUNE .ecceye 3,729 114,717 3,393 184,071 





19,079 $529,059 18,078 $964,225 
It will be noted that the footage shipped to 
the United States is somewhat less than that 
to the United Kingdom, but the dollar value is 
much higher. This is of course accounted for 
in the fact that the United States takes prac- 
tically all clears, while of United Kingdom 
about half are common grades of cedar. 
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DOUGLAS FiR EXPORT 
COMPANY 


Head Office: 


SEATTLE, WASHINGTON, U.S. A. 
1125 Henry Building 


DFXCO 


( Shipping Mark ) 


EXPORT SHIPPERS 


Cargo and Parcel Shipments 
TO ALL FOREIGN MARKETS 








Douglas Fir 
Pacific Hemlock 
Sitka Spruce 


BRANCH OFFICES: 


Portland, Oregon, U.S.A. 
Buenos Aires, Argentina 





Cable Address, all offices, FIREXCO 

















Yard Stock Specitatst 


SOUTHERN 


Hat MS NIE 
HARDWOODS 


BAND-SAWED 


Prompt attention to inquiries 
and orders. Write today. 


y BUCHANAN 







MIXED 
CARS 
OR 
STRAIGHT 
CARS 


TEXARKANA, ARK.-TEX. 


Lumber Company, 
Manufacturers of 


“BILTMORE” 
FLOORING 


“BILTMORE” 
HARDWOODS 


Plain and Quar- 
tered Oak — Soft 
Yellow Poplar— 
Basswood, Chest- 
aut, etc. 

Pisgah Forest, N.C. 

















LUMBER CO. 


ALAMOGORDO, NEW MEXICO 


You always can depend on getting 
just-right lumber and prompt and 
careful service when you order from 
Southwest Lumber Company. More 
than 1! billion feet of timber... 
modern mill, with up-to-date ma- 
chines .. . 41 years’ dealer-serving 
experience. High-altitude Fir, espe- 
cialy suitable for construction work. 
We will appreciate your inquiries 
and orders. 


DOUGLAS FIR 

‘: PONDEROSA PINE 
WHITE FIR 
Box Shooks and Crates 


RAOD Ketter oil 
350,000 Feet Every Day 


a R ITs Best L 
Every 
Facility 


Soft Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON - AMERICAN 
LUMBER CORPORATION 
VERNONIA, OREGON 


= 
SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


FIR 


TIMBERS, YARD STOCK, FACTORY CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
27th YEAR 


WHITE PINE 728%... 


Ponderosa— 
Also 




















and Sugar Pine 





California White 
° Ced 
Fir Wallboard $723" 294, products 


William Schuette Company 
New York 


Office—4i East 42d St. PITTSBURGH, PA. 
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Here’s What’s New 


New Brochure Illustrates Manufac- 
ture and Uses of Wood Products 


A new and valuable selling aid for lumber 
dealers entitled, “Fordyce-Crossett Lumber and 
Wood Products,” has been published by the 
Fordyce-Crossett Sales Co. distributing or- 
ganization for the Fordyce Lumber Co., For- 
dyce, Ark., and the Crossett Lumber Co., Cros- 
sett, Ark. 

True to its title, this interesting book gives 


2 OR NP RRRRIRERS SER oe 





Dealers should find this 
Manual helpful in pro- 
moting sales, as its nu- 
merous illustrations and 
diagrams, in connection 
with interesting descrip- 
tions of lumber products, 
convey valuable sugges- 
tions as to their qualities 
and uses 





a comprehensive description of the entire For- 
dyce-Crossett line of products in Arkansas Soft 
Pine and southern hardwoods. However, it is 
far more than a catalog. With its detailed 
information regarding the qualities of various 
woods, copious illustrations and diagrams, and 
many valuable suggestions for both dealers and 
builders, the book actually is a timely dealer’s 
manual which will be exceedingly helpful in 
promoting profitable sales. 

A durable cover, attractively done in orange 
and black, protects the book’s 32 inside pages, 
which are printed in two colors. An interesting 
introduction deals with conservation and re- 
forestation, as well as Fordyce-Crossett timber 
and logging operations and modern manufac- 
turing methods and equipment. Then follows a 
description of the Fordyce-Crossett products 
and, finally, a 2-page index for ready reference. 
Page size of the book is 84x11 inches, to fit 
the dealer’s standard file cabinets. Copies may 
be had by addressing the Fordyce-Crossett Sales 
Co., at Fordyce or Crossett, Ark. 


Cars Loaded and Unload Easily 
When Braced by Steel Straps 


KNOXVILLE, TENN., Aug. 21.—The Vestal 
Lumber & Manufacturing Co., here, which oper- 


ates mills at Knoxville and Duff, Tenn., Arkan- 
sas City, Ark., Clayton, La., and Sardis, Ga., 
reports successful use of the unit-load, steel 
band method of bracing lumber, as developed 
by the Acme Steel Co., Chicago. Greater 
safety and economy in loading lumber in flat 
cars and gondolas is possible with the use of 
the Acme special analysis steel bands, which are 
2-inch wide, tensioned and sealed by special 
tools. Straps used between the rows of stakes 
on each side of the cars are 34-inch in width. 





The consignee has merely to snap the straps to 
start unloading the tight, undamaged unit loads 
of lumber. 


Issues Folder on Shipping Weights 
of Kiln Dried Hardwoods 


The Hardwood Dimension Manufacturers 
Association (Inc.), Heyburn Bldg., Louisville, 
Ky., announces the publication of a folder 
“Shipping Weights of Kiln-Dried Hardwoods.” 
The folder contains shipping weights, charts for 
34 species and various types of kiln-dried fab- 
ricated lumber, and is issued to meet a perti- 
nent need for uniform shipping weight infor- 
mation in the hardwood dimension, lumber and 
woodworking industries. It is not the conten- 
tion of the HDMA that the weights listed are 
absolutely accurate. Dependent upon many 
varying conditions, they represent the approxi- 
mate average weights at various moisture con- 
tent stages. Instructions are included for use 
of the information contained in the various 
charts, and there is a rapid calculation table 
to figure transportation charges per thousand 
feet at given weights and rates. Copies of the 
folder are available at 15 cents each from the 
offices of the association. 





Lumber braced safely and economically for shipment from the various mills of the Vestal Lumber & 
Manufacturing Co. is often handled like that shown above, using steel straps and bands 
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Portable Ear Corn Crib May Now 
Be Ordered Complete 


A “construct your own portable corn crib” 
has just been announced by Siebring Manufac- 
turing Co., George, Iowa. Lumber used in 
this crib is inch pine, not over 4 inches wide. 
It is stated that this lumber also has a wide 
variety of other uses, such as for panels in hog 
houses, snow fences etc. The 16-foot wide, 12- 
foot high crib is roofed with 26-gauge galvan- 
ized iron, and is equipped with ventilator. Five 
inch steel bands, with “U” bolt clamp and clip 
connections on each section, fasten the crib to- 
gether. Eleven 12-foot by 48-inch sections form 
the outer wall of the crib. A 30x69-inch door 
is furnished. Approximate crib capacity load 
is 1000 bushels. It is stated that this crib is 
approved for U. S. corn loans, can be made com- 
pletely rat proof, and can be set up or taken 
down in about 30 minutes. Sales helps avail- 
able to lumber dealers include: One 22x14-inch 
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diagrammed display card; one 14x11-inch illus- 
trated two-color sign, and a 3x6-inch 4-page 
explanatory folder. 
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Interesting Operation of a Big 
Canadian Concern 


A representative of the AMERICAN LUMBER- 
MAN Calling at the office of the Soo Mill & 
Lumber Co., a very large establishment on the 
Canadian side of the locks connecting Lake 
Superior and Lake Michigan, was greeted by 
genial F. E. Hollingsworth, one of the partners. 
The representative was astounded at the diver- 
sified activities encountered throughout the 
plant. To begin with, the company specializes 
in high-grade millwork for the home, manufac- 
turing all veneer doors, cabinet work and other 
millwork used in modern residences. The plant 
was recently provided with latest kiln-drying 
equipment, so that all lumber used in the manu- 
facture of products would be absolutely correct 
as to moisture content. 

The concern is affiliated with the Michigan 
Maple Block Co. of Manistique, Mich., manufac- 
turer of butchers’ blocks. The blocks are made 
on the Canadian side, in the plant of the Soo 
Mill & Lumber Co., on license granted by the 
parent organization. 

In the packing industry there is a saying that 
“everything but the squeal” is utilized, and this 
can be applied to the Soo Mill & Lumber Co. 
For example, low-grade hardwoods impossible 
to use in any other way are made up into cores 
used by the paper manufacturing plants to roll 


paper on. These cores are spooled, or manu- 
factured, by special machines. In each depart- 
ment, and for each manufacturing operation, the 
latest machines are used. 


The plant is of brick, tile, and steel construc- 
tion, sprinklered throughout. The retail part 
of the business is carried on through the main 
office. A complete line of lumber and building 
materials is sold by the company. 


F. E. Hollingsworth, one of the owners of 
this aggressive company, obtained some of his 
early experience with the Lock City Manufac- 
turing Co., on the American side of the Soo. 
In 1915 he became a partner of the Soo Mill 
& Lumber Co., in connection with T. A. Corri- 
gan; but in 1921 Mr. Corrigan sold his inter- 
est, and Mr. Hollingsworth acts as general man- 
ager of all the operations. He is a progressive 
lumberman and has a live organization under 
him. The company will go far in meeting the 
needs of modern home owners and home build- 
ers on the Canadian side of the Great Lakes. 
It wholesales and jobs numerous items within 
a radius of 60 miles of Sault Ste. Marie, Ont. 


Each year the company issues a catalog cov- 
ering all merchandise carried, with prices. 
Copies are sent to a regular mailing list. 





Await Industry Approval of 
Trim, Moulding Standards 


Loutsvit_e, Ky., Aug. 21.—Following nearly 
a year’s work on the part of the Hardwood Di- 
mension Manufacturers Association, (Inc.), 
here, to promulgate grading rules for trim and 
molding, the United States Bureau of Standards 
is now seeking approval of the proposed com- 
mercial standards by all interested manufactur- 
ers and as soon as 66 percent of the industry 
has voiced its acceptance, the standards will be- 
come official and printed copies will be dis- 
tributed to the manufacturing and consuming 
trades, according to Louis J. Bosse, managing 
director of the association. 

The Hardwood Dimension Manufacturers As- 
sociation (Inc.), will also distribute copies of 
the commercial standards as well as issue cer- 
tificates of origin for trim and molding. The 
certificates will be made up in tag form, to be 
tied to each bundle or unit. The tag will con- 
tain necessary information on one side, leaving 
the other side blank for producing firms to over- 
print any company information or advertising 
which they may desire. 

The commercial standard provides a basis for 
the manufacture, distribution, and use of hard- 
wood interior trim and molding, whereby the 


procurement of this material in universally rec- 
ognized grades, designs, and sizes may be facili- 
tated to the benefit of all concerned. It contains 
minimum specifications for two grades of hard- 
wood interior trim and molding known as 
“Grade A,” which is suitable for natural and 
highest quality paint finishes, and “Grade B,” 
which is normally confined to a paint finish of 
designated sizes and design. 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
revenue freight for the two weeks ended Aug. 
12, totaled 1,326,333 cars, as follows: Forest 
products, 63,155 cars (a decrease of 1,817 cars 
below the amount for the two weeks ended 
July 29); grain, 82,373 cars; livestock, 22,392 
cars; ore, 93,967 cars; coke, 13,459 cars; coal, 
233,498 cars; merchandise, 307,774 cars, and 
miscellaneous, 509,715 cars. The total loadings 
for the two weeks ended Aug. 12 show an in- 
crease of 10,228 cars above the amount for the 
two weeks ended July 29. 





LATH PRODUCTION in Washington in 1938 
totaled 148,226,000 and in Oregon 130,928,000, 
pieces, according to Pacific Northwest survey. 
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““Good 

Morning. 
20 is the 
Number on 
Booth-Kelly Lumber” 


TO MEET THE 
NEW DEMAND 


for Quality Construction 
supply your customers with 








Certified Lumber 


You know, Mr. Dealer, how important it is to 
KNOW that the lumber you offer your custo- 
mer is of a quality that you can back with your 
own unqualified recommendation. That’s the 
advantage of handling this Booth-Kelly Certi- 
fied Douglas Fir Lumber. It is from our own 
superb stands of old-growth big-bodied timber, 
seasoned, cut and accurately manufactured in 
our up-to-date mills of modern equipment. 
Remember, the Booth-Kelly mark of “20” on 
the lumber is a pledge of top quality and care- 
ful manufacture, and the Association marks 
guarantee right grading. This is the lumber 
that satisfies both dealer and builder. Let us 
quote on your needs in 


DOUGLAS FIR 


Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, ete. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


of 
sorlittell 
SUGENE.ORE: 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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I’ve been feeling pretty blue; Try it some time when you've got a 
: Have you ever had ’em? Feelings that are dizzy; fy 
Next time send Well, I guess they’re nothing new, Buckle in, no matter what, “ 
our order to Bothered even Adam. Just so you are busy. 
. But I found a medicine All the devils of despair ro 
For my trouble, neighbor— In the shadows lurking hi 
I sat down and buckled in Seldom bother you with care fr 
With my daily labor. If they find you working. a 
in 
ee tin 
Our specialties are TIMBERS and we 
DIMENSION. And for them we NEWS AND 50 YEARS AGO a 
use the BEST of the Virgin Long VIEWS OF is 
Leaf—the CREAM of the log. Our F 
slow air-drying process preserves From the AMERICAN LUMBERMAN th 
the three most important require- % ins 
yaa of dimension stock — cig 
ENGTH, ELASTICITY, DURA- 7 i 
BILITY. Here's stock that is bright, LUMBERING OPERATIONS IN NEW STATE OF WASHINGTON ti 
straight and dry, painstakingly One of the first mills to be] mill now has the largest ca-]on Bellingham Bay and made 
manufactured, Lignasan-treated. erected on Puget Sound was| pacity of any mill on the|a canvas city in a few weeks. | 
Sell Zimmerman Long Leaf for the old Yesler mill at Seattle,| Sound, and can average 300,-|The excitement soon died out, 
large and_ small _ structures. built by the Hon. H. L. Yes-| 000 feet every 10 hours with-|and Bellingham Bay was once 
Straight and Mixed Cars. Write ler in the early days to supply | out crowding the machinery.|more deserted. The miners Ju 
us today. the wants of the infant settle-| The new mill is one of the best|had, however, chosen a site Tt 
ment, and it indeed formed the| in the country. It is directly|that seems destined to be a | 
LONG LEAF YELLOW PINE nucleus around which the now| west of Seattle, on the opposite} great city, and there is now a " 
DIMENSION AND TIMBERS flourishing city grew. The two| side of Puget Sound. large force of men at work 
Lignasan- Treated Lumber largest mills on the Sound now _ 7 9 building a railway that will - 
are those of the Tacoma Mill} Bellingham Bay is one of the| revolutionize the whole of the = 
Co. (Chas. Hanson & Co.) and| finest harbors of the body of} Puget Sound trade, the Fair- la 
J 4 DBENTILAY AW mB R Port Blakely Mill Co. (Renton, | fine harbors that compose what}haven & Southern, of which of 
* de Holmes & Co.) The former] is commonly known as Puget} Nelson Bennett is the presi- r 
ZIMMERMAN. LS. was erected early in the ’70s,1 Sound. As a matter of fact, it!dent. The ocean terminus is at he 
qu 
pc 
————— dt 
=a -- a th 
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dine and naine, inc. : 
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RAINELLE, W. VA 
, . LOGGING IN WASHINGTON a 
U 
: [The above is a reproduction of what was probably the first half tone ever used by any lumber 
Appalachian Hardwoods trade journal. It appeared in the Northwestern Lumberman, predecessor of the American Lumberman, 
as ie Se in the issue of Sept. 28, 1889, which was a special Pacific Northwest edition, filled with descriptions 
at _ a of the new lumber regions then opening up.] i 
n 
before the Northern Pacific had | lies 100 miles north of Puget| Fairhaven, one of the most r 
LEMIEUX BROS IN located its deep water terminus | Sound and is properly a har-| beautifully situated towns on we 
7 Cc. and when, indeed, few people| bor of the Gulf of Georgia, but|the Pacific Coast. | d 
FORESTERS ~— had any faith that the road|it has become the custom on ; a 
APPRAISERS TIMBER ESTIMATORS would ever be constructed. The| the Pacific Coast, and indeed| The W. W. Crapo, said to be | 
— CIVIL ENGINEERS mill was located there because | throughout the world, to call|the largest bark afloat and un- 
410-11 Maritime Bldg. NEW ORLEANS, LA. it afforded deep water clear up| the whole of that magnificent |der charter of the Brown Bros. E 
to the wharves, and there was| inland sea inclosed within the | Lumber Co., of Boston, is due 
a magnificent body of timber| boundaries of Washington by|on Puget Sound October 1, 
accessible. At first the mill|the name of its southern ex-|from China, to load a cargo of 
was a small affair but has been | tremity—Puget Sound. Belling-|spars for Boston. She is a 1,- 
Vest Pocket Ready Reckoner enlarged from time to time un-|ham Bay is more extensive |700-ton bark, and will take on ti 
A useful vest pocket manual including a lum- til now it has a capacity of|than any of the Puget Sound|about 400 spars, 110 feet long h 
on eens Se senaee ee! rules. 250,000 feet every 10 hours.|or Admiralty inlets and af-|and from 10 to 12 inches mid- b 
estimated weights of lumber and miscellaneous Several weeks ago it made a| fords everywhere good anchor-|dle diameter; also a stowage g 
rachanas i en a record cut, the largest ever| age. ... The old miners who|cargo of lumber. The young Ir 
American Lumberman made by a Puget Sound mill,| went out to the Pacific Coast |firs of the Sound are regarded Si 
431 So. Dearborn St., CHICAGO, ILL. cutting in 10 hours over 465,-| in the days of the Frazer River almost unequaled for masts a 
000 feet. The Port Blakely | excitement pitched their tents |and spars. tl 
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° ° ment of Commerce reports. The require- wood lumber, which totaled 230,160,000 feet in 
Fire Razes 4 <a ae ments of importing countries are still not cov- = cag tad ag my = 1938, as pa ig he mg 
° i ered. Considerable demand remains in Great 335,000 feet in the same period in 1938. 
Town; Inc — ant Britain, France, Germany, Hungary and the Imports into Germany gained slightly, despite 
and Stock Mediterranean countries including Spain. A the acquisition of forest lands in Austria and 
Pine Ruwce, One., Aug. 19.—Fire that started moderate demand exists in the Netherlands, Bohemia. 
today in the yard of the Forest Lumber Co., D polly g ee ee ox es tie tn 
here fanned hy ¢ strong wind that made ts co sropean tinier exporting comin and = New Gulf. Hardwood Rates 
7 . P ort merica during the first five months 
shed and box factory, and also about seventy- 6¢ 1939 amounted to 276 208,000 board feet MEMPHIs, TENN., Aug. 22.—Gulf-Continent 
five buildings, including hotel, that were all compared with 2,132,362,000 in the correspond- Freight Conference steamship lines have just 
owned by the lumber company, sparing only a ing period in 1938, a gain of 7 percent. The announced a 30 cent rate, through September 
couple of houses. The loss is estimated at about greatest increase in softwood exports was re- and October on hardwood lumber, basis heavy, 
$1,300,000, covered by insurance. Early reports corded by Canada, which shipped 807,840,000 from Gulf ports to Antwerp and Ghent and of 
indicated that the loss was caused by a forest feet, a gain of 22 percent. Exports from the 40 cents on hardwoods, light basis. Flooring, 
fire, there evidently being confusion between the [United States remained about the same. Yugo- not parquetry, takes a rate of 35 cents; handles, 
name of the company and reports of forest fires  sfavia and Rumania showed gains similar to wood, rough or turned or partly shaped, fin- 
in other sections of the West. None of its Canada. The Scandinavian exports recorded no ished or unfinished in bags, bundles or crates, 
anaes, timber supply was damaged by this fire. The significant changes. The United States showed 45 cents. Billets take the same rates as hard- 
pea, oe A yo" —— = R. ." badge ig ots = the greatest volume increase in imports of soft- woods. Logs, heavy and light, move at 30 cents. 
president of the Exchange Saw Mills s Co., 
a Kansas City. W. H. Giles, of Kansas City, 
is secretary of the Forest Lumber Co., and 
Frank R. Watkins, of Chicago, is secretary of 
the Exchange company. No decision on rebuild- 
a ing the company’s plant will be made until offi- 
cials have had an opportunity to look the situa- 
pe IN CREDIT DEPT 
made e “ 
reeks, International Exports — May ; a LLY kogieMibeg eaat San 
| ow , ‘ or many years pas ave been engaged in credit investigating an 
poe BRUXELLES, Aug. 3.—Since “ae =o of financial analytical work.. I know, individually, those engaged in the lumber, 
1iners June, says the Monthly Ss yee oa "- furniture manufacturing and other woodworking industries and have their con- 
site manent International de la Production, h . fidence, also the confidence of bankers and others engaged in lumber, furniture 
be a Industrie et du Commerce du Bois, there oe manufacturing and other woodwork industry financing. 
a - been a considerable reduction in the number 0 | = 
wack: contracts with western European buyers; this Salary wanted to start—34e per day. Don't tell the Government, as this is 
will was the natural result of sales during every less than common labor receives for an hour's work. All I ask is a trial for 
f the — of te —_ so 4 having a wo on thirty days and if I don't prove up, you owe me nothing. 
ec arge as those during the corresponding months ' : ; 
La of last year. It is estimated that the European (Signed) LUMBERMEN S RED & BLUE BOOK SERVICE 
presi- Timber Exporters Convention countries have C/O LUMBERMEN’S CREDIT ASS'‘N INC., CHICAGO or NEW YORK CITY 
is at sold more than two millions standards until the 
beginning of July. Nevertheless, certain re- 





quirements are as yet not covered in all im- 












































porting countries. The prices continued to rise ; 
during June, in spite of decreasing transactions : Lee H. Shepherd, President M. C. Shepherd, Vice-President H. Scott Shepherd, Secy.-Treas. ay 
they were about £1. higher than at the end of 
May. The May exports of the: European and LEE H. SHEPHERD & BROS. LUMBER COMPANY 
North-American countries were as follows: . 
aidtiiee McRae, Georgia 
Phe Rs mod E We announce completion of our new band mill at McRae, Georgia. a 
y fae din s Present production 24,000,000 feet. Largely original growth Short Leaf, 
Pater ta . but considerable fine Long Leaf. Timbers, rough or dresed, up. to 
Total included. 18x30-40 . . . Plank . . . Dimension . . . Boards . . . Kiln-Dried Finish 
Exports in totals - . « Flooring .. . Ceiling .. . Siding . . . Car Material. 
Country Cubic Cubic Stand- 
of origin metres metres ards 
Norway ......... 30,844 16,357 3,501 | SHEPHERD LUMBER COMPANY Inc. cel 
Sweden 000.001: 397,945 334,380 71,571 ’ 
BE 6 ln sPurocane > 166,267 5,588 
i 4S) eee 317,500 54,784 11,726 FE Montgomery, Alabama E 
_ .... ee 39,076 4, ¥ H 
Spe ghee o10ss | «87'128—«1a'aae Manufacturers and Wholesalers of Yellow Pine and Hardwoods 
Lith ee 20,71 491 . ¢ P 
Lithuania teeth RSet 125,860 26.987 =i Daily capacity of our Montgomery mill: 50,000 feet. mR 
Greater Germa . 20,788 5,495 1,176 : P . 
Yugoslavia... 161124  83°468 17°865 Material from both mills grade-marked if desired 
| ae 
Rumania bee aan tee ase tee'sao ert D Address inquiries for either company to Box 1084, Montgomery, Alabama. D 
_ = eae °281,325 167,178 35,783 
umber 
erman, WO. hei¥ena pees 2,940,884 1,552,010 332,194 
iptions The English version of the Montly Bulletin 
is now being published in London under the 
. new title “The Timber Statistical Review.” 
mos From now on the British Market is being dealt 
ns on with far more extensively, and the economic 
development is shown in numerous diagrams 
aa te and a special article. 
A pe LUMBER CO., Beaumont, Texas 
Bros. 
is due European Demand for Soft- 
ale i i i S§ e iy F 
= 2 wood Taxing Foreign Supplies 
;al, _ Wasuincton, D. C., Aug. 21.—European 
uke on timber exporting countries up to July, 1939, roy > ine pend os + Pine so date Ro ge oo iv 
t long have already sold approximately four billion ees, ae ee a | a Sa _— 
* ck i ° ed, roduced id. di 
s mid- board feet of softwood lumber, an amount Back it 100 hier Wea ae ber Pol Southern Pine’ Associ : 
owage greatly in excess of sales a year ago, but buy- all the guessing out of buying. tion. Rw seasoned in mod- 
young | ing orders continue heavy, and most’ European Reve ete smote Site an Me ee ee 
yarded sawmills are contracted for months to come, facilities and plenty of stock on your needs in Southem Pine. 
masts and are reluctant to accept additional orders, hand. The Burrus mills, with im- 





the Forest Products Division of the Depart- Send your orders to Burrus Lum- 


ts, enlar ts, ' 
provemen ps ger ns = ber Co., Beaumont, Texas. 
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Shortleaf 


Builds Trade for Dealers 
by Satisfying Users 


This Sabine Shortleaf Southern Pine is fast- 
moving, friend-making lumber — top-quality 
stock that looks good on the outside and IS 
good all through. The three modern Sabine 
mills have up-to-date equipment—every fa- 
cility for highest grade production. 


Careful seasoning, both air and kiln 
Double-end trimming, smooth and square .. 
Uniform lengths, at least 34” full . . Careful 
grading . . Careful loading, for lumber pro- 
tection and unloading ease. 


























Order a Sabine Mixed Car—Common Lumber, 
with Finish, Trim, End-Matched Y. P. Flooring, 
Sheathing, Oak Flooring, etc. 


Consult our nearest representative or mail 
us your inquiries and orders. 


Sabine Lumber Co. 


SALES OFFICE: 
Arcade Bidg., ST.LOUIS, MO. 


MILLS: 
Zwolle, La. 
Trinity, Texas 
New Willard, Texas 


J thd bt 


ELIZABETH, LOUISIANA 
































XELLOW PINE 


Timbers, chemically treated to 





prevent stain. 
Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 








ASTIQUE, MIC 











LUMBERMEN! 
Write now ~F our conten siting 
HELP YOU MAKE MONEY 
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Boston, Mass., Aug. 21—New England 
since July 1 has been moving through the long- 
est dry period in the records of the Boston 
Weather Bureau, with only .70 inch rainfall 
in July, against an average of 9 inches in that 
month, while for the first 20 days in August 
the total precipitation has been .68 of an inch. 
This drouth presents a new and difficult prob- 
lem to the Northeastern Timber Salvage Ad- 
ministration as it struggles to control the fire 
hazard in the hurricane-swept forests of New 
England and to salvage the down logs, for those 
in storage in 254 leased ponds have been 
stranded on a muddy bottom. To prevent de- 
terioration of sawed lumber in pile, as the 
termites, decay and stain get in their deadly 
work, salvage officials have accepted bids for 
a huge supply of preservative chemicals. Al- 
ready more than 1,500,000,000 feet of logs has 
been contracted for; dead line for receiving 
logs at ponds is Oct. 30. 


Salvage Administration Offers Test Lot 


Expert distributors suggest that by far too 
large a percentage of the lumber cut has run 
to one inch. To test this point, the admin- 
istration has called for bids on 2,000,000 feet 
to be sawed to order at Winchester, N. H. 
Sixteen leading wooden box concerns and 
wholesale distributors have been invited to bid, 
and the purchaser may specify the approximate 
amount of each thickness from inch to 2% inch 
into which the logs will be sawn. From the 
sale, the administration must aim to fully repay 
the Federal Government loans on logs. The 
minimum offer which will be considered is 
$23.20 per thousand feet, mill run, for square 
edged lumber, and $20 for round edge. This 
Winchester lot of logs has been graded as 3.3 
percent No. 1, 10.4 percent No. 2, and 86.3 
percent No. 3. Round edge box grade deliv- 
ered at Boston rate points sells today at 
$16@17, which is equivalent to an f.o.b. mill 
price of $13@14. 

Leading intercoastal distributors here are dis- 
turbed by persistent reports from their West 
Coast correspondents as to the possibility of a 
strike of lumber handlers in late September. 
The Boston union of longshoremen is under a 
contract which does not expire until Jan. 1, 
but a spokesman for it said today that it might 
be necessary to call out several thousand work- 
ers at Boston if a strike order is issued by the 
International Longshoremen’s Union. 


WEST COAST WOODS—Unsold lots of fir 
dimension and boards at all New England 
terminals are at the lowest point in recent 
years. This is strikingly true at the Boston 
docks. Orders booked for direct mill ship- 
ment have already absorbed all of the ship 
space available well into October. Offices 
here anticipate heavy receipts through the 
remainder of the year. Receipts at Boston 
docks in August to date are just short of 
5,000,000 feet. Mill shipment orders of fir 
dimension are booked at the $8 to $8.50 dis- 
count from page 16 of List 32, with most 
sales at the former figure, and, of desirable 
parcels in transit and to arrive in one to 
three weeks, there have been sales at the $7 
discount. Few distributors have any boards 
to offer, and prices have advanced $2@2.50 
from June and early July. Several offices re- 
port that all transit lots of dimension lHsted 
to arrive before Sept. 15 have been sold. 
There are scant offerings of hemlock dimen- 
sion, and discount has dropped to $10@10.50. 
In May and early June the discount to deal- 
ers at Boston docks was $12.50@13. 

EASTERN SPRUCE—A number of Maine 
mills have exhausted their log supply, and 
are down for the rest of the season, and 
there is little sales pressure by Canadian 
mills, as their log supply is limited and sales 
of spruce deals to the English market at at- 
tractive prices, places them in a strong price 
position. The Maine mills are catching up 
with their order files, and are accepting new 
business for delivery after Sept. 15. Prices 
hold steady. The 2x3-inch dimension is unft- 
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formly held at $30, 2x4- and 5-inch at $31, 
with the 4x8-, 6x8- and 2x9-inch at $36, and 
up to $40 for the 2x10- and 12-inch. The 
same sizes in random lengths are $1@2 lower. 
Dry boards are well sold up and active, with 
the 4-inch stock boards at $31, 6- and 7-inch at 
$35, and up to $40@41 for the 10- and 12-inch. 
The 2- and 38-inch bundled furring holds at 
$28.50 @ 29.50. 


LATH AND SHINGLES—Sales of lath are 
limited to part carloads with lumber, at the 
uniform price of $3.50 for the 1%-inch, and 
$4@4.25 for the wider size. Eastern white 
cedar shingles are firm and active, particu- 
larly in lower grades. Delivered at Bos- 
ton rate points, the extra’s are quoted per 
square at $4.15; clears $3.75@3.85; 2nd clears 
and clear walls at $3@3.25, and extra No. 1 
at $2@2.10. The yards are buying West 
Coast red cedars freely, with delivered prices 
at New England points still low, and shingle 
mill price position quite out of line with 
that of the long-lumber mills of the West 
Coast. For some reason, the popular British 
Columbia brands are seeking a market at 
prices 5 to 15 cents per square under the 
Washington offerings. The 18-inch Perfec- 
tions are offered at $4.80@4.90, with the 16- 
inch 5X No. 1 at $4.42@4.47, No. 2 at $3.62@ 
3.72; No. 3 at $2.97@3.12. Local stocks brought 
in by water go to the dealers in small lots at: 
Perfections $5@5.10; 5X No. 1, $4.50@4.60; 
No. 2, $3.90@4, and No. 3, $3.20@3.30. 


PINE BOXBOARDS—tThe tendency of the 
independent operators to follow the lead of 
the timber salvage officials in ordering that 
all hurricane-felled logs be reduced to square 
edge lumber has resulted in scant offerings 
of round edge for the box shops. The shops 
are buying sparingly, and for inch round 
edge are paying $16@17 delivered at Boston 
rate points. At the mills, f. 0. b. prices range 
all the way from $11 to as high as $15. The 
supply of square edge is ample and competi- 
tion is keen to produce a wide price varia- 
tion. No. 3 common inch is held at the mill 
at $33@35 for the 6- to 10-inch, with the 
No. 4 common at $27@30. There are pres- 
sure offerings at $2@4 below these figures. 


EASTERN HARDWOODS—Sales of thick 
maple to the wood heel shops have gained 
but little thus far in August, but as stock 
held over from last season melts, there will 
be a rush for late season deliveries, which 
the mills may not be able to supply, as the 
log input is far below normal, and steadily 
increasing orders from the furniture factories 
and woodworking plants for both maple and 
birch threaten early exhaustion of log re- 
sources. FAS inch maple is well sold up and 
firm at $83@85, with birch about $5 less. The 
2-inch heel maple in long plank, to grade 
No. 2 common and better, kiln dried, sells at 
$70@73, with the 2%-inch $2@3 higher. The 
short, cross-cut 2-inch, with no defects cut 
out, is offered at a range of $75@78. 


NEW YORK, N. Y. 


In local lumber circles, chief interest centers 
upon the strong position held by the inter- 
coastal distributors of West Coast fir, which 
since late June has developed into an almost 
complete clean-up of spot stocks stored at 
terminals, and the sale of practically every 
transit lot that is scheduled to arrive here in 
the next thirty days. The result of this freer 
movement has been a tightening of ship space, 
and the local offices report that all available 
space through September has been taken, 
though vessel rates remain at $14. The “fly 
in the ointment” that may seriously inter- 
fere with the orderly movement of lumber 
from the coast through September is the threat 
of a longshoremen’s strike. Since June 1 
the local market has been brought into per- 
fect balance, as spot supplies have melted, 
and sales to the yards have taken the form 
of round-lot schedules for August and Sep- 
tember loading at mills. The discount basis 
to dealers for delivery at the local terminals 
has moved from as much as $10, with 
most sales at the $10.50 discount from page 
16 of the West Coast list 32 on June 1 to 
the prevailing discount of $8, with an occa- 
sional sale at $8.50 off. While this gain of $2 
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in delivered prices for fir dimension merely 
covers advances at the production end, avail- 
able supplies in the local market are so 
small as to hold the price list to dealers in 
a steady to strong position. Spot transit 
lots as they arrive have been snapped up 
promptly at discounts as low as $7. The 
discount for hemlock dimension ranges 
$10@10.50, with very little stock available 
at mills. The local docks are clear of boards, 
and parcels arriving this week have found a 
prompt outlet at $27.50 for No. 2, and $24.50 
tor No. 3; there is no difficulty in moving 
spot lots or near-by transit parcels at these 
figures. 

Eastern spruce has gained in sales volume 
thus far in August, as the waterfront yards 
round out their assortments for fall trade. 
Cargoes of dimension, random and boards 
from the Provinces have sold as offered, and 
the ruling price for dimension has been 
$30.50@31, with the random sizes $1.50@2 
lower. In carload lots delivered at Harlem 
River points, the small dimension sizes 
are active and firm at $30@32, up to $39@41 
for the 2x10- and 12-inch. There are no fresh 
lots of spruce lath arriving, but from stor- 
age in small lots they are available at 
$3.50@4. Due to the general scarcity of 
coarse boards of all species, spruce sales have 
been active, and prices are firm at $35@37 for 
the 6- and 7-inch rough, and $31@33 for the 
dry and dressed 4- and 5-inch. Many east- 
ern mills have already sawed their limited 
log supply and are out of commission for the 
season. The English market continues to 
draw heavily upon the Provincial mills for 7-, 
9- and 11-inch deals for use in the construc- 
tion of war material factories. 


Baltimore, Md. 


NORTH CAROLINA PINE—B usiness is 
more or less spotty. Home building, con- 
tinued on a fair scale, but fails to make up 
entirely for curtailment in the larger opera- 
tions. Box manufacturers are using less 
lumber. Production is much lessened by 
floods. Prices tend upward. 

LONGLEAF PINE—Business in larger sizes 
appears to have slackened, but quotations are 
well maintained. Stocks are just about large 
enough to take care of needs. 

WEST COAST WOODS—The distributors of 
fir, spruce, ponderosa pine and other stocks 
report an expansion in sales, and quotations 
have stiffened. Shipments are coming for- 
ward with less delay than before. 

HARDWOODS—Among items which have 
risen in price is oak flooring with a gratify- 
ing advance, while various other divisions 
also show a stronger tone. The foreign move- 
ment appears to be somewhat better. 


Norfolk, Va. 


NORTH CAROLINA PINE—Hot weather 
has tended to slow up operations in woods 
and at mills, and rains in many sections of 
the South have been frequent and heavy. A 
number of mills are cutting all the lumber 
they can before Oct. 24 when a higher wage 
rate and shorter weekly hours go into effect. 
Production has increased recently at a 





number of mills, but many small operators 
have been forced out of the picture. Some 
large mills are buying at low prices the out- 
put of nearby circular mills that produce 
good stock. There has been a fair demand for 
mixed lots in better grades, dressed, for both 
truck and car shipment, but many large mills 
are behind on mixed orders, because of lack of 
certain widths and difficulty in seasoning 
lumber. Prices are strong. There has not been 
very much demand for box lumber. Retail 
yards are not much interested in stock box. 
There has been some improvement in demand 
for air dried roofers and small dressed fram- 
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ing in mixed carlots, and their prices are 
stronger. Georgia mills taking Main Line 
rate quote 6- and 8-inch roofers at $17@17.50, 
and 10- and 12-inch at $16@16.50. Carolina 
mills are about in line, some asking a pre- 
mium on 8-inch, very scarce in many sec- 
tions. There has also been a better demand 
for 4-inch dressed, as well as dressed and 
resawn, and it also has advanced, by 50 cents 


to $1. 
Buffalo, N. Y. 


Most sections of the lumber market are dls- 
playing a stronger tone, for there has been 
an increase in demand, while bad weather in 
the South is cutting down receipts from that 
section. The prospect of higher mill costs 
is also causing a firming up in prices. South- 
ern pine roofers and other common _ grades 
have lately advanced, and West Coast woods 
are stronger. Trade in the various woods is 
fair, but is restricted by vacations. Building 
figures in numerous localities are running 
ahead of those of a year ago. 


HARDWOODS—A stronger tone is mani- 
fest, particularly in gum, Sap gum FAS 4/4 
has lately been advanced, and not much is 
available for immediate shipment. Numerous 
mills in the South have closed down because 
of rains and floods, and operations generally 
are affected. Oak and maple flooring are dis- 
playing an*upward tendency. Trade is fair, 
though curtailed by the vacation season. 

WESTERN PINES—Higher prices are be- 
ing recorded. No. 2 Ponderosa pine inch and 
thicker, 8- and 10-inch widths, has been ad- 
vanced $1 by a number of mills, while 5/4 
and thicker No. 3 common is up 50 cents. The 
mills are restricting their shipments of scarce 
items to small amounts per carload. Idaho 
pine is strong, No. 2 common is up $1 and 
No. 3, 50 cents. Threatened labor troubles 
are said to be part of the reason for higher 
prices. Trade is fair. 

NORTHERN PINE—Demand is on about a 
seasonal basis, with dealers buying mostly 
for immediate needs. Demand for the lower 
grades is somewhat curtailed because of low 
prices prevailing for farm products. 





Edge-to-Edge Stacking Increase 
Kiln Capacity 40 Percent 


SPOKANE, WASH., Aug. 21.—The Long Lake 
Lumber Co., here, recently modernized its kilns. 
It has four modern Moore cross-circulation kilns 
and a drying capacity of over one and one- 
half million feet of properly dried lumber a 
month, 

The tight edge-to-edge piling now used in 
stacking lumber gives it 40 percent greater dry- 
ing capacity. The fast uniform air circulation 
means a fast drying rate, and quality drying on 
low temperatures. Each of the new kilns is 
equipped with a Moore Master recorder-con- 
troller which gives the company accurate control 
of the drying elements in all parts of the kiln. 
The Long Lake Lumber Co. has large timber 








Here are the kilns of Long Lake 

Lumber Co., of Spokane, Wash., 

which, by modernization that pro- 

vided for closer stacking, had 

their capacity increased 40 per- 
cent 





holdings in eastern Washington and northern 
Idaho, consisting of Idaho white pine, Ponder- 
osa pine, fir, larch, spruce and western red 
cedar. It specializes in the manufacture of “Pre- 
cision” frames, lumber, mouldings, lath and cut 
stock, also trim which is paper-wrapped, car- 
ton-packed and cut to length—a Long Lake 
feature. All lumber is double end trimmed and 
stamped. J. M. Brown is president, E. C. Wert 
is vice president, and D. E. Brown is secretary 
and manager of Long Lake; W. J. Johnson is 
sales manager, and John Bovie is kiln operator. 


55 





Long Leaf, 


Means Long Life 
for buildings in 
which it is used 


Strong and straight, clean and 
bright, Wier Long Leaf is a top- 
quality product, precisely manu- 
factured. Recommend and sell 
it for ALL structural uses. Its 
surpassing value, its wearing 
and enduring qualities, have 
been proved through years and 
years of use. Our Wiergate mill, 
largest in Texas, has finest manu- 
facturing equipment and pro- 
duces highest quality of Long 
Leaf Pine. It's good business to 
supply your customers with this 
BETTER lumber. 


Aristocrat of Structural Woods 





Appalachian 


HARDWOODS 


Lumber of distinguished 
beauty and serviceabilty 


We specialize in Oak and Poplar. 


Soft-textured high-quality Appal- 
achian lumber, well-manufactured. 
Careful attention to inquiries and 
orders, Let us hear from you. 


WILDERNESS 
LUMBER CO. 


NALLEN, W. VA. 


CHAPMAN & DEWEY 
LUMBER COMPANY 


Memphis, Tenn. 


Manufacturers of high grade 


OAK FLOORING 


AND 


HARDWOOD LUMBER 


from famous St. Francis Basin 


Wire for quotations. 
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Portland, Ore. 


WEST COAST WOODS—The local lumber 
market is generally more active than at any 
time this year. Prices are firmer to higher, 
and mills are operating, in some instances, on 
increased schedules, 


INTERCOASTAL—The East Coast market 
is especially brisk. Lumbermen- report 
heavier bookings and orders in the face of 
a threatened Pacific coast waterfront tie-up 
Sept. 30. Orders cover a wider range of spe- 
cifications, and firm bookings are heavy for 
all of September. Ship space is now very 
tight, as forecast more than a month ago. 


CALIFORNIA—Orders are the best thus far 
this year, and tidewater clearances for the 
next month or more will be heavy. Demand 
is active to fill current and forward needs. 
There appears somewhat less hand-to-mouth 
buying recently. 


RAIL—The rail market is more active than 
for some time, and local and nearby business 
is fairly brisk. The railroads themselves, 
however, are not in the market as heavily 
as had been expected. 


FOREIGN—The movement to European and 
Asiatic outlets is a minor factor. Prices are 
firm. 

- e 
San Francisco, Calif. 

INTERCOASTAL TRADE—A heavy influx 
of bookings now in evidence is resulting in 
consideration of placement of extra vessels 
on the eastbound berth here. Current strong 
seasonal offerings are believed partly due to 
anticipation of coastwise tie-up, on account 
of labor troubles this fall. 


LUMBER AND BUILDING MATERIALS 
SALES—Retail lumber and building materials 
sales in California during July, 1939, showed 
a decline of 0.8 percent from the same month 
last year; retail furniture sales were 2.5 per- 
cent greater than for July, 1938. Los Angeles 
retail lumber and building materials sales 
for July were off 5.4 percent from same 
month last year; furniture sales were down 
0.1 percent from year ago. San Francisco 
retail lumber and building materials sales 
during July were 5.6 percent below last 
year’s; furniture sales for July were at same 
level as last year’s. 


BUILDING—tThe volume of construction in 
southern California during July declined 
sharply from the level of previous months, 
according to Security-First National Bank 
monthly summary. The principal cause of 
this reduction is believed to have been the 
strike at lumber mills and yards which lasted 
six weeks, ending in late July. The value 
of permits issued is estimated at $15,750,000, 
as compared with $17,643,000 in June, and 
$14,249,000 in July a year ago. Deducting 
$1,867,000 permit for the new Los Angeles 
Working Post Office from the July figure, but 
allowing for the normal seasonal decline at 
this time of year, it is noted that the volume 
of new construction authorized during the 
month declined nearly 14 percent. 


LUMBER SHIPMENTS—Lumber shipments 
from the Columbia River, Puget Sound, and 
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Market News from Am 


Oregon-Washington coast during the first six 
months of 1939 totaled 577,816,000 feet, ac- 
cording to a recent tabulation. The Atlantic 
Coast was principal point of destination from 
each of these ranges; the Orient was next 
largest market. 


Seattle, Wash. 


WEST COAST WOODS—With many forest 
fires blazing, some of which are large and 
endangering green timber, production is pro- 
ceeding under slow bell. Twice within a two 
weeks period, the State forester has ordered 
all logging to cease; the first shutdown lasted 
three days, and the second is scheduled to 
last two days. 

RAIL—Demand continues good, with prices 
practically the same as those of a fortnight 








One of the most interesting sights near the Norris 
Dam in Tennessee, is the 18th Century grist mill 
which is shown in operation above. The tiny moun- 
tain stream seen at the left is partially deflected 
over the wooden spillway to form overhead driving 


power for the giant all-wood wheel. As a side- 

light of the Norris Dam trip, the mill is constantly 

being shown to tourists from every State in the 
Union 





ago. Mills have good order files. Stocks are 
badly broken, and it is hard to complete load- 
ing of many mixed cars. Bulk of demand is 
for yard stock for the middle West but con- 
siderable eastern business has developed. 
Some say present buying represents a rush 
to cover in event of probable strikes this 
fall. There are no_ surpluses. A little 
stronger demand would advance prices. 
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INTERCOASTAL—Movement is beginning 
to quiet down, all the larger buyers having 
bought stocks thought necessary in event 
of a marine strike. Prices continue strong, 
and are up 50 cents as compared to those of 
a fortnight ago. No. 1 dimension is the 
strongest item, and stocks of this grade are 
low. Ship space is rather scarce. 


CALIFORNIA—Southern buyers are fairly 
well stocked. Larger buyers have mostly 
completed purchase of stocks sufficient to last 
them over a strike period. Large quanti- 
ties of shingles are still on the docks but 
they are expected to move into consumption 
rapidly. California prices went up 50 cents 
during the past two weeks. 


EXPORT—Higher prices tend to hold off 
United Kingdom buying. There is consid- 
erable activity in United Kingdom and South 
African markets, stimulated by threats of a 
strike. Chinese business is slow as a re- 
sult of Japanese restrictions. Hawaiian trade 
continues good. 


WESTERN RED CEDAR LUMBER—Good 
demand is encouraging manufacturers. Stocks 
are none too big, and wide clear is in low 
supply. 

SHINGLES—Demand continues slow, except 
for No. 1 perfections, which are oversold. 
Stocks of all items of Nos. 1 and 2 shingles 
have been declining for several weeks, while 
those of No. 3 have been increasing. Per- 
centage of mills operating is larger. Prices 
continue the same as a fortnight ago. 


LOGS—Prices are unchanged and firm. 
Forced shutdowns will lower inventories. 


Minneapolis, Minn. 


NORTHERN PINE—Sales and shipments 
continue to exceed those up to this time last 
year, with production about two and three- 
quarters of a million feet less than in 1938 
for the same period, so both sales and ship- 
ments are above production, with the result 
that mill stocks are being reduced, at a 
season when the mills usually are building up 
reserve supplies. Northern Pine Manufac- 
turers Association figures show that mill 
stocks are lower than on the corresponding 
date in 1938 by about 14 percent, with un- 
filled orders calling for 15 percent more lum- 
ber than at the same time a year ago. Re- 
tail yards are continuing to lead in the de- 
mand, with rush shipment of mixed lots 
usually stipulated, but they are showing 
little inclination to stock up for the future. 
Retailers are in the market constantly. Prices 
are firm. 


NORTHERN WHITE CEDAR—The North- 
west’s bumper corn crop is resulting in 
greatly increased orders for crib material. 
Northern white cedar poles are used exten- 
sively for cribs, and much new storage space 
is needed this year because a large propor- 
tion of last year’s crop is still in cribs under 





You'll find it pays to handle TREMONT FLOORING 
Flooring of Beauty, Durability, Lasting Good Looks 






Tet 


TREMONT FLOORING is the kind that wins 
the praise of builders and builds good will 
for dealers. Flooring of Forked Leaf White 
Oak, Cherry Bark Red Oak and choice 
selected Beech—scientifically kiln-dried, ac- 
curately manufactured, beautiful grain and 
color, surface silky smooth. Let Tremont sup- 


EMON 


REMON N] 





ply your needs in Short Leaf Yellow Pine, 
Cypress, Oak, Gum, Hickory, Tupelo, Mag- 
nolia, Elm and Ash. Dense Short Leaf Yellow 
Pine Timbers and Dimension. Lumber of pre- 
cision manufacture, always dependable. Tre- 
mont Lumber is a good seller and profit- 
payer. Mixed Cars. 


TREMONT LUMBER COMPANY 


HERBERT MOSS, 
General Sales Manager 


Rochelle, La. 
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Government seal. The demand for 38-inch 
posts is fairly satisfactory; rural telephone 
lines are calling for an increased number of 
short poles, and considerable cedar is being 
sold for highway guard rail purposes. Stocks 
in manufacturers’ hands are smaller than 
usual. 

MILL WORK—Practically all the Mississippi 
Valley mills are operating at capacity, with 
demand showing an upward trend. Much es- 
timate work is piling up, with the result that 
some sash and door factories are being forced 
to turn it down because they are not in a 
position to fill additional orders. Prices re- 
main firm and unchanged despite advances 
in some allied lines. 


Tacoma, Wash. 


WEST COAST WoOODS—Demand on the 
whole is good, and the general tone of the 
industry throughout this sector is better 
than normal. Accumulating orders point to 
an active fall, particularly for mills on rail- 
road lines. Unusually heavy orders for 
August, and low yard stocks, make the out- 
look especially encouraging. Many opera- 
tors predict that there will be no late sum- 
mer slump, and that business will continue 
to be good. Door and veneer manufacturers 
say their situation is fine, and that prices 
are good and demand is strong. They also 
anticipate an excellent fall. Log supplies are 
low, the scarcity being daccentuated by the 
fact that the State forestry supervisor was 
compelled, because of forest fires, to order a 
general closure of all western Washington 
logging camps for two days. Improved 
weather conditions have, however, permitted 
the lifting of this ban, and camps now are 
operating again. 


Cincinnati, Ohio 


HARDWOODS—-Appalachian wholesalers 
continued to complain of low prices. Flooring 
manufacturers particularly were dissatisfied. 
FAS white oak and birch were scarce items, 
and prices on these are well maintained. 
Buying of furniture factories, industries and 
planing mills is on a hand-to-mouth basis. 
Inventories at retail yards are low but they 
are not replenishing. The cabinet trade is 
improving slowly. Inquiry for small lots of 
character-marked, solid hardwood paneling 
is improving. 


SOFT WOODS—Continued rains in southern 
States combined with increased building de- 
mand served to advance prices of southern 
pine and cypress by $1@1.50 on sheathing 
and dimension. Retail purchases were mostly 
in mixed carlots. Better inquiry was re- 
ported for Douglas fir timbers and other 
Pacific coast items. Dealer inventories gen- 
erally were off ten percent. 


Kansas City, Mo. 


SOUTHWEST MARKET—Demand has in- 
creased, the most active period in several 
months being reported. Buying for residen- 
tial construction has continued and farmers 
are now taking materials for seasonal re- 
pairs. In virtually all lines stocks are 
broken, and mills are unable to fill mixed 
cars promptly. Retail yards that have been 
reluctant to make additions to their inven- 
tories, were forced into the market as de- 
mand quickened and prices strengthened. 
Rainy weather in the southern part of the 
producing district retarded logging by 
smaller mills. Activity on the part of pack- 
ers and canners resulted in a good demand 
for low grades. The need for corn cribs is 
expected to result in some additional busi- 
ness for retailers. 


SOUTHERN PINE—The most active mar- 
ket in several months was reported during 
the last ten days. Price advances averaged 
$1, and volume picked up sharply on the rise. 
Common dimension was actively sought. 
Stocks at mills continued broken, and prompt 
shipment of mixed cars was out of the ques- 
tion in some sections. 
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erica’s Lumber Centers 


WESTERN PINE—The market showed pro- 
nounced strength. Prices were a _ shade 
higher, but the significant feature was the 
elimination of recent weak spots. All items 
moved satisfactorily, factory grades to good 
advantage. 


OAK FLOORING—Buying continued heavy, 
and prices added another $1.50. Inventories 
were badly broken, with all items of 24-inch 
and principal sizes oversold by a number of 
mills. The industry as a whole was over- 
sold on Key items of select red and No. 1 
white and red. Shipments were not prompt. 


HARDWOOD—Sales and shipments again 
were in excess of production. Furniture, 
automobile and railroad buying remained on 
a limited scale. 


SHINGLES—A little weakness was evi- 
denced, due to heavier shipments by Cana- 
dian operators. Nos. 1 and 2 shingles were 
moving at a better rate than other grades. 


DOUGLAS- FIR—Shipments have been de- 
layed because of broken stocks. There is a 
shortage of some items of dimension and a 
few uppers, especially in D grade. Prices 
have remained unchanged. 


CYPRESS—Stocks continue in good assort- 
ment and shipments are moving in orderly 
fashion. Inquiries and orders are fair, and 
prices, strong. 


Houston, Tex. 


SOUTHERN PINE—The market has shown 
considerable strength, prices being advanced 
by shortlieaf mills 50 cents to $1. Demand 
has exceeded production, and a number of 
items are getting scarce, particularly 2x4- 
inch No. 2 and all items of No. 3 boards. 
Movement of upper grades has very mate- 
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rially increased. Export timbers continue 
strong, with orders for all classes available, 
and the Island demand for low grade boards 
has been exceptionally brisk. Demand for 
prime is also very strong, and most mills are 
oversold. 


SOUTHERN HARDWOODS — Many items 
are scarce, and prices are advancing. FAS 
red gum, plain and quartered oak, all items 
of cypress and FAS 4/4 magnolia are in low 
supply. Flooring oak is very scarce. Oak 
flooring is up $1@5. 


SHINGLES AND LATH—Shingles have 
shown considerable strength, and more are 
being bought. Pine lath stocks are low and 
prices are advancing. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—Conditions in 
the hardwood industry have improved pro- 
gressively during the last few weeks, and 
are better now than at any previous time 
this year. Prices are up $2 to $3 on most 
items. Even oak for flooring is said to be 
up around $2, although buyers deny this. 
Practically all consuming industries have 
come into the market, with furniture manu- 
facturers the heaviest buyers. European buy- 
ers were taking large quantities of hard- 
woods, principally white oak. Among do- 
mestic consumers, sap gum has been in 
heaviest demand. Red gum is wanted, but 
is difficult to find. Poplar has been bought 
extensively. Mill inventories have been re- 
duced week by week. 


HARDWOOD FLOORING — Manufacturers 
report the sale of 12,305,000 feet and 9,635,000 
feet in the last two weeks, respectively, from 
a normal capacity output of 16,500,000 feet 
weekly. Production has remained around 
8,000,000 feet, with shipments slightly less. 
Prices are up $2 to $4 from those obtaining 
two or three weeks ago, but manufacturers 
say that they have issued no new price lists. 
Stocks of hardwood flooring in the sheds of 
manufacturers are 20 percent less than they 
were on Feb. 1. 





and milling. 


ESSCO Southern Pine 





The better your acquaintance with ESSCO Precision 
Lumber the better your liking for it. Here is sustained 
quality and unfailing reliability. 


Through 60 years of lumber progres the ESSCO line has 


reached its present leadership. This lumber is refined 
and perfected by the most modern methods of seasoning 


And for years to come ESSCO Precision Lumber at its 
best will continue to be available—at Fisher, Clarks and 
Monroe, Louisiana, and at Pine Ridge, Oregon. 


ESSCO Southern Hardwoods 
ESSCO Ponderosa Pine ESSCO West Coast Woods 
ESSCO Oak Flooring 





EXCHANGE SAWMILLS SALEs Co. 
1111 R. A. Long Building, 


KANSAS CITY, MO. 
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NATIONAL PRODUCTION, SHIPMENTS and ORDERS — S 


WASHINGTON, D. C., Aug. 19.—Following is the National Lumber Manufacturers’ Association’s report for two weeks ended Aug. 12, and 
for thirty-two weeks ended that date, covering mills whose statistics for both 1939 and 1988 are available, and percentage comparison with 
Statistics of identical mills for the corresponding period of 1938: 














cons 
Av. No. of 
TWO WEEKS: Mills Production Percent Shipments Percent Orders Percent pers 
ini Ri eile Rpte. 1939 of 1938 1939 of 1938 1939 of 1938 of le 
AER Ee AL © 426 460,464,000 108 484,173,000 113 511,707,000 122 expe 
EY ME icine sebksratdaceenea ween 80 12,290,000 157 14,568,000 117 15,999,000 145 large 
SEEGER TT TE TO 490 472,754,000 109 498,741,000 114 527,706,000 123 vey 
aa eae aiden Aitie2 t aeastat 79 18,258,000 93 18,234,000 100 24,212,000 121 quar 
THIRTY-TWO WEEKS half 
Total Softwoods ................ccceccccuucs 427 6,341,870,000 122 6,598,995,000 115 6,748,916,000 114 map! 
Total Hardwoods ........................... 88 205,887,000 95 250,662,000 137 '252,762,000 137 total 
EE it vier s vnewkin cd $40 as6ssan oaks 497 6,547,757,000 121 6,849,657,000 116 7,001,678,000 15 resid 
Wy NE so bc cia dcdiceeesds<...c.... 79 255,331,000 109 268,947,000 111 273,815,000 99 owin 
trial 
Reta 
. . 4 4 4 are i 
Relation of Unfilled Orders to Stocks Southern Pine Statistics with 
3 4 , : . [Special telegram to AMERICAN LuMBERMAN] view 
WasuincrTon, D. C., Aug. 21.—Following is statement of nine groups of identical mills and New O ny a ta whic 
two groups of hardwood flooring plants of unfilled orders and gross stock footage on Aug. 12: EW USLEANS, LA., AUG. 55S ONOWmME 1s a durir 
sage psa Hn seneamindn ay Pat 2 — southern pine mills cael 
Mills 1939 1938 1939 1938 or two weeks ended Aug. 19: hard 
Total Softwoods ...............- 417 768,776,000 661,501,000 3,644,019,000 3,709,000,000 Average weekly number of mills, 122; Aug. 
Total Hardwoods ............... 77 51,212,000 48,175,000 (306,062,000 ‘(351,117,000 Units,; 105 eS oo 
DOOR BE oo ences cccssceseess 480 819,988,000 709,676,000 3,950,081,000 4,060,117,000 ' Suctien®.. the stocl 
Total WICOTINE 2... cccccccccceces 90 52,328,000 70,018,000 89,669,000 94,969,000 fm igh neg production®... 61°940°000 inade 
ee pcan wee conus 65,814,000 reasc 
CE WIND bcenes ca vicenaeuns 76,953,000 curre 
Wy estern Pi S Number of mills, 117; Units,; 100 pract 
ne ummary On Aug. 19, 1939 m vi 
PortLanp, Ore., Aug. 19.—The Western Pine Rapeit <2 on even ot 206 nities Weer wae eee as 
Association reports as follows on operation of ey Aug. 12, 1989 Aug. 18, 1938 *October, 1935, to October, 1938. bse 
; b by : : 2 n e orders... ° 9 ° ’ FA “QL ” ho 
identical Inland Empire and California mills jn aa 1,542'360,000 1,542°559,000 tUnit, is 309,000 feet of “3-year average aliiee 
during the two weeks ended Aug. 12. oe 
Report of an average 113 mills: Report of 113 identical mills: Bu 
Total for 2 Weeks Ended -——Total for Year——, cons! 
Aug. 12,1939 = Aug. 13, 1938 1939 1938 July Sash, Door and Frame 1939 
Production ...... 161,618,000 157,719,000 Production ...... 1,905,743,000 1,550,563,000 ‘ 1938. 
Shipments _..... 147,583,000 152,428,000 Shipments .......2,040,966,000 1,832,479,000 Production 
Orders received... 159,972,000 142,168,000 Orders .......... 2,051,696,000 1,912,795,000 


Production of stock sash, doors and frames 
during July was 2 percent heavier than in 
June and 2 percent — jy = — 

ing to information release y the Nationa 
MODERN e BEAUTIFUL ad ECONOMICAL ee Manufacturers’ Association. 

The association’s index which measures the 

weekly production rate was 55.1 for the first 


W efe VA A seven months of 1939, against 39.2 for the cor- 
- responding period of last year. 








a 





Solid Philippine Mahogany Wall Panelling Maritime Commission Rules on or 
Rate Making Practices can | 
;: ; San Francisco, Cauir., Aug. 21—A _ sup- 
A Sensational New Product That Sells On Sight | 34%, F*sxcrsce, Cary Aug. 21-4, sup 
time ee clarifies — of — JOH 
. . in matter of services, charges, and prac- 
Write for Samples and Literature tices of carriers in the eastbound intercoastal 
transportation of lumber and related articles. A. E 


Cadwallader-Gibson Co. Inc., 3628 E. Olympic Blvd. Los Angeles, Calif. The commission concluded that provisions } 


of bills of lading, affecting transportation rates 
and value of the service, are not effective unless 
incorporated in the carrier’s tariff. The un-- 

loading of the ship, according to the report, is _ 
a common carrier duty, and, when the owner 





of the goods performs such a service, compen- 
sation therefor should be published in the car- 
rier’s tariff as an allowance. The finding is 
made that tender of intercoastal lumber for 
delivery at end of ship’s tackle under tackle- 
to-tackle rates is not unreasonable, and that 
the carrier is under no legal obligation to pub- 
lish charges for services beyond ship’s tackle 








” when it does not undertake to perform such 

Order a set of our Planer and Jointer Knives and see services, 6 
how they compare under actual service conditions. The sepert step holds. thet when a terminal 
Sait ws ee ee : assumes the duty of delivering lumber to the 
SPECIAL: wood to Spans am will qusie yen ae oe consignee, its charges, rules and regulations 
give you earliest date of delivery. should be published and posted, and changes 
[High Speed Stee! Knives and Moulding Cutters for the Woodworking Industry) should not be made except on adequate notice. 





The — of rates in any other man- 
ner is found to be an unreasonable practice. 
T AY LOR is The supplemental order was outgrowth of 
’ STILES & COMPANY RIEGELSVILLE, N. J. a general investigation instituted on Commis- 
WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis, Mo. sion’s own motion. Hearings were held in 
Seattle, Boston, New York and Norfolk. 
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Survey Reveals Gains in Lumber Consumption 


WASHINGTON, D. C., Aug. 22.—Total lumber 
consumption in the first half of 1939 was 19 
percent larger than that for the same period 
of last year, and the total for this year is 
expected to be between 10 and 15 percent 
larger than the 1938, says the Lumber Sur- 
vey Committee in its report for the second 
quarter. Orders for oak flooring in the first 
half of 1939 gained 5 percent, and those for 
maple flooring, 26 percent, over last year’s 
totals. To large gains in the building of 
residences, especially low-cost homes, is 
owing the stimulation of demand, for indus- 
trial purchases have been only moderate. 
Retail lumber stocks, says the Committee, 
are about the same as those of a year ago, 
with yards buying only as needs arise. In 
view of this fact, it concludes, mill stocks— 
which showed a decline of nearly 5 percent 
during the first half of this year, softwood 
stocks having increased 1.5 percent and 
hardwood stocks declined 6 percent, and on 
Aug. 1 were 8 percent lower than on the 
same date last year—are moderate, with 
stocks of some items, and in some regions, 
inadequate. The Committee recommends a 
reasonable production program, in line with 
current demand, and continuation of the 
practice of inter-mill exchanges; also that, 
in view of the fact that issuance of its re- 
ports seems to have facilitated a more or- 
derly movement of lumber, they be contin- 
ued, as of advantage to industry and public 
alike. 


Building—In the 37 eastern States, total 
construction valuation in the first half of 
1939 was 31 percent above the figure for 
1938. Residential contracts awarded were 


50 percent above last year’s, but take little 
account of large gains in farm consumption 
of lumber. Residential floor space was 58 
percent above last year’s. Building permits 
issued by about 2,000 cities had a 30 percent 
higher valuation than those for the first half 
of 1938; and on the basis of its reports the 
Bureau of Labor asserts that residential 
building showed a gain of 47 percent, with 
a gain of 45 percent shown in the number 
of dwelling units provided. 


Industrial Consumption — Railroad pur- 
chases were relatively small in the first half 
year, but orders for new freight cars were 
13 percent above the totals for the same 
period of last year. Carloadings gained only 
8 percent above last year’s level; large in- 
creases in railroad purchasing await Con- 
gressional action. Box lumber consumption 
rose about 8 percent above last year’s in the 
first half. The furniture industry reported 
that its sales for the first half of 1939 were 
30 percent above the 1938; and the industry’s 
demand for lumber was appreciably better 
than last year’s. The automobile industry 
has scheduled a step-up of 35 percent in its 
annual car production, and there has been 
some improvement in its lumber buying. 
Business with other industrial users has been 
moderate. 


Foreign Trade—In the first half of 1939, 
lumber exports were 6.7 percent greater than 
the 1938, but those of logs dropped 1.2 per- 
cent—the net gain in the combined total 
being 5.8 percent. Softwood exports gained 
3.7 percent, and those of hardwoods, includ- 
ing flooring, 15 percent. Exports to the 
Orient gained about 30 percent, and those to 


the United Kingdom, 46 percent, in both 
cases from low levels; but there were de- 
clines of 33 and 18 percent respectively in 
exports to South America and Canada. Im- 
ports of lumber, including sawed cabinet 
woods, gained 40 percent, and log imports 
gained 72 percent—the increase in the com- 
bined total having been 47 percent. Soft- 
wood lumber imports gained 41 percent, and 
hardwood, 36 percent. There was a gain of 
42 percent in imports from Canada, in sharp 
contrast to the decline in exports to it. 


Prices—Wholesale lumber price index of 
the Bureau of Labor Statistics (1926 = 100) 
in June, 1939, was 90.7 percent, compared 
with 88.7 in that month last year. Southern 
pine mill price average for all grades and 
dimensions was $24.39 in July this year, 
compared with a 1938 low of $21.33 in June. 
Average West Coast price in June was 
$19.50, compared with $18.88 in June last 
year. Average of hardwood prices, 37 key 
items, on Aug. 1 was about one percent 
above that of a year ago. 


Production—In the first 30 weeks of 1939, 
lumber output gained 21 percent over the 
1938 figure, with shipments and bookings 
respectively 5 and 7 percent above current 
production. Oak flooring production rose 
10 and maple 18 percent above the 1938 
levels. 





A Fire Ficuters’ memorial to the 15 men 
who lost their lives in the Blackwater fire on 
the Shoshone National Forest two years ago, 
which was constructed by the CCC, was 
dedicated Aug. 20 at Cody, Wyo. 











VIRGIN PINE and HARDWOODS | 


When you order from Angelina you can KNOW the lumber 


eee os oe 5 is of surpassing quality and dependable value. 
you will get it promptly and in good condition. 
. Ash, Cypress, Gum 


Short Leaf Yellow Pine, Oak, Gum, 


CHICAGO REPRESENTATIVES: 


=, *.. SHOOK LUMBER COMPANY, 
. Franklin 8t., Chicago, Ill. 


ghd and Industrial Sales 


A. B. peateeees LUMBER COMPANY, 
Washington St., Chicago, Il. 


‘ue and Car Material 


Veneer. . 
"You 
Pickets, Lath, Woven Wire Picket Fence. 
orders will receive careful attention. 


- Dimension, Finish, Casing. Base, Mouldings, Oak 
and Maple Flooring. Oak and Gum Trim, Hardwood Items, 


_, Sudden 
* Service 


Your inquiries and 





Angelina County Lumber Company, Keltys, Texas 


KURTH LUMBER MFG. CO. Clarksville, Texas 


ANGELINA HARDWOOD CO. Keltys, Texas 


CONROE LUMBER CORPORATION, Conroe, Texas TROUT CREEK LUMBER CO. Kirbyville, Texas 
TEXAS OAK FLOORING CO. Dallas, Texas 





LOS ANGELES, California 
ST. PAUL, Minnesota 











Yamudo Products 


FAST, COURTEOUS SERVICE BY TRUCK and TRAIN 
Straight or Mixed Carload Shipments 


PAMUDO PLYWOOD ... DOORS... FRAMES 
MOULDINGS, SASH & GLASS. . 


KANSAS CITY, Kansas 
CHICAGO, Illinois 


PACIFIC MUTUAL DOOR CO., 


Se 


. WALL BOARD 


BROOKLYN, New York 
NEWARK, New Jersey 


NATIONAL DISTRIBUTION 







WAREHOUSES 


For Orderly 
Distribution 
to the trade 


BALTIMORE, Maryland 


TACOMA, 
WASHINGTON 
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Newsy Notes of Persons and Places 


and OFFICE 








The office of Walter A. Robinson, Indiana- 
polis, Ind., has been moved from Suite 102 to 
203 at 635 North Pennsylvania Street. 


H. H. Carson of Lenoir, N. C., has been ap- 
pointed to represent the Henry Barge Lumber 
Co., of Durham, N. C., in Virginia and the two 
Carolinas. 


Roy Seemann, formerly of Austin, Minn., has 
purchased the Osbeck Lumber Co. at Encinitas, 
Calif., and will operate the yard as the Seemann 
Lumber Co. 


H. Morton Jones, president of the R. T. Jones 
Lumber Co., North Tonawanda, N. Y., and his 
son, Douglas B. Jones, have gone on a three- 
weeks business trip to mills on Pacific Coast. 


Returning from an eastern vacation trip, A. 
R. Welch, vice-president of West Coast Ply- 
wood Co., Aberdeen, Wash., recently visited 
Los Angeles and San Francisco, accompanied 
by his wife and daughter. 


The annual picnic for employees of the Fort 
Wayne (Ind.) Builders Supply Co. was held 
at Blue Lake, Indiana, with John Suelzer, Jr., 
president, as host. The day was spent with soft- 
ball, swimming, horseshoes and boating. 


F, E. Weyerhaeuser and H. H. Irvine, both 
of St. Paul, Minn., and J. P. Weyerhaeuser, Jr., 
of Tacoma, all prominent officials of the Weyer- 
haeuser Timber Co., spent the middle part of 
August inspecting company operations at Long- 
view, Wash. 


New York State has planted 221,000,000 trees 
during the past ten years, according to a report 
from the State capitol at Albany. The trees 
cover about 221,000 acres. It is stated that some 
6,000,000 acres of poor land is in need of tree 
planting. 


R. A. Laidlaw, secretary-treasurer and a di- 
rector of the R. Laidlaw Lumber Co., Toronto, 
Ont., has been elected a director of the National 
Trust Co. He is, also, a director of the Canada 
Life Assurance Co. and the de Haviland Air- 
craft of Canada. 


John L. Beyer, lumberman of the Tonawandas 
and former mayor of Tonawanda, has filed a 
declination petition for nomination as county 
treasurer of Erie County, for which office he 
was recently selected as a candidate by the 
Democrat organization. 


Theodore C. Combs, field engineer of West 
Coast Lumbermen’s Association, Los Angeles, 
discussed the subject of the duration of stress 
characteristics of wood as related to earthquake- 
resistant design, at the annual meeting of the 
Seismological Society of America at Berkeley, 
August 9. 


Frank Morrison, Sr., pioneer Wisconsin lum- 
berman, and a resident of Ashland nearly 50 
years, observed his 90th birthday, Aug. 17. He 
has been confined to a hospital in Ashland since 
March. At the time of his retirement, Mr. 
Morrison was associated with the Stearns Lum- 
ber Co., Odanah. 


The Rockport (Calif.) Redwood Co., has 
opened a storage yard at Wilmington, Calif., to 
serve its southern California wholesale trade. 
The new yard will be stocked with standard 
yard sizes in common, upper grades, and foun- 
dation lumber which can be milled to standard 
stock patterns for prompt delivery. 


Henry Tomlinson, Houston, Tex., president 
of the Houston Retail Lumber Dealers Associa- 
tion and a prominent retail yard owner of that 
city, was a recent visitor on the West Coast. 
After visiting Los Angeles and San Francisco, 
he made a tour of some of the mills in Wash- 


ington and Oregon. He was accompanied by 


his wife and son. 


A team of horses owned by Grabbe & Kix- 
miller, Freelandville, Ind., won the horse pulling 
contest-at the Knox County fair in Bicknell, 
Ind., recently. Weighing 3,150 pounds and en- 
gaging in its first pulling contest, the team 
driven by Herbert Kixmiller pulled a sled load 
of gravel weighing 6,300 pounds for a distance 
of 23 feet, eleven inches. 


Carlton G. Davies, who for many years was 
associated with the A. C. Tuxbury Lumber 
Co., Charleston, S. C., has become a department 
executive of the Dantzler Lumber & Export Co. 
of Tampa, Fla., having charge of the concern’s 
operations in the Mobile area. He is the son 





Buys "Devil's Den" Tract of 
Timber 


AtcoaA, TENN., Aug. 21.—Bond-Woolf & Co., 
(Inc.), here, manufacturer of hardwood floor- 
ing and lumber, railroad ties and softwoods, 
recently purchased 5,000 acres of virgin timber 
in Sevier County, Tenn. The tract contains 
oak, pine and poplar. According to company 
officials, four circular mills will be installed to 
saw the newly acquired timber. It will be 








Scene in the yard of Bond-Woolf & Co., (Inc.), 
Alcoa, Tenn., where lumber is being transferred 
from stacks, directly on to a flat car to be shunted 


to the planing mill. Each of the three piles on 
the car contains 2,000 feet 


trucked green to the plant at Alcoa for season- 
ing and remanufacture. Known as the Devil’s 
Den tract, it is called one of the South’s finest. 


Bond-Woolf & Co., (Inc.), of which H. C. 
Woolf is president, operating a modern and 
completely equipped plant, has approximately 
six million feet of lumber in its yard. Handling 
facilities from the yard to the planing mill, 
allow the transfer of as much as 10,000 feet of 
lumber in thirty minutes. 
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of Fred G. Davies, vice president and general 
manager of the firm for over 25 years. 


W. F. Biederman, vice president of the Lum- 
bermen’s Credit Association, Inc., Chicago, and 
members of his family returned the past week- 
end from a three-weeks’ vacation at a camp in 
the Ozark Mountains near Waynesville, Mo. 
Mr. Biederman has vacationed in the neighbor- 
hood of the sparkling Gasconade River every 
year but three since 1908, and recommends it 
highly to his friends as a holiday spot. 


T. A. Peterman, president of the Peterman 
Manufacturing Co., Tacoma, Wash., door and 
veneer manufacturer, on August 13 received 
notification that he had become a member of 
United Air Lines ‘100,000-Mile Club.” He 
received a gold card signifying his membership, 
The club’s membership is limited to those who 
have traveled 100,000 miles or more on sched- 
uled air lines in this and other countries. 


J. Alfred Hall has been appointed director of 
the Central States Forest Experiment Station 
with headquarters at Columbus, Ohio. Dr, 
Hall, who will assume his new position Sept. 1, 
is now associate director of the California For- 
est and Range Experiment Station. He suc- 
ceeds Willis A. Baker, who resigned to become 
chief forester for the TVA. Dr. Hall received 
his Bachelor’s, Master’s, and Ph.D. degrees 
from the University of Wisconsin. 


William Clancy, III, 17-year-old son of the 
general manager of the Lumbermen’s Credit As- 
sociation, Inc., Chicago, and grandson of its still 
active founder, won three medals in a swim- 
ming meet held during the annual convention of 
the Commercial Law League of America for 
members and their families. The event was 
held in the pool of the Wardman Park Hotel, 
Washington, D. C. Young “Bill” took first in 
the crawl stroke, and seconds in the breast 
stroke and underwater swimming events. 


Frank H. Lamb, Hoquiam, Wash., logging 
equipment manufacturer, was presented with 
bronze bookends of Hoquiam’s Paul Bunyan 
and Pauline Bunyan at a banquet in the Hotel 
Emerson in Hoquiam August 14 honoring Mr. 
and Mrs. Lamb for his work as chairman of 
Hoquiam’s recently concluded Golden Jubilee 
celebration. In addition, Mr. Lamb was pre- 
sented a bronze replica of Paul Bunyan’s 
famed blue ox and Mrs. Lamb received a framed 
picture of Mr. Lamb and herself attired in the 
old fashioned costumes that they wore during 
Golden Jubilee week. The banquet was at- 
tended by 158 of the town’s citizens. 


C. T. McDonald resigned recently as resi- 
dent manager of the Kenwood Corp., Beverly, 
W. Va., to become sales manager of the saw- 
mill machinery department of the Wheland Co., 
Chattanooga, Tenn. Mr. McDonald was for 
many years associated with the Wheland Co., 
as sales representative. Replacement of saw- 
mill machinery to step up production and as- 
sure better quality lumber is growing appre- 
ciably, according to Mr. McDonald, who reports 
the following recent. sales by his company: 
Bristol Hardwood Lumber Co., Emoryville, 
Tenn., 6-foot band mill; Tidewater Red Cy- 
press Co., Idlewild, Fla., 54-inch band mill; 
Hitchcock Bros., Bend, Ore., 8-foot band mill; 
L. D. Mullins, Ft. Myers, Fla., 6-foot band mill. 





RETAIL YARD AND PERSONNEL 
CHANGES 


Ipa Grove, TEX.—J. R. Major, manager of 
the local Fullerton Lumber Co. yard the past 
four months, has resigned due to poor health. 


Marenco, Iowa.—Paul Jones has assumed 


management of the retail yard of George W. 
Cable here. He formerly was associated with 
the C. H. Westeman Lumber Co., Inc., Rockwell 
City, Iowa. 

Los AncELEs, Catir.—J. D. Murphy is the 
new manager of the hardwood department of 
the Owens-Park Lumber Co. He has been con- 
nected with the firm over eleven years. 
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Muustapt, Itt.—William C. Cochran has 
been named manager of the Millstadt Lumber 
Co. succeeding the late G. S. Hildebrand who 
had been in charge since 1905. Mr. Cochran has 
been a resident of Kimmswick, Mo. 


Kenepy, TeEx.—E. J. Bergman of Bishop has 
come here to take charge of the Kenedy Lum- 
ber Co., succeeding Ross Cowie, deceased. 


BENAVIDES, TEX.—A. D. Clarke has resigned 
as manager of the Vaello Lumber Co. here. 


BRENHAM, TEX.—W. C. Hay has been ap- 
pointed manager of the H. A. Wood Lumber 
Yard, succeeding Seth Schapper. 


FARMLAND, INp.—Glenn Pursley is the suc- 
cessor of Charles Miller as manager of the 
Farmland Lun.ber Co. 


VENTURA, CALiIF.—Roy H. Myers has re- 
signed as manager of Peoples Lumber Co. here. 


CHILLICOTHE, On10—Howard D. Boyce of 
Cincinnati has become general manager of the 
Cc. A. Hertenstein Lumber Co. He was for- 
merly associated with the Wilke Coal & Supply 
Co., Batavia, Ohio. 


McCoo, Junction, Nes.—Arthur Yost has 
come here from Lincoln to be manager of the 
J. H. Yost Lumber Co. 





Pioneer South Dakota Concern 
Is 62 Years Old 


Deapwoop, S. D., Aug. 21—The Fish & 
Hunter Co. is observing its sixty-second year 
in the lumber business this year. Lumber for 
the gold rush started the company back in 1877, 
when John Hunter brought a portable sawmill 
by ox team here from Minneapolis. The newly 
opened country, thick with timber and settling 
rapidly, looked good to the young lumberman. 

When a fire almost completely destroyed 
Deadwood in 1879, Mr. Hunter’s business 
boomed, although he did not take advantage 
of anyone by charging exorbitant prices. The 
firm name of Fish & Hunter was taken in 1883, 
when the pioneer lumberman was joined by a 
Mr. Fish. Through consolidation with other 
concerns, the company grew rapidly and 
branched out until today the local office is 
headquarters for seven yards. 





Tourists Urged to See Lumber 
Company's Operations 


San Francisco, CAuir., Aug. 19.—In a recent 
article telling of the increasing popularity of 
the Fort Bragg area for vacation motor tours, 
Irving Camp, automobile editor of the Sacra- 
mento Bee, revealed Union Lumber Co. as a 
gracious host to autoists. He said in part: 

“One of the supreme highlights of the Fort 
Bragg trip is arranging a tour to the logging 
camps on a Union Lumber Co. train. 

“After alighting from the logging train you 
are invited to eat in the company cookhouse be- 
fore hiking to the scene of timber falling opera- 
_ in the heart of the world’s supply of red- 
wood.” 





Plant to Resume Operation 
After Short Idleness 


Hogu1AmM, WasH., Aug. 19.—Announcement 
was made here this week of completion of nego- 
tiations involving transfer of all properties of 
the American Door Co. of this city to the 
newly organized Acme Door Co. The latter 
concern hopes to have the newly acquired plant, 
which has been idle for more than a month, 
operating by next week. 

The company will manufacture doors and 
furniture parts and will operate on a continu- 
ous basis, officers said. Albert Schafer of 
Montesano is president and general manager of 
the company. Dr. M. W. Brachvogel of Aber- 
deen is vice president; W. H. Abel, Monte- 
sano, is secretary and H. L. Reid of Aberdeen 
is treasurer. These officers, with Victor Bor- 
den, comprise the board of directors. Herman 
Snider, for 12 years superintendent of the 
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American Door Co. plant, will be general su- 
perintendent of the Acme plant. 

The American Door Co. properties acquired 
by the Acme Door Co. include a planing mill, 
door factory, millwork shop, dry kilns, ware- 
houses and other structures. 


A 52,613-Foot Car of Hemlock 


The Amalgamated Lumber Co., 2376 East 
7ist Street, Chicago, has come forward with 
the invoice of a large carload of lumber it 
bought recently from the Trio Lumber Co. in 
Eugene, Ore. The car was shipped to the Amal- 
gamated Lumber Co. unit in Akron, Ohio. 

The carload consisted of 52,613 feet of No. 1 
common dry western hemlock 2x4s in lengths 
of eight, twelve, sixteen and twenty feet. The 
gross weight of the carload was 148,140 pounds, 
tare weight, 56,900 pounds, leaving a net of 
91,240 pounds. 


Another Coincident to Paste in 
Your Scrapbook 


C. W. Ocker of the Curtis Companies, Inc., 
Clinton, Iowa, read a short item on page 74 of 
the Aug. 12 issue of the AMERICAN LUMBERMAN 
telling how a firm in the Northwest had loaded 
the same car and sent it to the same Chicago 
customer twice in six weeks, and mailed this de- 
partment a parallel coincident. 

Mr. Ocker reports that on Feb. 24 of this year 
the Forest Lumber Co., Pine Ridge, Ore., loaded 
a car with 5/4 No. 2 shop for shipment to Cur- 
tis Companies, Inc., applying on the firm’s order 
No. 785. On April 4, the same concern loaded 
the same car with 6/4 No. 2 shop to be ap- 
plied on the Curtis order No. 785. Now, the 
quirk comes in the fact that the elapsed time 
between the shipment of the two cars mentioned 
in the story on Aug. 12, and the one related by 
Mr. Ocker was five weeks and four days! 


Fortieth Anniversary Observed 


Larepo, TEex., Aug. 21— The fortieth anni- 
versary of the City Lumber Co. was observed, 
Aug. 15, by officers and employees of the firm. 
Customers were invited to visit its offices and 
served refreshments. 

The company was organized by Peter P. 
Leyendecker, Sr., who heads it. He is one 
of the most prominent citizens in this section 
of the State, and is a recognized leader in 
every field of activity. His company was 
started with $2,000 borrowed on collateral of 
“energy, ability and honesty,” and flourished 
from the beginning. He is assisted in the busi- 
ness by sons, Peter, Jr., vice president; Ed- 
ward, secretary; daughters, Magdalena, assist- 
ant secretary, and Alice, cashier. 














Hymeneal 


Announcement has been made of the en- 
gagement and impending marriage of Miss 
Helen Mae Moore, daughter of Mr. and Mrs. 

. G. T. Moore, of New Orleans, to Harry 
Wilson Bergland, son of Mr. and Mrs. John 
A. Bergland, also of that city. The wedding 
will take place on Oct. 8. The father of the 
bride-to-be is known to lumber and traffic 
men throughout the nation as traffic and 
conservation manager of the Southern Pine 
Association. 


DOUD-WELTY—Miss Gladys Hester Welty 
and Chester C. Doud were married at St. 
Luke’s Memorial church in Tacoma, Wash., 
Aug. 5. The bride is the daughter of Mr. 
and Mrs. G. H. Welty, of Gresham, Neb., and 
Mr. Doud is the son of Mr. and Mrs. Richard 
C. Doud, of Tacoma, his father being one of 
the operators of the Doud Bros. Lumber Co. 
in that city. The bride attended school in 
Grand Island, Neb. and the College of Puget 
Sound in Tacoma, where she was a member 
of Lambda Sigma Chi. Mr. Doud also at- 
tended the College of Puget Sound and is a 
member of Alnha Chi Nu. Following a honey- 
moon in California, the young couple will 
make their home in Tacoma. 


HILSABECK-REDMAN—The marriage of 
Miss Renata Redman to Robert B. Hilsabeck 
took place at the home of the bride’s mother 
in Hastings, Neb., Aug. 12, and the young 
couple are now on a honeymoon trip to Yel- 
lowstone and the Rocky Mountain parks. 
They will make their home in Franklin, Neb., 
where Mr. Hilsabeck is associated with his 
father in the Hilsabeck Lumber Co. 
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“THE WORLD'S 
GREATEST 
HOTEL” 


fronts the blue waters of Lake 
Michigan, on beautiful Mich- 
igan Boulevard. It is ideally 
accessible to Chicago's busi- 
ness district; and to that pro- 
fusion of wonders—industrial, 
cultural, educational, and 
entertainment—for which 
Chicago is so justly famous. 
The service is planned with 


care and discrimination. 


JOSEPH P. BINNS. 
General Manager. 
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Doings at the National Capital 


[By AMERICAN LUMBERMAN Staff Correspondent] 


MONOPOLY QUIZ ON COSTS OF 
BUILDING SPREADS OUT 


WasuHrncton, D. C., Aug. 22.—Assistant At- 
torney General Arnold, in charge of the Anti- 
Trust Division of the Department of Justice, 
is moving forward in his campaign against al- 
leged violators of the anti-trust laws in the 
building construction industry. Investigators 
have been sent into some twenty-six different 
cities throughout the country to gather addi- 
tional evidence to be used in what promises to 
be a wholesale onslaught. There are hints that 
from the standpoint of numbers of persons in- 
volved and their prominence it will prove to be 
about the biggest show the anti-trusters have 
ever staged. 

Of course, in the public statements which he 
has made Mr. Arnold has been careful to avoid 
being very specific lest he disclose the hand of 
the Department to the other side. Some of his 
statements have indicated that he was none too 
sure of his ground, but entertained high hopes 
that a mass attack would result in bringing 
down building costs. 

The latest report to trickle through leads to 
the belief that in some instances criminal in- 
dictments will be sought, perhaps in as many 
as a dozen different jurisdictions, and that even 
public officials will be involved. 


ARKANSAS ACREAGE TRANSFERRED 
TO STATE 


WasHincTon, D. C., Aug. 22.—H. H. Ben- 
nett, chief of the Soil Conservation Service, 
Department of Agriculture, has announced the 
transfer of 1,350 acres in Washington County, 
Arkansas, from the Federal Government to 
Arkansas. The area is part of the Boston 
Mountain land utilization project. It has now 
been turned over to the Arkansas Park Com- 
mission under a 50-year co-operative and li- 
censing agreement. 


SOUTH HOLDS SPOTLIGHT 
IN WAGE-HOUR MUDDLE 


Wasurncton, D. C., Aug. 21.—Federal Judge 
Louis W. Strum, Florida, has ruled that Augus- 
tus and John W. Walters, Walters Lumber Co., 
Hilliard, Fla., must face trial in criminal pro- 
ceedings anent the Wage-Hour Act. Judge 
Strum, however, denied motions by the Wage 
and Hour Division for injunctions against the 
company to prevent it from discharging four 
incompetent employees inasmuch as there was 
“no evidence on which to base a finding that 
the employees were discharged or discriminated 
against because they filed or presented labor 
complaints.” 

Approximately 20,000 violations of the Wage- 
Hour Act have been brought to attention and 
sixty court actions have been initiated by the 
Wage-Hour Division, mostly in seventeen 
States in the South and East. The $2,439,000 
allotment to the Wage-Hour Division for the 
current year has been supplemented by $1,200,- 
000, granted under the Third Deficiency Act, 
passed Aug. 5, the closing day of the last ses- 
sion of Congress. This is far short of the 
$11,000,000 which the Division estimates that it 
will need to enforce the law properly. It is 
reported that enforcement is approximately 20 
percent effective at present, and voluntary com- 
pliance much less extensive than hoped. 

At a conference with the President, arranged 
by Congressman Frank Boykin, of Alabama, 
Aug. 1, the President reiterated his opinion that 
in establishing minimum wage rates there 
should be a differential of about 10 percent in 
favor of the South because of cheaper living 
costs. It is believed that the President’s state- 
ment may result in reopening the question of 


differentials, if and when Congress gives con- 
sideration to amending the Wage-Hour Act. 
In all probability, amendment of the Act will 
be one of the main legislative problems at the 
next session. Meanwhile, many Southern oper- 
ators, facing much the same condition which 
they did during the old “Code” days, are ob- 
serving the provisions of the Act at the cost of 
depleting their investments, as they are unable 
to meet competition from the mills violating 
the Act and operate at a profit. 


SENATE ASKS FOR FACTS ON 
IMPORTS OF WOOD PULP 


WasuHinctTon, D. C., Aug. 22.—The U. S. 
Tariff Commission announces that it has un- 
dertaken an investigation with respect to wood 
pulp and pulpwood, in accordance with Senate 
Resolution 160, adopted on Aug. 1. The resolu- 
tion reads as follows: “Resolved, That the 
United States Tariff Commission, under author- 
ity conferred by section 332 of the Tariff Act 
of 1930, is directed to investigate and report to 
the Senate all facts relating to wood pulp or 
pulpwood, showing the volume of importations 
compared with domestic production and the 
conditions, causes, and effects relating to foreign 
competition, and all other facts showing the 
differences in, or which affect competition be- 
tween, the production of wood pulp or pulp- 
wood in the United States or that imported in 
the principal markets of the United States. Such 
report to be made to the Senate not later than 
Apirl 15, 1940.” 


ISSUES HANDBOOK AS GUIDE IN 
MARKETING 


WasHrIncToN, D. C., Aug. 22.—Secretary of 
Commerce Hopkins has announced the issu- 
ance of the “Industrial Market Data Hand- 
book,” a new guidebook for the American busi- 
ness man. The book contains vital information 
for establishing new sales territories, produc- 
tion quotas and marketing campaigns. It is 
the first handbook of its kind ever published 
and contains complete figures on industrial pro- 
duction, employment, value of products, cost of 
material, fuel and power, and output per wage 
earner for each of the 3,070 counties in the 
United States, with similar data for every city 
of more than 10,000 population. The figures in 
the handbook pertain to the calendar year 1935, 
the latest year for which information in this 
form is available. The Superintendent of Docu- 
ments or any district office of the Bureau of 
Foreign and Domestic Commerce will supply 
it at $2.50 per copy. 


ANTARCTIC EXPEDITION TO BE 
HOUSED IN TECO-D BUILDINGS 


Wasuincton, D. C., Aug. 18.—Bid invita- 
tions for eight prefabricated, demountable 
buildings of the Antarctic type, to house the 
base parties of the first expedition of the United 
States Antarctic Service, under the leadership 
of Rear Admiral Richard Evelyn Byrd, have 
been issued by the Washington Quartermaster’s 
Depot of the War Department. These struc- 
tures will use Teco 4-inch split-ring connec- 
tors in the trusses, which have a design load 
of 150 pounds per square foot of horizontal 
projection of roof area. The buildings, which 
will be of four types—two bunk houses, two 
workshops, two scientific laboratories, and two 
outpost buildings—have been designed by Major 
Andre L. Violante, construction division, Quar- 
termaster Corps, patterned after those so suc- 
cessfully used by the CCC, and call for the 
timber connector method of construction. This 
system has been selected because of its adapt- 
ability to transportation, and ease of erection, 


as well as to assure adequate support for un- 
usually high snow and wind loads. 

All buildings are panelized, with panels for 
the roof, walls, floors and gables. These panels 
are made up with insulation in place, and cut- 
outs are provided to give access for making bolt 
connections during erection. Panels are sheathed 
on the outside with tongue and groove siding, 
and on the interior with plywood. To save 
space, it is planned to store supplies etc. against 
the exterior of the structures, allowing them to 
become covered with ice and snow. In addition, 
these supplies will offer partial protection 
against the exceedingly high wind velocity to 
which the buildings will be subjected. 


SHELTERBELT COSTS 534 CENTS 
A TREE 


WasuincTon, D. C., Aug. 22.—The entire 
cost to Uncle Sam of this year’s planting of 
field windbreaks in the Prairie States Forestry 
Project (shelterbelt) is being held down to 
about 534 cents per tree or shrub, according to 
the Forest Service, under whose supervision the 
job is being done by WPA workers. More than 
42,000,000 trees in 4,500 miles of windbreaks 
have been planted at an average of a tree a min- 
ute in the planting season. Plantings this year 
brought the total since 1935 to more than 127,- 
000,000 trees in more than 11,000 miles of wind- 
breaks on 20,000 farms in eastern counties of the 
Dakotas, central and western Nebraska, central 
Kansas and Oklahoma and the Texas Pan- 
handle. 


CHANGES IN RATES TO HAWAII 
ORDERED BY ICC 


San Francisco, Cauir., Aug. 19.—Findings 
of the United States Maritime Commission, on 
the complaint of F. A. Smith & Co. (Ltd.) 
against Matson Navigation Co. lumber rates to 
Hawaii, were recently received here. 

The complainant alleged Matson Line’s rates 
on lumber shipped from U. S. Pacific coast 
ports to Hawaii were unduly preferential, 
prejudicial or disadvantageous in violation of 
Section 16 of the Shipping Act, 1916, and that 
they were too high and disproportionate with 
rates charged by other lines on lumber moving 
from the Pacific coast to Atlantic and foreign 
ports. 

Under the defendant’s contract system, it was 
alleged, the shipper not only agrees to send 
all its lumber by defendant’s vessels, but also 
to ship not less than 1,500,000 board feet an- 
nually. It also maintains a minimum quantity 
of 500,000 feet a shipment applicable to con- 
tract and non-contract shipments, it was said. 
These reputed minimum quantity provisions 
were assailed on the ground that few shippers 
could comply therewith. 

The Commission found that the contract rates 
and minimum quantity provisions were unduly 
prejudicial but not otherwise unlawful. The 
contract rates were ordered cancelled, and 
prejudicial minimum quantity provisions were 
ordered removed. The Commission stated min- 
imum weights or quantities should be fixed at 
‘a figure that would best serve the general public 
as a whole, and at the same time insure eco- 
nomic handling and carriage of cargo by the 
carrier. It was observed that out of approxi- 
mately twenty-four firms or individuals en- 
gaged in the lumber business in Hawaii, only 
six could meet the minimum provision. 








CANADIAN IMPORTS of lumber and timber dur-’ 


ing June dropped to 5,832,000 feet, valued at 
$253,717, from 7,845,000 feet at $288,008 in June 
last year, the Dominion Bureau of Statistics 
reported. 
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JAMES P. McGOLDRICK, 79, founder and 
president of the McGoldrick Lumber Co. in 
Minneapolis, Minn., and Spokane, Wash., 
passed away August 16 after an_ illness of 
five months from which he thought he was 
going to recover. The beloved lumberman 
was buried three days later in the family 
mausoleum in Fairmont cemetery, Spokane. 

Mr. McGoldrick was born in Dubuque, Iowa. 
He attended school in Stillwater, Minn., grad- 
uating from high school as valedictorian in 
1878. Ten years later, he married in S&t. 
Paul. Mr. and Mrs. McGoldrick celebrated 
their Golden Wedding anniversary August 
21, 1938. 

As a young man, Mr. 
McGoldrick was a 
teacher and later a 
newspaper reporter. 
He, then, entered his 
life work through be- 
coming a clerk in a 
lumber office. After a 
period of selling lum- 
ber, he was made man- 
ager of the Jefferson & 
Kasson Lumber Co. in 
St. Paul in 1886, and 
remained in the posi- 
tion until 1900, when 
he resigned to form 
the McGoldrick Lum- 
ber Co. at Minneapolis. 
He obtained his lum- 
ber from the -Inland 
Empire, and as a con- 
sequence was attracted 
to Spokane in 1906. He 
bought the mill and 
yard of the A. M. Fox 
Lumber Co. in that 
city, and renamed it 
the McGoldrick Lum- 
ber Co. In the suc- 
ceeding years, the 
lumberman had ; 
watched his interests develop into their pres- 
ent large size. 

The entire lumber industry lost a stalwart 
leader in the passing of Mr. McGoldrick. 
Western pine manufacturers from Canada to 
Mexico mourned the loss of their good friend 
and associate. Affectionately called ‘Jimmie 
Mack,” he was known and loved by hundreds 
of men. Always democratic, Mr. McGoldrick 
drew no class lines, and was just as consid- 
erate of the salesman who came to see him 
as he was to a banker. Respected for his 
judgment, integrity and intelligence, his 
counsel was sought by associates, competi- 
tors and employees. He possessed a keen 
business mind and a generous disposition 
which were coupled with a sticktoitiveness 
that won many struggles for what he re- 
garded as right. A Key to his success as a 
lumber manufacturer was the realization of 
the importance of the selling department. 

Probably more than anything except his 
family, Mr. McGoldrick valued his associa- 
tions with fellow lumbermen. He traveled 
thousands of miles to attend conventions and 
renew acquaintances, and these numerous 
contacts made him one of the best-informed 
men in the industry. He had filled the office 
of vice president of the Western Pine Asso- 
ciation since its organization in 1931, with 
the exception of 1934 when he was a mem- 
ber of the executive committee of the asso- 
ciation. 

_Mr. McGoldrick took _a deep interest in 
civic and social life. He gave liberally of 
his time and money~to activities which in- 
terested him. He was a loyal member of the 
Spokane Hoo-Hoo, whose members stood 
with bowed heads in memory of him at their 
meeting, August 18. Mr. McGoldrick was, 
also, a member of the Fourth Degree of the 
Knights of Columbus, and held many other 
organization memberships. 

Surviving are the widow, three sons. Ed- 
ward, J. Carroll, and Milton, all of Spokane, 
a daughter, Mrs. Helen Otterson, Oakland, 


oe 11 grandchildren, and one great-grand- 
enl 5 


FRANK EVERSON POWELL, 84, president 
of the Powell Lumber & Construction Co., 
Columbus, Ohio, which he founded in 1882. 
Passed away Aug. 9. A life long resident 
of Columbus, Mr. Powell was well known in 
the city’s lumber circles. Surviving are two 
sons, F. Everson, and William K. Powell, who 
were associated with their father in business. 


FRANK C. DEERING, who prior to 1935, 
when he retired, had for fifty years operated 
the important lumber business of J. G. Deer- 
ing & Son at Biddeford, Me., died, August 12. 
at his summer home. He was president of 
the York National Bank in Saco, chair- 
man of the controlling charitable board in 
his home city, a former city treasurer and 
representative in the State legislature. He 
was a member of the Maine and New Eng- 
land Historical Societies, and a recognized 





authority on finance and American history. 
For his researches in history he was awarded 
a degree by Bates College. Since his retire- 
ment from the lumber business which was 
established by his father, it has been under 
the management of his son, Joseph G. Deer- 
ing, who with his widow and a daughter, 
survive. 


NELSON T. FOX, 60, president of N. T. Fox 
Co., Inc., retail dealers at Portland, Me., was 
instantly killed, and his wife critically in- 
jured, when the automobile in which they 
were riding left the road and plunged into 
an eight-foot ditch during a heavy thunder 
storm the evening of August 13. Mrs. Fox 
was taken to the Maine General Hospital in 
Portland where as late as August 19 she 
had failed to regain consciousness. Edward 

Fox, son of the deceased, is the active 
manager of the business and purchasing 
agent for its branch yards. He is a former 
president (1938) of the Retail Lumber Dealers 
Association of Maine. Two brothers are as- 
sociated with him in the lumber business. 


MISS BERTHA ADELE MEYER, who was 
associated with the Western Hardwood Lum- 
ber Co., Los Angeles, Calif., for 28 years, 
passed away July 24. Miss Meyer was pri- 
vate secretary to President D. J. Cahill. In 
addition, she was purchasing agent and traffic 
manager of the concern, showing great ability 
in the business. Her position with the com- 
pany made her well known to a large busi- 
ness circle outside the firm. Miss Meyer died 
after an illness of many weeks and was 
buried in Los Angeles. She is survived by 
two sisters. 


MRS. BENJAMIN FRANKLIN SALZER, 74, 
widow of a pioneer lumberman of Denver, 
Colo., died Aug. 5. She was born in La 
Crosse, Wis., and received her college degree 
from the Dickson seminary, Williamsport, Pa. 
After her marriage, she went to Denver in 
1892. Upon the death of her husband in 1915 
she assumed the direction of his lumber busi- 
ness, the Salzer Lumber Co., and continued 
active in their management until a few years 
ago. She is survived by a daughter, a son, 
and four sisters. 


ALVIN N. LOFGREN, 53, well known San 
Francisco wholesale lumberman, died in San 
Francisco following an operation, August 5. 
Mr. Lofgren started in the lumber business 
with the C. A. Smith Lumber Co., Marshfield, 
Ore., which later became the Coos Bay Lum- 
ber Co. After many years with this firm_he 
joined MacDonald & Harrington, Ltd., San 
Francisco, as salesman. He went into busi- 
ness for himself several years ago. He is 
survived by his widow and a brother. 





EDWARD RANDALL WHEELER, for many 
years connected with the lumber industry in 
Tacoma, Wash., died August 11 in his home 
at Grants Pass, Ore. While he lived in 
Tacoma, Mr. Wheeler was associated with the 
Far West Lumber Co. He was an honorary 
member of the Tacoma Country and Golf 
Club, and a life member of the Union Club 
a. - caes Surviving relatives include his 
widow. 


HUGH M. COCHRAN, 74, president of the 
Acme Lumber Co., San Francisco, and sales 
manager of the Union Lumber Co. in the same 
city, previous to his retirement seven years 
ago, died in Zanesville, Ohio, August 3. He 
had lived in Zanesville since retiring. He 
left Ohio to go to California when a young 
man, and had been in the lumber business 
over 40 years. Three sons, two sisters and 
two brothers survive. 


JESSE M. WILHITE, 67, owner of the N. P. 
Salling Lumber Co., Anderson, Ind., died 
August 14. He was a 32nd degree Mason 
and member of the Scottish Rite at Ft. 
Wayne. He leaves his widow, a daughter, 
and one son, Robert, who is secretary-treas- 
urer and manager of the company. 


GORDON DEPEW PIERCE, 39, president 
of the Boorman Lumber Co., Oakland, Calif., 
passed away August 12. A graduate of the 
University of Washington, he had been in 
the lumber business in California since 1922. 
His widow, a son, one daughter, his parents, 
two brothers and a sister survive. 


MRS. MAUDE FLORENCE WILLIAMS, wife 
of W. H. Williams, president of the lumber 
company in Pittsburgh, Pa., bearing his name, 
died August 7. She is survived by her hus- 
band, who is well known through his service 
as a director of the National Retail Lumber 
Dealers Association, and a son, J. Karl. 


FRANK JOLLY, 59, builder of some of the 
largest lumber mills in the southern States, 
passed away in Dayton, Tex., August 2. Mr. 
Jolly formerly lived in Warren, Ark. Surviv- 
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ing are his widow, two daughters, a son, a 
grandson, two sisters and a brother. 


H. L. SPOHR, 44, assistant manager of the 
Muskogee, Okla., branch of the J. W. Metz 
Lumber Co., died Aug. 5. He was associated 
with the lumber concern over twenty years. 
His widow, a daughter, his mother, one sister 
and a brother survive. 


JAMES H. SMITH, 76, in charge of opera- 
tions in Callander, Ont., for the J. B. Smith 
& Sons’ Lumber Co. of West Toronto, died 
August 8. He was located at Callander nearly 
fifty years, in charge of the firm’s sawmill 
and bush operations. 


FRANK M. WISE, recently appointed sup- 
ervisor of branch yards for the Patten-Blinn 
Lumber Co. of Santa Monica, Calif., died of 
heart disease, August 7, at his home in Santa 
Monica. He is survived by his widow, and 
a@ son. 


THOMAS ELLICOTT COALE, 74, founder 
and president of the Thomas E. Coale Lum- 
ber Co., of Philadelphia, Pa., died of a heart 
ailment Aug. 15 at his home in Torresdale, 
Pa. He was born in Cantonsville, Md., and 
after he had ac- 
quired experi- 
ence, in this 
country and 
abroad, in the 
lumber business 
and other lines, 
came to Phila- 
delphia in 1909 
to establish the 
company that 
bears his name. 
His attractive 
personality and 
wide knowledge 
of lumber soon 
won him many 
friends in the 
lumber trade 
and in wood- 
using industries, 
and he built up 
a wide whole- 
sale clientele by 
having a sur- 
prisingly large 
assortment of 
lumber items always available, taking as 
his slogan, “If It’s to Be Had, Coale Has It.” 
The headquarters of his company in Phila- 
delphia he named “The White House,” and 
it was appropriately painted, its distinctive 
appearance having great publicity value. Mr. 
Coale and his company were affiliated with 
numerous organizations in the lumber and 
wood-consuming industries, and with civic 
groups, and he had a high standing in lum- 
ber trade associations, in whose work he 
freely participated. His deep concern for 
the welfare of his employees won widespread 
commendation, and he derived pleasure from 
entertaining them at his home. In recent 
years he has been inactive in the business, 
and spent some time in foreign travel. He 
built, in 1931, a model home at Crestment 
Farms, near Philadelphia. Surviving Mr. 
Coale are his widow and two sisters. 


ERNEST R. PROW, 58, secretary-treasurer 
of the United Timber & Lumber Co., Mem- 
phis, Tenn., died, August 8, while visiting his 
sick mother in Salem, Ind.- His widow, 
mother, a son and one daughter survive. 


MRS. BONNIE I. CHENEY, wife of Glenn 
W. Cheney of Dant & Russell, Inc., Portland, 
Ore., passed away suddenly in that city, 
July 23. She leaves her husband, three sons, 
and a sister. 


AB DeWEESE, 67, prominent yellow pine 
manufacturer in Philadelphia, Miss., died at 
his home, August 21. He was the head of 
A. DeWeese Lumber Co. His widow, four 
sons, and three daughters are survivors. 


RAY E. KEENEY, 50, who was a member 
of the lumber firm of Cotton Hanlon & 
Keeney at Cortland, N. Y., died August 2 
after a long illness. His widow, three sons 
and three sisters survive. 


EDWARD F. GAFKE, 37, Basco, Wis., lum- 
ber dealer, was instantly killed Aug. 18 in 
an automobile collision. He is survived by 
his widow and two children. 


Cc. A. HUNAKER, 60, manager of the Bur- 
ton-Doak Lumber Co. of Lindsay, Calif., died 
at his desk of a heart attack recently. 


OMER LIGHTER, manager of the J. F. 
Anderson Lumber Co. in Spencer, Iowa, died 
August 2 at a Rochester, Minn., hospital. 


JOHN A. MOSER, 63, president Moser- 
Kueng Lumber Co., Inc., North Bergen, N. J., 
died August 9. His widow, two sons, three 
brothers and three sisters survive. 





FRANK SMITH, president and one of the 
founders of E. Long, Ltd., Orillia, Ont., died 
August 18 in his home. 
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East and west side mills have reported the following average f. o. b. 
on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., 


American fiumberman 


THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


mill sales prices 
for sales 


made in the period Aug. 8-12, but, where prices for this period were not available, prices 
for the month to date have been inserted and starred (*): : 





West East West Hast 
Bide Side Side Side 
Flooring, Standard Surfaced Finish, 
Lengths 10-20’ 
1x3 rift— Bébetter 
a bey Het 58.00/Inch thick— 
Yo. 1, t. .75 owes 5 5.25 
No. 2... 36.36 6 IIIT Abe TERS 
a 8 gcc 49.23 46.55 
eer. imate (lah ta git ai by 9 
B&better.. 38.59 38.85)125° °°": res ELis 
No. 1 .... 35.28 36.02/12 ....... 18 69.25 
No. 2..... 25.39 27.06|/5@6/4 thick— 
1x4 rift— a SS 59.83 62.00 
B&btr Sht. 54.86 *60.50)5¢196 67.63 72.00 
No. 1, Sht. 42.58 ....149 81.88 86.00 
No. 2 .... 35.00 36.00 le igs : ‘ 
1x4 flat 
grain— Inch thick— 
B&better.. 39.94 40.70] 4 :-++++:: 0.27 38.98 
No. 1 .... 21.42 *27.50/8 =-+-+--- ak Shas 
mS icoee tw Te ae oer 
Ceiling, Standara |12 .------ 53.70 59.76 
ogee Rough Finish 
% x4— 10-20” 
Bé&better.. 34.10 B&better— 
% x4— Inch thick— 
Bé&better.. 33.80 33.7814 ........ 48.08 
MO. 3 ucce OARS SOTEIG © °-°°* ° 46.30 43.33 
No. 2 .... 19.56 21.47]8 (2000... 52.83 43.00 
1x5&1 . 4 
Partition, Standard - . “a 963-75 6750 
Lengths 5&6/4 
%x4&6— thick— 
Bé&better.. 40.97 4-8 ... 55.75 56.00 
Se ? 4 
Drop Siding, Standard 12 adcaa tok = 73:50 
Lengths, 1x6” 
No. 117— Casing, Base & Jamb 
Bé&better.. 37.00 .... 0- 

No. dé’ 34.93 *35.25 rrr 55.80 64.90 
hs —_—  ,... “SR aeeéee6 o. ‘ ° 
B&better.. 39.65 ....)1x6&8 .... 56.54 54.73 
No. 1 .... 43.16 37.00|1x5&10 ... 60.88 60.00 
NO. 3 cece 39.54- 36.08 ° 

Assorted patterns— Ne. 1 Fencing, 10-20 
B&better.. 42.06 39.11|1x4 ...... 28.62 28.00 
2 ccc. GEA SE TOLEEO cece: 28.69 *32.30 
No. 2 -- 28.95 27.89 

No. 1 Shiplap and 

Plaster Lath Boards, 10-20’ 

%x1%”, 4 A 27.69 *31.00 
MWe. .... 42 4.44'1x5&10 . 31.50 *36.00 
; oat 3.24 ae | MEd Gita,acne 38.15 *48.67 


West East West East 
Side Side Side Side 
No. 2 Fencing & CM No. 2 Shortleaf 
Standard Lengths Dimensioa 
oe 16.09 16.55)2x4 
Se tek uc 18.93 19.29 12 & 14 21.52 18.33 
No. 2 Shiplap and [18 & 20... 23.75 20.69 
Boards, Std. Leth. | 22 & 24... 28.50 ... 
——. ‘ ‘ 2x6 
lp eeinge 0.76 19.9 
dxio'2.21: Boge pocou32 © 1. 184g 18.89 
1x12 ecccee 25.30 22.56 18 Ce he 30.00 30.33 
No. 3 Fencing. 0080s 20. . 
Standard Lengths gg 24 e 26.50 eoee 
er .09 65 | 4% 

Bebe 15.60 15.64/12 & 14... 20.56 19.14 
6 CM... 16.1 .42]16 ....... . . 
a © CSF AS sD 22:11 19.47 
No. 3 Shiplap and 22 & 24 *23.00 ae 

Boards, Standard 2x10 
Lengths 12 & 14... 23.27 21.55 
MR os ates 17.18 16.90116 ....... 21.56 21.00 
i“ eee 16.71 16.73]18 & 20... 21.84 20.09 
oS eee 16.58 16.58/22 & 24...*25.00 .. 
2x12 
No. 1 Shortleaf 
a | beet a 
ee, | ere , : 
| Sees 22.70 24.00 
16 tt B486 3291/28 gaps s 2ER6 24-00 
18 & 20 25.60 24.93 40 ee 
22 & 24 35.25 oa 
x 
9 No. 3 Dimension, 
16 ce oot 224] Random Length 
Wer Sees 21.61 22.79 
Oe Die 21.88 22.94] 2x4 —~ ape sn 
22 & 24... 32.06 28.00] Jeaf..... 15.91 14.33 
x Shortl’f & Longl’t— 
12 & 14... 22.93 22.71] 576 ap — 
| EER 22.77 21.96 228 coerce 14°63 14:93 
Bo ae are ae 23.70 23.75 2x10 ceseee 1567 14,04 
ON ee a 23.39 23.25 ox12 see. at . 
22 & 24 33.33 28.00] “+< ----- . cee 
2x10 
ee 31.85 29.13] awners, 20 & Under, 
MO. scintecgati 31.36 29.14 
18 & 20.11 30:82 3143 gin 
22 & 24... 36.88 35.75] Shortleat— 
2x12 3x4&4x4.. 27.10 26.49 
12 & 14 34.29 31.04] 4x6—8x8.. 25.41 25.93 
beater 34.36 32.56|3&4x10 ... 31.50 28.00 
_. Beane 37.00 33.00] 5x10-10x10 30.00 .... 
| Sete 40.00 34.00] 3&4x12 ... 37.56 .... 
22 & 24 43.13 43.44] 5x12-12x12 38.00 32.00 








WESTERN RED CEDAR 


Seattle, Wash., 


Aug. 


21.—Prices for red 


cedar siding in mixed cars, new bundling, 
' 8 to 18 foot, f.0.b. mills are: 


Beveled Siding, %2-inch 


Clear “— — 

i car ian a $25.00 $23.00 $19.00 
EE au eee Sinn g ae 31.00 24.00 22.00 
ETS Sea 8 35.00 31.00 28.00 

Clear Bungalow Siding, %-inch 
I: eh cnet a ae do de ae ie alae onl 54.00 
EY a iroi 5a Og kd @ etek wee nsc a ee we ee not ¥50.00 
RS a ee ee ah, See ae 69.00 
Finish, B&better, 82 or 4S, 6-16’ 

$28 or S4S 

" or Rough 
DE. o¢-0-4t.0- fale x RW oO Ow tmasleenee wee $75.00 
DE. tats ceguinee sactiebiwn. | enadeeaee 80.00 
EE Gk ae > 0.0: or Wiehe at ecanaietre: | Aaa 88.00 
SE alalis “ian a oe. Gem entaetiiolarebace » Qik e areata 95.00 
DE. Givedeuathsdenwdedcaledecevedasu 100.00 
DEE (n0b.« becvebeehtewheesebetncwaeads 105.00 
i chines oes ceineeaeudkases rea eeee 115.00 
DET avconadeterkbscddedesedeasann 120.00 

Ceiling or Foloring, B&beter, 4-16’ 

1x3” Cbae at C6 64-60 sno edenws ceeneeeeueed $33.00 
Ds. 0s 00 0sns deed heVatseneeuaeveseweses 38.00 


Discount on Mouldings 6-20’, Odd Lengths 


Series 8000— 


Listing under $4.... 
Listing $4 and over. 


ar orrrrrrrr rrr sr 50% 


Clear Lattice, 5/16”, 4 to 10’ 


ee ee 


ceavecccoccss oO 


WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period from 


Aug. 7-Aug. 12, inclusive. Averages include 

both direct and wholesale sales, and are 

based on specified items only. Quotations 
follow: 

Ponderosa Pine 

Se.ects, S2 or 4S— 5/4x8 6/4x8 

1x8 war. & war. 

EA. diva satrens a anelare $57.87 $64.25 $56.25 

RE SAL ea 38.27 43.00 ates 

SHop, S2S— No.1 No. 2 

EE Se eee err pean Ae $33.61 $21.91 

ERE es, Tee a 34.38 22.30 

Commons, S82 or 4— No. 2 No. 8 

DE EEE eet ake ce esdecclacqus $25.21 $19.13 

, oo. ee eee 28.30 18.98 

WO, 6, GG, Be Mads 0.6 0 Se crsvcceecvevnces $12.36 

Idaho White Pine 

5-6/4x8 

SeLects, S2 or 4S— 1x8 & war. 

re $71.56 $90.25 

Sey CEPP Bekiecsccccceses 39.56 69.00 


Commons, S2 or 4S— 
Colonial Sterling Standard 
Ni No. 2 No. 3 





o.1 : 
reer ere $34.23 $31.79 $22.79 
BOE sensveeeecee® 69.78 38.44 26.22 

Wellity (Mo. 4) 4/6, WWE... ccccccccess $15.60 
Sugar Pin 

Se.ects, S2 or 4S— 1x8 5/4x8 6/4x8 
& wdr wdr & war. 

, a. $70.7 $70.75 aye 
2 eae 7.82 66.19 $65.91 
Dc cknd Ones as 52.00 51.00 51.00 
SHop, 82S— No. 1 No. 2 No. 8 
gh $36.31 $25.09 $18.58 
OPO xéaeerebvews si 36.81 24.84 18.24 
RT re eo 48.70 29.16 17.89 

Larch-Douglas Fir 

po, Ee ee $20.73 
Dimension, No. 1, 3x68... ..ccccvccoes 19.54 
Beards, Mo. 3, BSer 46. 1BS...cccccseses 17.06 
Flooring vert. gr. C&Btr., 4 RL........ 31.67 
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RED CEDAR SHINGLES 


Seattle, Wash., Aug. 21.—Below are listed 
average prices received for Certigrade red 
cedar shingles sold direct to the trade: 


Royals: 


pS a |) reece 


eeeeere et ene 


Perfections: 
1-18” 56/2% 
2-18” 5/2% 
8-18” 5/2% 

XXXXX: 
1-16" 5/2 
2-16” 5/2 


eer ee ee eeee 
ee 


3-16" 5/2 .occeeceeeees 


édeesiaviees vee $3.50-3.60 


2.40-2.50 
1.80-2.00 


A ations © eee ee $3.05-3.10 
2 


-20 
1.65-1.75 





WEST COAST LOGS 


Seattle, Wash., Aug. 21.—Average prices of 


logs are as follows: 
Fir No. 1, $20-23; 


No. 2, 


$15-17; No. 3, 


$10-11. Peelers, No. 1, $32; No. 2, $26-27. 
PO Shingle logs $16.50-18; lumber logs, 


Hemlock: No. 2&3, $10.50-11. 





F. O. B. MILL PRICES OF 
SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, 
from reports of sales made during the week 


ended Aug. 21: 
Qrtd. Red Gum 


No. 1 & Sel.— 
aa 33.00 
aren 42.00 
No. 2 Com.— 

a eae 17.50 @18.00 

Plain Red Gum 

No. 1 & Sel.— 

OPO éeweos 35.00 
ae cusves 37.00 


4/4 ......35.00@37.75 
Pe -6e« sae 35.50 @36.00 
ee Pee 36.00 @ 38.00 
OFe Ss aviee 37.00 @ 42.50 
No. 1 & Sel.— 

OPO Gastces 23.00 @ 27.75 
BSE ocvees 27.00 
OI 260s 26.00 @ 28.00 
8/4 


sake 27.50 @ 32.50 
30.00 


ener 


FAS— 


, 30. 

NERS. tiie a:'er'g 32.00 @33.25 

i, BAR 31.50 

_ ee 38.50 

No. 1 & Sel.— 

, ae 19.00 @ 23.75 

oS eee 22.75 @25.50 

i; Baan 23.75 @27.50 

No. 2 Com.— 

re os owes 10.75 

| en 31.25 

Qrtd. Black Gum 

FAS— 

ae 33.00 

ere 34.00 
Qrtd. Tupelo 

FAS— 

SFE gceeds 38.00 

No. 1 & Sel.— 

Ore. Scnees 28.00 
Plain Tupelo 

FAS— 

SS eee 27.00 

i, ee 43.50 

No. 1 & Sel.— 

O96 cau 18.00 

No. 2 Com.— 

Oe sveene 11.75 





Plain White Oak 


FAS— 
a 50.00 
are 80.00 
ee 85.00 
8/4 .cccee 90.00 
No. 1 & Sel.— 

exiness 28.00 


Plain Red Oak 
FAS— 


a Se 35.75 @ 42.00 
a 70.00 
No. 1 & Sel.— 
ee 28.00 @30.00 
|, ay 34.00 
SEPP 40.00 
No. 2 Com.— 

GES tegsaies 16.50 
are 22.00 
Plain Poplar 

Saps— 
ee 45.00 
Saps & Sel.— 
| ee 32.00 
Soe 36.75 
ar 41.5 
eee 44.00 @ 44.25 
No. 1 & Sel.— 
("Sper 33.25 
ae 39.00 
No. 1 Com.— 
eS 24.00 
| ae 26.50 
aes 29.50 
| ee 29.50 
No. 2 om.— 
Seer 15.50 @17.00 
Ash 
No. 1 Sel.— 
| eee 30.00 @ 32.00 
re 34.0 
Elm 
Log Run— 
Te suave 22. 
a eee 22.00 @ 23.00 
Sere vevce 44.50 
Magnolia 
FA 4 
Oo ae 52.00 @55.25 
B/4 w5000 52.0 
No. 1 & Sel.— 
7. ee 3.00 
No. 2 Com 
én 7tiethe 24.50 
Pecan 
Log Run— 
4/P Weaede 26.00 
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Amemcanfiumherman 


Current Market Review 


Softwood bookings in the two weeks 
ended Aug. 12 exceeded by 22 percent 
those for the corresponding period of last 
year, and were 11 percent ahead of cur- 
rent output. Unfilled orders have been 
accumulating, and mill stocks are being 
further depleted. Supply has been re- 
duced by forest fire hazard shutdowns in 
the Northwest, and by rains and floods 
in the South—though some mills in the 
latter section want to build up assort- 
ments before the next rise in labor costs 
under the Wage-Hour law. Movement 
of Northwest woods to the Atlantic coast 
and California is threatened with a strike 
tie-up Sept. 30, and some forward buying 
is being done in these markets. Home 
building seems to be the main support of 
the market, and though distributors are 
expecting an active fall trade, especially 
from the farms, they are not inclined at 
this season to add more to their stocks 
than they are likely to move before win- 
ter. Potential railroad demand is large, 
but its release awaits Congressional ac- 
tion; box demand from some sections 
where crops have been damaged is below 
normal, and call from industrial consum- 
ers in general is only moderate. Manu- 
facturers generally, therefore, are cautious 
about increasing their production sched- 
ules, especially since returns have not 
quite kept pace with advancing costs. 
Prices generally in the last few weeks 
have been strengthening, especially on 
commons and on items that are getting 
into low supply ; dimension and boards in 
practically all species are up 50 cents to 





WISCONSIN HEMLOCK 


Following are prices f. o. b. delivery points 
in Wisconsin: 


No. 1 Hemlock Boards, 81S or S1S1B: 
8’ 10, 12&14’ 16’ 


: Mere ere ere $30.50 31.50 $33.50 
Bee ccswrts cewscws 31.00 32.00 33.50 
BES ocedcessev uses 32.00 83.00 34.60 
ee 33.50 34.50 36.00 
BEAD * Gavercvapeerks 34.50 35.50 37.00 


For D&M,- plain shiplap, or S4S add 25 
cents; for drop siding, ceiling, fancy shiplap 
grooved roofing or partition. add $2.75. 


No. 1 Hemlock Dimension, 81S1E or S48: 
8 10, 12&14’ 16’ 
2.5 $32.50 


Sh Me ee $32.50 5 $33.50 
eS  ccccewncpe vaee 31.50 31.50 32.50 
BES" vcdencsamotees 32.50 32.50 33.50 
Ee 33.50 34.50 35.50 
BEES > iv caver ecewene 34.50 35.50 36.50 


$1. Despite the restriction of offerings 
by competitive European exporters, for- 
eign buying in the American market con- 
tinues rather light, having been checked 
by a rise in quotations; and new threats 
of war create an atmosphere highly un- 
favorable to its development. 

Hardwood bookings in the two weeks 
ended Aug. 12 were 30 percent above 
the current production, and were 45 per- 
cent above last year’s for the correspond- 
ing period. Mill stocks are steadily being 
reduced, and many items, because of their 
growing scarcity, are developing strength, 
while files of unfilled orders are becom- 
ing thicker. There have been decided 
advances in sap gum and in flooring oak 
and flooring. Scarcities are partly the 
result of continued voluntary curtailment 
of production, but the southern floods 
that have made lowland logging impos- 
sible are having a sharper effect on the 
market. Much of the domestic buying is 
hand-to-mouth, and _ threatening war 
makes for caution in commitments by 
overseas buyers. 


DOUGLAS FIR 


Seattle, Wash., Aug. 21.—Current quotations 
f. o. b. mill on Douglas fir items in mixed 
cars for rail shipments direct to the trade 
appear below: 


Vertical Grain Flooring 





B&Btr. Cc D 
WO: = culeds emterere ote $38.00 $32.00 $22.50 
Flat Grain Flooring 
BE ss occ aeiadaonate $27.00 $23.00 $20.50 
BONED» Six: 3 Gre 6 Weta at Sw eee 32.00 27.00 22.00 
Drop Siding 
1x6 Pat. No. 106....$31.00 $27.00 $21.00 
1x6 Pat. No. 116.... 31.00 27.00 22.00 
Ceiling 
WOOD: “Sic a oe'eceaeeower $25.00 $23.00 $17.00 
et acne Ramp Ge 26.00 24.00 16.00 
Common Boards and Shiplap 
1x6 1x8 1x10 a 
i Saree $19.00 $19.00 $19.00 $23. 
ae ee 15.00 15.50 15.50 16. 00 
SS eee 10.00 10.00 10.00 10.00 


No. 1 Common Dimension 
12 14 16 18 20 


OS eee, er $20.00 $20.00 $21.00 $21.00 $21.00 
|) ers 20.00 20.00 20.50 20.50 20.50 
i ee 20.00 20.00 20.00 20.00 20.00 
ee 21.00 21.00 21.50 21.50 21.50 
i eon ae 22.00 22.00 23.00 23.00 23.00 
No 1 Common Rough and/or Surfaced 
Timbers 
4x10 planks 20 feet and shorter and 
CE EE Hie oN a bck bak 4% 5 ae eee $18.00 
RPRIE Be Et. SUS. BROT. 6 occ vececncsas 17.00 
pee Se eS ae Rn erie 18.00 





TIDEWATER RED CYPRESS 


Jacksonville, Fla., Aug. 21.—Following is a list of wholesale prices on tidewater red cypress, 





f.o.b. Jacksonville: 

Grades 4/4 5/4 6/4 8/4 10/4 12/4 16/4 
Tank, RW&L, rough..... .... wees $104.50 $116.75 $137.00 $137.00 $144.00 
FAS, RW&L, rough...... $69.50 $81.50 90.50 104.75 118.00 118.00 124.50 
Select, RW&L, rough.... 62.56 74.50 74.50 79.75 91.50 91.50 100.50 
No. 1 Shop, RW&L, rough 47.50 58.50 66.50 71.25 79.50 79.50 87.50 
Box, RW&L, rough...... 26.75 28.75 28.765 27.75 
Peck, RWL, rough....... 26.00 28.00 28.00 29.25 CYPRESS we pen 
“A” Finish, RW&L, S4S.. 78.25 90.25 93.25 108.25 Bests, 18”. <sotih ss ay 80 
“B” Finish, RW&L, S4S.. 71.75 83.75 83.75 91.75 Primes 18”... .°4:80 "5.60 
“C” Finish, RW&L, S48.. 68.75 80.75 80.75 88.75 eonomy, 18%. £05 4.85 
Finish, RW&L, S4S.. 65.75 17.75 17.15 80.75 “xImate £00 i 

0. 1 Com. RW&L, 848.. 61.00 66.00 66.00 67.00 ae 
No. 2 Com. RW&L, S4S.. 40.50 42.50 42.50 41.60 %x1%x48" any $3.95 








65 
CAROLINA PINE 


Following are prices realized Norfolk rate 
of freight on sales made during the week 
ended Aug. 15: 


Flooring 
No.1 No. 2 
B&btr. Com. Com. 
ID Aa: diie ‘von rocaiaae toate $41.50 $37.45 $24.90 
a ke ete 37.45 34.90 23.15 
Ceiling 
ae Mile ttn, Th n= $23.30 $20.50 $15.70 
Finish, Dressed, B&btr. 
RE et) $44.15 BOE te <505k t-60 68 $54.55 
Ree RE 45.50 SUNN wis o's Se RGIS 67.95 
ee" 46.10 ao 65.85 
Me ss sas ewra ks 45.80 S| re 79.35 
Boards, Dressed 

No. 1 No. 2 No. 3 
Com Com Com. 
in OO EP CT. $37.50 $19.80 $14.85 

SMD ea hceip a ale cikiotan ae 38.55 20.25 
SE ee ee 39.50 22.20 16.05 
 _ See eer ee 38.80 22.95 16.95 
| ee et bee 44.80 23.35 16.65 
ES Whi.besd oh kW eatin 54.00 25.55 Seta 

Boards, Air Dried or Roofer Grade, 
No. 2 Common Dressed 

a Ne eee aynata We. 645 hob awuee $21.40 
A epee ne oe ER eck webale 22.40 
SE ees $21.40 i Cae. ae 24.05 
Shortleaf Dimension No. 2 Common, Dressed 
8 to16 18 & 20 
BRE ar ee ree eae Gena Se PS $21.45 $24.90 
SERS SC. ae Be Aa 20.95 25.05 
OE RE i tr een pee ce 22.50 25.65 
DIR 5 Sonica ake cee ek wea eke 23.0 en 
ng, CO CE Ee eS ,. 28.70 29.85 





NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 


we Ash— FAS Sel. Com. Com. Com 


ee $60.00 $50.00 $36.00 $25.00 $17. 00 
-. Sa 65.00 55.00 39.00 27.00 18.00 
a. eee 70.00 60.00 46.00 31.00 18.00 
ere: 75.00 65.00 49.00 33.00 19.00 

No.1 No.2 No.3 
Basswood— FAS Sel Com. Com. Com. 
<i Se re $78.00 $68.00 $48.00 $24.00 $18.00 
> 83.00 73.00 53.00 28.00 20.00 
LL 86.00 76.00 54.00 30.00 22.00 
4 ee 93.00 83.00 64.00 32.00 22.00 
ee 98.00 88.00 71.00 ime 
BENE € dic ae ote 103.00 93.00 76.00 49.00 
a ee 70.00 60.00 39.00 23.00 


Key stock, 4/4, No. 1 and pateee $78; or on 
grades, FAS, $88; No. 1, $68; 5/4, No. . and 
better, $83, or on grades, FAS, $93; No. 1, $73. 


No.1 No.2 No.3 


Hard Maple— FAS Sel. Com. Com. Com. 


rere $70.00 $55.00 $45.00 $28.00 $14.00 
eee 75.00 60.00 50.00 32.00 16.00 
i} ee 78.00 63.00 53.00 34.00 16.00 
eee 83.00 68.00 58.00 34.00 17.00 
eee 83.00 68.00 58.00 35.00 17.00 
7h eae 98.00 83.00 66.00 40.00 .... 
|, Vg eee aemeper 98.00 83.00 69.00 40.00... 
Te 118.00 103.00 81.00 43.00... 
ee 118.00 103.00 81.00 43.00... 
SU. saw ea we 158.00 143.00 121.00 es hes 
No.1Com. No. 2 No. 3 
Soft Elm— FAS & Sel. Com Com 
Se eee $47.00 $37.00 $26.00 $18.00 
| See 52.0 42.00 28.00 19.00 
Lee 52.00 42.00 28.00 20.00 
_ See 55.00 45.00 31.00 20.00 
LL , Sa eee eee 58.00 48.00 33.00 eg hes 
0 63.00 53.00 38.00 on 
No. 1 No. 2 No. 3 
Rock Elm— FAS Com. Com. Com 
_ er eee 48.00 $30.00 $19.00 $15.00 
Oe wees 53.00 35.00 21.00 17.00 
| eee 63.00 43.00 23.00 17.00 
SS, eee 68.00 53.00 28.00 20.00 
|, SEI Sater 78.00 63.00 40.00 nde 
PERO ees vs ais 88.00 73.00 45.00 25.00 
No.1 No.2 No.3 
Birch— FAS Sel Com. Com. Com 
AR $80.00 $64.00 $44.00 $25.00 $16.00 
SS pais: 85.00 69.00 49.00 32.00 17.00 
ree 88.00 74.00 54.00 37.00 17.00 
_, AE ee 91.00 81.00 64.00 42.00 18.00 
CS 96.00 86.00 73.00 45.00 17.00 
Seve ei toe 101.00 91.00 78.00 50.00 17.00 
SUR A 156.00 146.00 121.00 .... eres 
7 SRR ae: 70.00 58.00 40.00 23.00 44.00 
eine fae 72.00 60.00 43.00 24.00 25.00 
No.1 No.2 No.3 
Soft Maple— FAS &Sel. Com. Com 
OPE eta shi ceesg nee $59.00 $41.00 $24.00 $16.00 
eS 66.00 46.00 28.00 17.00 
— DEAE URES ea 76.00 51.00 33.00 18.00 
BE Sata ieee arene 81.00 56.00 33.00 18.00 
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| THE BUSINESS RECORD 








Incorporations 


FLORIDA. Wewahitchka — Tide Water Red 
Cypress Co.; J S. Wright, W. M. Burkett and R. W. 
Gordon directors. 

INDIANA. Hammond—tThe Great Lakes Lumber 
Co. (Inc.), 1834 Summer Street; general lumber 
business, 

MONTANA. Billings—Billings Lumber Co.; $50,- 
000; will conduct a general lumber business. 


NEBRASKA. Blair—Blair Lumber & Coal Co.; 


$100,000. 
OHIO. Ashland—Reliable Lumber Co. incorpor- 
ated with Joseph Ritner of Toledo as president 


and general manager. 


VIRGINIA. Norfolk—Fordom Forest Products 
(Inc.); $25,000; to deal in logs, lumber, timber 
products, materials, merchandise and commodities 
of all kinds. 


WASHINGTON. Seattle — Northwest Export 
Lumber Co., 910 American Bank Building; to sell 
Pacific Northwest forest products all over the 


world. The new company also will have a do- 
mestic department. 
. 
Business Changes 
ARKANSAS. Horatio—Horatio Lumber Co. sold 
by F. R. Ethridge to Bass-Ellis Lumber Co. of 
Marshall, Tex. 
CALIFORNIA. Arcata — Sawmill owned by 


W. E. Wread succeeded by Arcata Redwood Co., 
recently organized. 

South Gate—South Gate Lumber Co. 
name to Southern California Lumber Co. 


GEORGIA. Crawfordville—Flynt-Stewart Lum- 
ber Co. succeeded by Crawfordville Lumber Co. 

IDAHO. Craigmont—Oswald Pedersen changing 
name to Pedersen Lumber Co. 

INDIANA. Muncie—Allen A. Wilkinson Lumber 


- succeeded by R. Goetcheus Lumber Co. 
(Inc.). 


IOWA. Maple River—B. A. Pille succeeded by 
B. A. Pille & Son. 

Tipton—McClung-Chrysler Lumber Co. succeeded 
by The McClung-Hedges Lumber Co., Charles E. 
Hedges having purchased the interests of L. G. 
Chrysler. 

MINNESOTA. Kettle River — Kaspszak Bros. 
Lumber Co. succeeded by Rengo & Maijala Co. 

NEBRASKA. Blair—Rivett Lumber & Coal Co. 
succeeded by Blair Lumber & Coal Co. 

NEW YORK. Cobleskill—Jay B. Cole Estate 
stock of lumber and building materials purchased 
by Briggs Lumber Co. and the stock is being 
transferred to the West Main Street yards of the 
Briggs company. 


changing 


Savannah—C. E. E. Reynolds Estate succeeded 
by Ray Secor. 
OHIO. Cleveland—Rockport Lumber Co. suc- 


ceeded by Forest City Material Co. 


OKLAHOMA. Ardmore — Shackleford Lumber 
Co. succeeded by Davis & Eakin Lumber Co. 

Fort Gibson—Boatright Hardware & Lumber Co. 
succeeded by Ross Kneeland. 





OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.0.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 


of origin. 
x2%” 1xX1%” %x2” %x1%” 
Cir. qtd. wht....$83.00 $70.00 $69.00 $65.00 
Clr. qtd. red.... 65.00 60.00 61.00 60.00 
Sel. qtd. wht.... 62.00 50.00 53.00 46.00 
Sel. qtd. red.... 58.00 50.00 56.00 48.00 
Clr. pin. wht.... 63.00 49.00 55.00 46.00 
Clr. pln. red.... 61.00 51.00 48.00 47.00 
Sel. pin. wht.... 57.00 46.00 44.00 37.00 
Sel. pln. red.... 57.00 49.00 41.00 40.00 
No. 1 com. wht.. 51.00 42.00 36.00 31.00 
No. 1 com. red... 51.00 43.00 34.00 33.00 
No. 2 common... 35.00 30.00 27.00 20.00 
%yx2” %xl\%” x2” 
OE ES eee $80.00 $75.00 
~ fe ee eee 75.00 70.00 
ee Gy nc vtccseeess 62.00 60.00 
2  “— are 62.00 60.00 
Me eee ee 62.00 60.00 
Se Fee WR cb ecteveens 62.00 60.00 
eer ere 54.00 51.00 
RO ae 53.00 51.00 
Se SS eae 46.00 43.00 
ee) SC eee 45.00 43.00 
re 32.00 27.00 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
44-inch stock, $8; for %-inch, $4; for %- and 
fs-inch, $4.50. 

Chicago delivered prices may be obtained 
by adding to the above the following dif- 
ferentials figured on Memphis origin: For 
##-inch stock, $6; for %-inah, $3; for %- and 
za -lack, $348. 


OREGON. Hubbard—Hubbard Lumber Co. suc- 
ceeded by J. H. Livesay. 

PENNSYLVANIA. Punxsutawney—Punxsutawney 
Lumber Co. succeeded by Sidney Lumber Co. 

TEXAS. Sanger—Wilson-Hughes Lumber Co. 
succeeded by Wilson Lumber Co. 

WASHINGTON. Aberdeen—City Retail Lumber 
Co. 205 Bast Market Street, succeeded by City 
Lumber & Supply Co., Guy Parks having pur- 
chased the concern formerly operated by V. ;. 
Street. 

Hoquiam—American Door Co. properties trans- 
ferred to newly organized Acme Door Co., which 
hopes to have the recently acquired plant operat- 
ing by next week. The company will manufacture 
doors and furniture parts. . 

WISCONSIN. Merrill—Lincoln Box Co. 
ceeded by Merrill Box Co. 


suc- 


New Ventures 


ARKANSAS. Texarkana—C. C. Reynolds Cut 
Rate Lumber Co., 4500 North State Line. 

CALIFORNIA. Los Angeles—W. B. Jones Lum- 
ber Co., 2150 East Fourteenth Street; wholesale, 
dealing in hardwoods, Ponderosa and sugar pine, 
spruce and industrial Douglas fir. 

IOWA. Council Bluffs—Micklin Lumber Co., of 
Omaha will open a branch store at 200 West 
Broadway. 

MISSOURI. Flat River—The H & H Lumber 
Co., of which Earl Head is president, will open 
a lumber yard here. 

OKLAHOMA. Durant— Bryan County Lumber 
Co. opened by Jim Dustman and Jack W. Baxen- 
dale, carrying a full line of building materials. 

PENNSYLVANIA. Gilbertsville— Amandus D. 
Moyer has recently established a lumber yard 
along Route 73, at the upper end of Gilbertsville, 
handling building materials. 


TEXAS. MHereford—Carl McCaslin Lumber Co. 
opened here, carrying building supplies and ma- 
terials. 


Trinidad—Carson Lumber Co. of Malakoff will 
establish a yard here, having purchased the lum- 
ber yard formerly operated by the Hawn Lum- 


saccal Casualties 


MAINE. Rangeley—The Kempton Lumber Co.’s 
sawmill, a half million feet of lumber, a dry 
house and other buildings were swept by fire on 
Aug. 13, causing loss estimated at $70,000. A few 
Piles of lumber and some of the mill buildings 
were saved. 


MONTANA. Lewistown — Montana Lumber & 
Hardware Co. warehouse damaged by fire, with 
loss covered by insurance. 


SOUTH CAROLINA. Hartsville—Pee Dee Fur- 
niture Co. suffered loss by fire estimated between 
$50,000 to $75,000. Considerable machinery and 
unassembled stock were destroyed. 


WASHINGTON. Centralia—Eastern Railway & 
Lumber Co.s sawmill, planers, kilns and stored 
lumber destroyed by fire, with loss roughly esti- 
mated at $250,000. About 90 percent of the dam- 
age was covered by insurance. The shingle mill, 
power plant, roundhouse and a portion of the 
storage yards were saved. 

Forks—Forks Shingle Co. mill destroyed by fire, 
with damage estimated at $25,000, of which $10,000 
was covered by insurance. It has been announced 
that the mill will be rebuilt immediately. 

VIRGINIA. Richmond—The Rosson Manufac- 
turing Co.’s plant on the Petersburg Turnpike was 
virtually demolished by flames, entailing a loss 
estimated at close to $50,000, partially covered by 
insurance. 


New Mills and Equipment 


CALIFORNIA. Gualala—American Redwood Co. 
is rehabilitating its old mill. It is planned to use 
it for sawing timbers for a large new mill. 

FLORIDA. Milton—Spencer Stave & Lumber 
Co. constructing new sawmill. 

OREGON. Redmond—Green & Adams Manu- 
facturing Co. has started operations at its pine 
specialty plant. 

WASHINGTON. Anacortes—Anacortes 
Co. is installing its new equipment. 

WISCONSIN. Merrill—Merrill Box Co. is erect- 
ing a new factory at the site of the Lincoln Box 
Company property which was destroyed by fire 
last fall. The Merrill Box Co. succeeds the Lin- 
coln Box Co. 


Veneer 





Preservers Lease Sawmill 


New WEstMrnster, B. C., Aug. 19.—Timber 
Preservers (Ltd.), this city has leased the Royal 
City Sawmill Co.’s plant here, and started op- 
erations. The company operates a creosoting 
plant, with sawmill and framing plant, and in 
this newly acquired plant will manufacture ce- 
dar lumber, ties and shingles. 
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DEPARTMENT 


How to Figure Costs for Advertising 
In Classified Department 


One fesue ........ecccccceeeeeeeee-38 Comts a line 
Two consecutive issucs..........55 cents a line 
Three consecutive issues..........75 cents @ line 
Four consecutive issues..........90 cents a Une 
Thirteen consecutive issues..........$2.70 a line 
Twenty-six consecutive issues.......$5.40 a line 


Seven words of ordinary length make 


one line. 
Count in the signature. Heading 


counts as two lines. 

No display except the heading is 
permitted. 

ates white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Co must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 








Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., Inc. 
Minneapolis, Minn, 

















Salesmen 


MANUFACTURERS’ AGENT WANTED 


This is a real opportunity for several manufac- 
facturer’s agents to improve their incomes. The 
men we want are now successfully selling one or 
two products to the woodworking trade (furniture 
factories, cabinet makers, lumber yards, etc.) and 
could handle another line to advantage. We make 
a complete line of northern hardwood plywood, 
including hot pressed panels and a new money- 
making specialty. Our business has a successful 
30-year record; our products are highly regarded 



























































throughout the industry. Correspondence kept 
confidential. 
Address “Z. 71.” care American Lumberman. 




































Employees 


WANTED 


Combination saw and planing machine operator — 
that can saw, also operate an automatic grinder © 
and hammer saw. 

Address P. O. Box 431, 












































Tyler, Texas. 


WANT MAN TO ASSIST 
In handling traffic, billing and bookkeeping by | 
midwestern concern. Give experience and refer- | 


ence in reply. Steady position. 
Address ‘“‘A. 25,” care American Lumberman. 





































































WANTED 


Experienced detailer and Diller for sash, doors, | 
interior trim, and special millwork. 
Address “Z. 97," care American T.1mberman. 


DETAILER & BILLER 


Experienced in special millwork and having #@ 

knowledge of Estimating along Cost Book A lines 

Reply in own handwriting, stating age, refer- 

ences, salary expected and whether married OF 
1 


e. 
Address P. O. Box 785, Dallas, Texas. 
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